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RECEIVERSHIP SCANDALS 
LAUNCH BILL 10 PROBE 
ILLINOIS INSURANCE DEP'T. 


Representative McCarthy Asks 
For Creation Of Commission 


Of Nine Men 
SAYS INQUIRY IS NEEDED 








Demand For Investigation Grows 
Out Of Department Attacks 
Made By Chicago Daily 





Creation of a commission to make a 
full investigation of all phases of the 
insurance business in Illinois is asked in 
a bill introduced in the Illinois house by 
Representative Frank A. McCarthy of 
Elgin. 

Representative McCarthy asks for a 
commission of nine members, three from 
the Senate, three from the House, three 
to be named by the governor. It is de- 
sired that Governor Emmerson appoint 
three men recognized as leaders in IIli- 
nois insurance affairs. Authority would 
be given the commission to revise, sim- 
plify and rearrange the statutes pertain- 
ing to insurance. The bill has gone to 
the insurance committee. 

Result of Newspaper Attack 

The Chicago “Daily News” takes credit 
for the investigation movement, claiming 
it grew out of its attack upon the state 
insurance department while under the 
administration of H. U. Bailey of Prince- 
ton, Ill, who was director of the Depart- 
ment of Trade and Commerce, which 
has jurisdiction over insurance. While 
the newspaper’s probe centered particu- 
larly around alleged abuses existing in 
administration of insurance receiverships, 
other conditions in state insurance af- 
fairs, not so good either, were revealed. 
Representative McCarthy, in discuss- 
ing the bill he has introduced, said: 

“The large number of Mlinois insur- 
ance companies placed in receivership in 
the last two years indicates the need of 


Stren thening our laws pertaining to or- 
Sanization and operation of insurance 
comp: nies, 

“Hlinois has become the industrial cen- 
ter of the middle west and there is an 
tver increasing demand for new lines of 
Msurance. The records of the insurance 
€partment show it ranks next to the 
office of the secretary of state as a rev- 
‘nue producer, turning into the state 
treasury upwards of $5,000,000 a year. 


Legal Changes Advocated 


insurance code and the other laws 
§ Insurance in any way should be 


“Our 
affectin 


no o-date, so that they can meet the 
Secments of the age, making it pos- 


: e for Illinois insurance companies to 
€P pace with demands made upon them 


ane . ; f : 
nd at the same time give the maximum, 


r : : 2 : 
reduction to the insured and insurers in 
uch companies. 


‘At present it is apparent that foreign 
(Continued on Page 46): 


























PHOENIX 


Assurance Company, Ltd. 
7 of London 
150 William Street, New York 


A Corporation which has stood the test 
of time! 147 years of successful business 
operation. World-wide interests. Abso- 
lute security. 
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NO RAPID TRANSIT PROBLEM HERE! 


Rapid transit is a vital necessity of metropolitan life insurance 
transactions. There must be no rapid transit problem in surplus 
lines and brokerage cases. And there isn’t in Penn Mutual 
practice. Our Home Office and our greater New York agencies 
have together worked out a system of service in which there is 
neither waste motion nor waiste time. There’s no calling of 
our issuance department to inquire, “Why haven’t we heard 
from such and such a case?” Qur issuance department has 
down pat the process of earliest delivery, and each agency 
knows what it must do in any case to obtain this 100% service. 


‘Our reinsurance facilities are amply extensive for the hand- 
ling of cases of any amount. And if Home Office counsel is 
wanted, the response is immediate, practical, expert. 


We invite you to deal with full assurance with any one of 
our metropolitan agencies. There will be no slip-up, and your 
experience will make you a repeat patron. 





Wm. A. Law, President 
Wm. H. Kingsley, Vice-Pres. Hugh D. Hart, Vice-Pres. 





The Penn Mutual Life Insurance Company 
Philadelphia, Pa. 


Founded 1847 


Independence Square 





ACTUARIES THRESH OUT 
DISABILITY TANGLES IN 
OPEN MEETING HERE 


E. E. Rhodes Against Restrictions 
Affecting Mutual Benefit’s 
New Contract 


DEMAND FOR PRORATING 


Majority Of Actuaries Want Pro- 
tection Against Over-Insurance 
As Dangerous 














The open meeting to discuss the pro- 
posed uniform disability provision, which 
was held in the Metropolitan Life audi- 
torium Monday drew actuaries from 
many points out of town in addition to 
one or more actuaries from leading com- 
panies in the East, the accident and 
health companies had _ representatives 
present and there were quite a few inde- 
pendent actuaries there. The total at- 
tendance was seventy. 

The meeting was called by the two 
committees of actuaries, one of company 
actuaries appointed early in 1928 by Su- 
perintendent Beha and the other, State 
Department actuaries appointed in De- 
cember last year by the National Con- 
vention of Insurance Commissioners. 
James DID. Craig, actuary of the Metro- 
politan, is chairman of the company com- 
mittee, and Grady H. Hipp, actuary of 
the New York department, chairman of 
the commissioners’ committee, and they 
were chairmen of the meeting. 

Mutual Benefit Attitude 


It was expected that the new supple- 
mentary disability policies to be issued 
by the Mutual Benefit would come in for 
discussion, and those present were not 
disappointed for Vice-President E. E. 
Rhodes, early in the- discussion, regis- 
tered objection ¢o any set limitations on 
the scope of the disability provision or 
any attempt to define “disability bene- 
fits” as limited to waiver of premium and 
income payments. 

It was disclosed in the discussion that 
the Mutual Benefit disability policy pro- 
vides that the insured shall be regarded 
as totally disabled when by reason of ac- 
cident or sickness his average monthly 
earned income for a period pf four 
months has not exceeded one-fourth of 
his former earned income, and that pro- 
vision is made for a limitation of max- 
imum monthly income benefit to 75% of 
his former earned income including bene- 
fits received under any other insurance. 

Mr. Rhodes said he objected strenu- 
ously to the proposed definition of the 
term “disability benefits’ as meaning 
“waiver of premium or both waiver of 
premium and income payments.” He 
said this clause, as customarily used, has 
been held in thirteen states by the courts 
to mean something different from what 
it Says. 

Speaking of the reception the Mutual 
Benefit’s disability policy has had in the 
state insurance departments, Mr. Rhodes 


(Continued on Page 4) 
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“ESTATE 
ANALYSIS” 


hen a life un- 

derwriter con- 
sults us about using the 
“trust approach” to con- 
vince a chent of his need 
for additional life insur- 
ance, we often suggest that 
he obtain the client’s per- 








I 
° e - t 
mission for us to make an 
: analysis of his estate. ; 
Then our specialists study the estate, family would require, (and it usually is) 
compute the probable shrinkage at death we recommend that the difference be 
due to inheritance taxes, administration made up at once by taking out additional 
expenses, debts and unproductive assets, life insurance and protecting it under an 
and estimate the probable income the _ insurance trust. 
, residue would produce. This kind of cooperation is available to 
If that income is less than the client’s you. Send for additional information today. 
wx TRUST DEPARTMENT , z 
52 Wall Street New York City Pi 
, er 42nd Street at Madison Avenue 181 Montague Street, Brooklyn N 
- in 
Fifth Avenue at 28th Street . 
eer \ 27 additional branches in Greater New York 
m 
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Travelers Changes In Greater New York 


New Managers in Brooklyn, Madison Square Branch, Thirty-Fourth Street Office and Bronx; Harold W. 


MacConnell Made An Assistant Manager At No. 55 John St.; Other Changes 





A number of important changes in the 
New York production territory were 
made by the Travelers this week. They 
include bringing some men here from out 
of town to manage New York offices; 
some promotions; and some _ other 
changes. 

Among the most important changes 
are these: Harold W. MacConnell is 
now an assistant manager at the com- 

















HAROLD W. MacCONNELL 


pany’s No. 55 John street branch; Ar- 
thur Sullivan is manager at Brooklyn; 
Stephen Lounsbery is an assistant man- 
ager at 55 John; Thomas W. Cole is 
manager at the Madison Square branch; 
Clarence C. Cook is manager at the 

















ARTHUR SULLIVAN 


Thirty-fourth street office; Sherrill A. 
Smith is manager and Richard B: Cum- 
mings’ assistant manager at the com- 
Pany’s Bronx office. 

: Mr. MacConnell’s Career 

Harold W. MacConnell is one of the 
most widely-known insurance men in 
New York City, as he has been engaged 
in the insurance business in this terri- 
tory for more than twenty years. For 
the past ten years he has been connected 
with the Travelers, first serving as spe- 
cial representative; then later as an as- 
Sistant and associate manager, and ‘in 
more recent years as a member of the 


home office agency staff under the title 
of agency assistant. In his new duties as 
assistant manager at No. 55 John street, 
the company’s largest branch office, he 
will have under his supervision all the 











STEPHEN LOUNSBERY 


brokerage life, accident and health busi- 
ness placed by the Travelers through this 
office. He is eminently qualified for this 
work. 

Arthur Sullivan, who becomes the new 
manager of the Brooklyn branch office 
in the Insurance building at 130 Clin- 


SHERRILL A. SMITH 


ton street, has been with the company 
since 1919. He comes to Brooklyn from 
Indianapolis, where he has been the com- 
pany’s life manager since 1926. Mr. Sul- 
livan first served the Travelers as a spe- 
cial agent, life, accident and group de- 
partments, at Cleveland. In 1922 he was 
promoted to the assistant managership 
of the Cleveland office. He went to In- 
dianapolis four years later in charge of 
the company’s business in that state. In 
assuming the managership of the com- 
pany’s’ Brooklyn branch, Mr. Sul- 
livan succeeds Ralph J. Lathrop, just re- 
cently called to the home office as as- 
sistant superintendent of agencies. Dur- 
ing the World War, Mr. Sullivan en- 
listed in the United States Army, serv- 





ing overseas as a lieutenant in an avia- 
tion squadron. 
Lounsbery at No. 55 John 
Stephen Lounsbery leaves the manage- 
ment of the Thirty-fourth street branch 








CLARENCE C. COOK 


to join the company’s No. 55 John street 
branch office organization, where he will 
have charge of all Group insurance re- 
newals clearing through that great of- 
fice of the company. Mr. Lounsbery has 
had a wide experience in the insurance 
and business world. Prior to coming 











THOMAS W. COLE 


with the Travelers in 1918, he had been 
with the Great Northern Railroad for 
twenty-five years. He served the Trav- 
elers in New York as a special agent, 
life, accident and group departments; as 
an assistant manager, associate manager 
and manager. 

Thomas W. Cole comes to New York 
as manager of the company’s Madison 
Square branch office at No. 175 Fifth 
avenue, from Sioux City, Iowa. Mr. Cole 
became associated with the Travelers in 
1924. Shortly after becoming a field as- 
sistant, life, accident and group. depart- 
ments with the Travelers at Des Moines 
in 1924, he was promoted to assistant 
manager at that branch office, in which 
position he served until he was made 


manager at the Travelers Sioux City, 
Iowa, branch in 1927. 

Clarence C. Cook, who succeeds Mr. 
Lounsbery at the Thirty-fourth street 
branch, 225 West Thirty-fourth street, 
also comes from the West, having earned 
his new post through the excellence of 
his service as assistant manager of the 
company’s branch office at Peoria, Ill. 
Before that he had been a field assistant 

















RICHARD B. CUMMINGS 


in the Peoria office and at Cedar Rapids, 
Iowa. Prior to coming with the com- 
pany, he saw service with the National 
Bureau of Casualty & Surety Under- 
writers of New York, and was later a 
manager of an insurance department for 
a Cedar Rapids company. 

Sherrill A. Smith is promoted to the 
managership of the Travelers branch of- 
fice at No. 560 Melrose avenue from the 
assistant managership of the Columbus 
Circle, New York City, branch. Mr. 
Smith’s first connection with the Trav- 
elers in 1924 was as a field assistant at 
Oklahoma City. In January, 1928, he 
was appointed assistant manager of the 
Oklahoma City branch. In March of the 
same year, he was transferred to New 
York City. During the World War he 
enlisted in the , United States Army 
where he rose from the rank of second 
lieutenant to that of a captaincy. 

Richard B. Cummings, who becomes 
assistant manager of the Travelers 
Bronx branch office at No. 560 Melrose 
avenue, has been connected with the 
company since September, 1916, at which 
time he was employed in the cashier’s 
department at the 42nd street branch 
office. After returning from military 
service during the World War, he en- 
tered the Travelers home office training 
school, and later became cashier at the 
company’s Bronx office. In June, 1923, 
he was appointed a field assistant, life, 
accident and group departments, at the 
Bronx office, from which position he is 
now being promoted to assistant man- 
ager. Mr. Cummings is a native of New 
York City. 





TO BE SIMMONS BOAT GUESTS 

J. P. Simmons, vice-president of the 
Pan-American Life, New Orleans, will 
entertain some representatives of the of- 
ficers of American Life Convention com- 
panies when the Medical Section of that 
convention meets in Biloxi, Miss., in 
May. They have been invited to be 
guests on his new cruiser. 
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All Sec. 97 Amendments 
Signed By Governor 


EFFECTIVE JANUARY 1, _ 1930 





Superintendent Conway Summarizes 
Benefits Expected to Accrue From 
Changes in Law 





Last week the New York State Legis- 
lature passed and Governor Roosevelt 
signed the bill amending Section 97 and 
related sections, which amendments have 
been before the insurance fraternity for 
about two years and created a great deal 
of discussion. The bill, which was draft- 
ed by a special committee, was a depart- 
ment measure and when finally present- 
ed was unopposed. In a statement is- 
sued by Superintendent Albert Conway 
it is pointed ‘out that the amendments 
will benefit not only the insuring pub- 
lic but also the companies and agents by 
preserving and strengthening the funda- 
mental principle and purpose of Section 
97. Conditions in the insurance field, 
policy benefits and mortality experiences 
have changed materially since Section 
97 was enacted in 1906. The amend- 
ments bring the law up to date so as to 
meet the changed conditions. The abuses 
and improper tendencies towards extrav- 
agance will be checked. 

No company, agent or anyone else op- 
posed the amendments before the legis- 
lature. The life underwriters withdrew 
their opposition. Superintendent Con- 
way agreed with them that a reduction 
should be made in the percentage of ad- 
vertising expenses charged to acqujsition 
costs. 

What Amendments Will Do 

The amendments will make it possible, 
it is pointed out, for companies to re- 
duce gross premiums so long as the pre- 
mium level is kept above a safe mini- 
mum. However, the companies are not 
required to make premium reductions, 
the matter being left to company man- 
agements. The amendments also remove 
the conditions which in the past have 
made it practically impossible to organ- 
ize any new mutual life companies under 
the laws of this state, which conditions 
have also made it exceedingly difficult, 
if not impossible, to organize and build 
up a successful stock life company. Fur- 
ther, the amendments provide a more 
adequate control over acquisition costs 
and make the statutory requirements 
more nearly equitable as between the va- 
rious classes of companies. They will 
permit business to flow readily in its 
natural channels without artificially fos- 
tering any particular type of policy and 
without forcing economically managed 
companies to resort to artificial means 
of complying with the expense require- 
ments. 

The American Men Ultimate Table of 
Mortality is based upon recent mortality 
experience among insured lives. The 
amendments permit this table as an al- 
ternative minimum standard ot valuation. 
Companies will be given a safe leeway 
in calculating extended term insurance, 
which experience has indicated to be 
necessary. 

It was held that a company which is 
more economical in obtaining new busi- 
ness should be permitted to write a larg- 
er volume of new business. According- 
ly, the amendments substitute an “econ- 
omy percentage” based on the ratio of 
the first year expense limit to first year 
expenses for the complicated “economy 
percentage” of the present law, based 
on total expenses. 

An investigation of the experience of 
life insurance companies of the United 
States that are not authorized to do 
business in New York, and of the com- 
panies that are so authorized, shows con- 
clusively that the expense limitations 
and other provisions of the New York 
Insurance Law have constituted one of 
the major factors in controlling acquisi- 
tion costs and in the remarkable prog- 
ress of life insurance since the Arm- 
strong investigation. The figures indi- 
cate that the first year expense rate of 


the companies not authorized to do busi- 
ness in New York, and consequently not 
subject to the expense limitations of the 
New York Law, is about 57% higher 
than the first year expense rate of the 
companies authorized to do business in 
this state. The figures also indicate that 
the renewal expense rate of the unau- 
thorized companies is about 64% higher 
than the renewal expense rate for the 
authorized companies. 





TO ASK ABOUT UNEMPLOYMENT 





Additional Data of Census Men; W. A. 
Berridge of Metropolitan Life On 
Recommendation Committee 


The American Statistical Association’s 
Committee on Governmental Statistics 
has recommended additional facts about 
unemployment to come under United 
States census population of 1930. The 
recommendation is in the form of two 
questions which census enumerators are 
to ask. The two questions are: 

1. If you are ordinarily gainfully em- 
ployed, are you now out of a job of 
any kind? 

2. If you hold a job of any kind, are 
you on layoff without pay today? 

Among those on the committee is Wil- 
liam A. Berridge of the statistical divi- 
sion of the Metropolitan Life. The chair- 
man of the committee is Mary van 
Kleeck, director of industrial studies; 
Russell Sage Foundation, and the execu- 
tive secretary is Dr. Bryce M. Steward, 
Industrial Relations Counselors, Inc. 





SETS LOW MORTALITY RECORD 

For the second consecutive year, the 
Central Life has set a low record among 
life insurance companies as to mortality 
rates. ‘In the March issue of the “Life 
Insurance Courant,” mortality figures for 
sixty-one companies are given and Cen- 
tral Life has the lowest mortality of all 
reporting. According to the figures pre- 
sented by the “Courant,” three out of 
four companies experienced a_ higher 


mortality for 1928 than in 1927. 


Disability Hearing In New York 


(Continued from Page 1) 


said that this proposed form was sent out 
on March 8 and that at the present time 
all states had approved the form except 
three, and in those cases the difficulties 
were not in the proposed policy but in 
the laws of those states. The policy was 
not disapproved in any state and in a 
number of state departments it was 
stated, said Mr. Rhodes, that the con- 
tract was a solution of the disability 
problem. 

Some idea of the difficulties that have 
confronted the committee in their effort 
to reach common ground in the proposed 
uniform clauses was indicated by ‘the 
wide differences of opinion displayed in 
the discussion. It was made clear that 
several of the leading companies indi- 
cated their willingness to scrap some’ of 
their pet features for the sake of uni- 
formity. 


Prorating Proves Live Topic 


The subject that came in for most dis- 
cussion was. one that was not ‘listed 
among the proposed uniform provisions. 
This was the prorating of benefits. ‘In 
their report the two committees said that 
serious consideration was given to a pro- 
rating clause but while there is a feel- 
ing that some such clause is necessary 
they felt that such a clause had not been 
successfully applied in personal accident 
and health policies and that before using 
such drastic measures an _ endeavor 
should be made to effect corrective meth- 
ods in underwriting practices. This stand 
did not seem to satisfy the majority of 
the actuaries present, and, led by Colonel 
James L. Howard of the Travelers, there 
was so much insistance that a prorating 
clause was necessary that by show of 
hands the meeting registered a strong 
majority for the adoption of a prorating 
clause. Arthur Hunter, New York Life, 
and some others thought that prorating 
should be put into the law. He said he 
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A Striking Record of Progress 


for Ensuing Calendar Year . $1,023,000 


An interesting review of the splendid progress 
recorded by The Guardian in 1928 is given in 
our 69th Annual Statement. 
gladly sent on request to the Home Office, or 
to the nearest Agency of 
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had never seen a prorating clause that 
was satisfactory. 


Colonel Howard explained that the 
Travelers was prepared to accept «!1 of 
the proposed uniform provisions bt he 
felt that a prorating clause shou'! be 
prescribed. As to the committees’ rea- 
sons for not including it he said that 
the accident and health policy is a one- 
year policy and that those comp nies 
did not face the same danger that con- 
fronted a life company in this co:nec- 
tion. He did not see how underws ting 
practices can prevent over-insurancc. All 
a prorating clause would do would |e to 
protect companies from fraud or from 
the policyholder being paid disability in 
excess of his income. It was to the in- 
terest of all companies to protect them- 
selves against over-insurance which is a 
very dangerous thing, he said. 


Vice-President W. H. Davis, Pacific 
Mutual, sent a telegram from Los An- 
geles, strongly urging a prorating clause 
and saying that his company intended 
going to the legislature for it. Chairman 
Craig read the telegram as part of the 
discussion. 

Claris Adams, secretary and -general 
counsel of the American Life Conven- 
tion, said that many of the Middle West 
companies members of the convention 
were urging that the organization get 
behind legislation to put prorating into 
the law but that he had held up any 
such action until the actuaries’ commit- 
tees had finished their labors toward uni- 
formity. 

Actuary Samuel Milligan of the Met- 
ropolitan Life made a plea for greater 
scrutiny in underwriting practice. “We 
are not paying sufficient attention to un- 
derwriting policy,” he said, “not check- 
ing up on the amount of disability in- 
surance the applicant has at the time he 
makes application. We can make a bet- 
ter effort to meet the exposure. | be- 
lieve that some limit shouldbe placed on 
the amount of disability, accident and 
health insurance the policyholder carries. 
Some percentage should be fixed.” 

Mr. Rhodes entered the discussion with 
an emphatic dissent toward the end of 
the meeting when a clause came up for 
discussion which was intended to pro- 
hibit the payment of any surrender 
value out of disability premiums. This 
would strike directly at one of the im- 
portant features of the Mutual [encfit 
plan. 

Mr. Rhodes’ contention was that there 
were two serious objections to this fea- 
ture. First, it was outside the police 
power of the supervisory official: that 
any prohibition as far as surrender value 
is concerned is outside the power of su- 
pervision. It is not enforcible and is un- 
fair, he contended. 





WALKER ON WESTERN TRIP 

H. L. Walker, head of the service de- 
partment of the Life Insurance Sa!cs Re- 
search Bureau, is on an extended west- 
ern trip. He will consult with bureau 
members in Chicago, Winnipeg, St. Paul, 
Minneapolis, Madison, Des Moin:s and 


Little Rock. His trip is a part of the 
bureau’s plan for bringing about « closer 
contact between the bureau and it» mem- 
bers. A special attempt is being made 
in 1929 to increase the number o! visits 


to each member company so tht the 
services of the bureau may becom more 
individualized. 





LICKLIDER ADDRESSES AG? \CY 

Joseph P. Licklider, director «  pub- 
licity and sales research for the \’ ssout! 
State Life, represented the home office 
at the company’s Grand Rapids ranch 
meeting held there on Saturday, ° pril 6. 
Licklider presented the agency force 
with a complete territorial anal. sis of 
the Grand Rapids branch territory and 
Grand Rapids. He laier addressed the 


meeting on “The Area of Salesma:ship.” 
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Three Colored Life 
Companies To Merge 


$400,000 CAPITAL 





WILi. HAVE 





Group Consists of Northeastern of New- 
ark, Supreme Life Casualty of Ohio 
and Liberty Life, Chicago 


If the merger of the Northeastern Life 
of Newark, the Supreme Life & Casualty 
of Ohio and the Liberty Life of Chicago 
is consummated it will complete the 
largest and most important transaction 


involving negro life insurance companies 
that has taken place in many years. 
It has been known that the officials 


of the three companies have been en- 
gaged for some time in the working out 
of a plan of merger and operation. 

The consolidated companies will be 
operated under one name, the Supreme 
Liberty Lifé, and will enter the field of 
insurance aS a new company with a 
larger capitalization than any other ex- 
isting negro insurance company. 

The combined capital ef the three com- 
panies will be about $400,000 with ad- 
mitted assets in excess of $1,300,000. The 
combined total amount of insurance in 
force will be about $23,000,000. In addi- 
tion, the new combination plans to make 
application for a license in New York 
and Pennsylvania. 

Officials of New Company 

The officials of the new company will 
be as follows: Truman K. Gibson, presi- 
dent of the Supreme Life, will be chair- 
man of the board; Harry A. Pace, presi- 
dent of the Northeastern Life of Newark, 
will be president; Dr. Midian O. Bous- 
field, president of the Liberty Life, will 
become first vice-president; A. P. Bent- 
ley, secretary of the Supreme Life, will 
be made vice-president and director of 
agencies; W. Ellis Stewart, secretary of 
the Liberty Life, will be the new sec- 
retary of the combined companies. 

Home Office in Chicago 


_ At the office of the Northeastern Life 
in Newark President Harry H. Pace said 
that the home office of the company 
would be located in Chicago where he 
expected to locate. Branch offices, he 
said, would be established in the states 
i which the companies are now doing 
business. He also said that G. H. Bowen, 
at present director of agencies of the 
North astern Life in Newark, would be 
placed in charge of the branch office in 
Newark and given the title of regional 
director, 
A meeting of the stockholders and 
board of directors of the Northeastern 
Life will be held in Newark either the 
midd] of this month or the first part of 
May to vote upon the approval of the 
Proposed merger. 
_It was also stated at the office of the 
North. astern Life that within the next 


four r five years all of the negro life 
surance companies would probably be 
mergo.. into one large company and op- 
erate in every state in the union. 





FORM TWO CLUBS 


Th Northeastern Life of Newark has 
form 4 $100,000 Club and a $50,000 
Club. “he qualifications for membership 
to either club is that an agent .must 


have paid for not less than $100,000 or 


$50,000) of new business during the pre- 

ome year. The agent having paid for 

* largest amount above the club sum 

be named president of his club. 
S¢ 


Ed Ciub include G. H. Bowen, L. R. 
Z munds and Robert F. Kearse. Mem- 
Vay ! the $50,000 Club include E. W. 
erley and Mrs. Willa A. Wood. 





J. P. FOWLKES SUICIDE 


as P. Fowlkes, superintendent of the 
‘Strict office of the Life Insurance Com- 


Pany of Virginia at Charlottesville, Va.," 


Committed suicide last week by taking 


Poison. Tll health was assigned as the 
cause. 


























who have qualified for the $100.- . 


FIT. Tf: 


A giant can’t wear a dwarf’s cloak. 


Neither can a prosperous man hope to leave 
a luxury-accustomed family well pro- 
vided for by taking out inadequate life 


insurance. 


It is the duty of the life insurance salesman 
to study his prospect and strive ear- 
nestly to cut his protection to FIT his 


income and his family’s mode of living. 


Just another one of the many 
trails to success. 


The Prudential 


Insurance Company of America 





Home Office: Newark, New Jersey 
Epwarp D. Durrtetp, President 


























T. I. Parkinson’s High 
Praise of Group Cover 


ITS IMPORTANCE TO SOCIETY 





Paraphrases Hoover’s Diagnosis of 
Country’s Progress; Second Vice-Pres. 
Graham Presides at Meeting 





The group supervisors of the Equitable 
Life Assurance Society from all parts 
of the country wére in session here this 
week. - William J. Graham, vice-presi- 
dent in charge of group, was in the 
chair. At the luncheon on Monday 
President Thomas [. Parkinson was the 
principal speaker. After telling about the 
gains made by the Equitable Society 
during the first three months of this 
year in the general production of the 
company as well as in group he thanked 
the representatives present for their 
share in what he called the cohesively 
co-ordinating co-operation of the So- 
ciety’s field forces throughout the coun- 
try. 

He briefly sketched the tremendous 
power of insurance, not only as a finan- 
cial institution, but as a social organi- 
zation, bringing immeasurable benefits to 
the public. He called attention to the 
statement made on several occasions by 
President Hoover that the great advance 
this country is making is in the direction 
of banishing poverty and securing equali- 
zation of opportunity for all. President 
Parkinson thought this a good descrip- 
tion of what life insurance is doing. 

Always Interested in Group 

Mr. Parkinson said he had always been 
interested in group insurance and called 
attention to the fact that he had helped 
in at least the legal consideration if not 
the actual formulation of the original 
group insurance law of this state. He 
praised the foresight of Judge Day in 
standing behind group insurance in the 
beginning and giving it his constant sup- 
port. 

Incidentally, the Equitable president 
told of a corporation board meeting he 
attended recently when the question 
came up of buying group insurance and 
placing it with the Equitable. When the 
vote was being recorded Mr. Parkinson 
was asked if he desired to record his 
vote. He said he certainly did. “You 
can count me twice if you want to,” he 
said facetiously. The growing popularity 
of group insurance and its tremendous 
benefits to the community were also dis- 
cussed. 

Vice-President William J. Graham 
gave comparisons of companies which 
write group insurance with companies 
which do not. He said that since 1920 
the companies which do not write group 
insurance have made gains in their ordi- 
nary department of 27%. Those which 
do write group increased in their ordi- 
nary department 74%. He also highly 
praised Judge Day for what he had done 
in group insurance. 

Among those who attended the lunch 
was M. J. Donnelly of New Castle, Pa., 
who brought with him a group health 
and accident case of 1,400 lives. 





MONK TO SPEAK 





Banquet of Insurance Society of. Massa- 
chusetts Will Be Held in 
Boston April 25 » 

For the first time in its history the In- 
surance Society of Massachusetts is to 
celebrate past president’s night, a mon- 
ster meeting being arranged to take care 
of the event on April 25. President Les- 
lie E. Knox has appointed a live-wire 
committee to handle the affair and there 
will be some surprises. 

Former Insurance Commissioner Wes- 
ley E. Monk of Massachusetts has been 
invited to be present and address the 
gathering. 





KILL OLD AGE PENSION BILL 

The Massachusetts Senate has re- 
jected the old age pension bill which was 
before it. 
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Co. 1929 M. L. I. Co. 


SHORT time ago a promising young business man 
A happily married and the tather of two children, 
one seven and one nine, showed unmistakable 
signs of failing health. His doctor suspected the cause 
at once. A searching examination confirmed the doctor’s 
suspicions. Tuberculosis. He was ordered to give up his 
business immediately and go toa sanatorium for proper 
treatment and care. 


An uncle of the young man was greatly shocked when 
he heard the report. It didn’t seem possible that it 
could be true. He asked for the evidence. They handed 
him x-ray photographs which showed that his nephew’s 
lungs were seriously affected. The uncle asked permission 
to show the photographs to his own doctor. 


When the doctor saw the photographs he said, “The 
right thing was done. Your nephew will probably get 
well. Now, what have you done for the man’s family, 
especially the children? Have they been examined? You 
ha<e no time to lose. While tuberculosis may not have 
made any serious inroads on their health as yet, it is 
hardly conceivable that his wife and children are entirely 
free trom infection. 





This year there will bea great forward step in the battle against 
tuberculosis. Efforts will be made to protect ‘‘the others’’— the 
family and friends of the stricken person—even before the signs 
of tuberculosis show themselves, but while the disease may 
be latent. 


Organizations for the prevention of tuberculosis—national, 
state and local —will warn people of the infection which may 
follow living in the same household or associating,with one 





METROPOLITAN LIFE INSURANCE COMPANY 
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An appearance of ruddy health does not exclude the 
possibility of tuberculosis. 


Every child who at any age has had prolonged exposure 
to tuberculosis should have an immediate, thorough physi’ 
cal examination, especially including the tuberculin tests 
and x-ray photographs, to determine whether or not active 
or latent disease is present. While tuberculosis usually 
attacks the lungs, it may attack any part. of the body— 
eyes, nose, throat, glands, joints, bones or vital organs. 


It is now believed that many cases of tubesculosis in adults 
are the direct result of infection in childhood. The germs 
may have been taken into the body when the person was 
very young and have remained dormant for many years. 


Boys and girls who are apparently healthy may have 
latent tuberculosis; without a sign of infection—no cough, 
no loss of weight, good color. But years later, when some 
extra strain is put upon the body, the symptoms appeat 
—loss of weight, persistent cough, “indigestion” and fatigue. 


When every child is properly fortified against the 
ravages of tuberculosis, the final victory over this deadly 
enemy will be in sight. 





who has tuberculosis, Their action-inspiring slogan, ‘‘Early 
discovery— Early recovery,’’ will be displayed on billboards, 
car cards and banners all over the country. 


By checking tuberculosis in its earliest stages, before the germs 
have had time to destroy bone or tissue, tens of thousands of 

lives can be saved. Send for the Metropolitan’s booklet 4 EU9 
‘*Tuberculosis’’. It will be mailed free on request. 





* NEW YORK 


Biggest in the World, More Assets, More Policyholders, More Insurance in force, More new Insurance each year 
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Widow “Who Has “ewo Children 
Gountry’s Leading “Woman -A gent 


Sadie Rosenthal, Mutual Life, Frank W. Adams Agency, Has Paid In 
Excess of Two Million Since January 1; Had Business Training 


Before Entering Insurance 


Mrs. Sadie Rosenthal, associated with 
the women’s department of the Mutual 
Life in the Frank W. Adams agency at 
165 Broadway, New York City, is lead- 
ing all the other women of America in 
the amount of paid business for 1929. Her 
production is. in excess of $2,000,000. 

Mrs. Rosenthal is a widow with two 
children. She was born and educated in 
Pittsburgh where she went into the mer- 
cantile business. Later she went to 
Florida where she lost a fortune in real 
estate. She came to New York and en- 
tered the life insurance business despite 
the fact that she knew few persons in 
this city. Starting to write life insur- 
ance in 1926, she made such progress 
that in 1927 she was able to pay for a 
million or so. 

Her star achievement this year was to 
write four policies, totaling $1,994,000, on 


the lives of several brothers who have 


recently won a pre-eminent position in 
one of the country’s largest and fastest- 
growing industries. In addition to these 
four policies she has written some others 
for large amounts this year. 
A Born Saleswoman 

Mrs. Rosenthal has no long or very 
interesting story to tell as to how she 
succeeds in selling insurance. She does 
not lay claim to any extraordinary quali- 
ties. Naturally her career in business 
has helped her. In addition she has an 
instinct for locating persons who need 
insurance. Many of her policies have 
been written on people she did not know 
before but whom she was able to ap- 





proach through intelligent and persistent 
letter writing or calls. She is not what 
is called a consistent worker who works 
a certain number of hours a day. Once 
on the trail, however, she is persistent. 
She spends little time in soliciting poli- 
cies under $10,000. Her experience has 
been that with small policies she fre- 
quently has to sell the idea of insurance 
as well as to make the direct sale, but 
in the case of men of affairs who already 
know about insurance and understand 
their insurance needs, if the agent comes 
along at the right time and can inspire 
confidence it is not difficult to sell in- 
surance. Along this line she said to The 
Eastern Underwriter: 

“The man who has made a consider- 
able success in business, especially the 
head of a large corporation, has gotten 
ahead usually by planning. Just as he 
has been in the habit of planning his 
business, he also appreciated the neces- 
sity of planning his estate.” 

Mrs. Rosenthal has had little success 
in writing insurance on women. The 
only company for which Mrs. Rosenthal 
has worked is the Mutual Life and she 
says she has been helped by Lenora M. 
Cowick, manager of the women’s depart- 
ment of that agency, and by Mr. Adams, 
the manager. 

Marion Schoeffel Leaves Business 


Marion Schoeffel, one of the leading 
producers in the F. W. Adams women’s 
department, is retiring from the insur- 
ance business. On February 14 she mar- 
ried Otto Braitmayer, New York busi- 
ness man and later sailed for Honolulu 
on a honeymoon. At one time she was 
in Labrador with the Dr. Grenfell mis- 
sion. She belonged to the Quarter Mil- 
lion Dollar Club of the Mutual Life. 





EXPLAIN NEW DISABILITY 





Mutual Benefit Agency Officers to Tour 
Country in Connection With New 
Policies 
In order to explain to the field force 
the use of the new supplementary dis- 
ability policies about to be issued by 
the Mutual Benefit Life, a number of 
the home office agency officers will soon 
leave for various parts of the country, 
Visiting the agencies of the company. 
Among those who will make trips for 
this purpose are: Oliver Thurman, vice- 
president and superintendent of agen- 
tes; J. Ream, assistant superintendent 
of agencies; C. Sykes and Virgil 
Sammi, field service managers; W. T. 
Thach, editor of the company paper, 
The Pelican,” and also connected with 
the agency department; and Harold 
Smith, agency superintendent. 





WITi: “WEEKLY UNDERWRITER” 





Mrs. ee M. Beymer Resigns From Am- 
erican Life Convention to Join Staff 
of Insurance Paper 
Mrs. Lee M. Beymer, assistant secre- 
lary of the American Life Convention, 
has resigned and will join the staff of 
The Weekly Underwriter,” of New 
York. Mrs. Beymer has been with the 
American Life Convention seventeen 
years, starting there as a stenographer. 
or some years she has had charge of the 
letails of the pre-convention work. She 
as a remarkably wide acquaintance, 
Which will be a great asset to her in 

Newspaper work. 





WATCHES FOR PRODUCTION 

G. E. Ely of the W. H. Jurgensen 
%&ency and W. J. Brockman of the T. W. 
Melham agency of the Central Life, were 
Presented with watches by Second Vice- 
President W. M. Buck, for personal pro- 
Uction during the month of March. 





NOT A BIT FOGGY 





No Trouble in Understanding What E. 
E. Rhodes Has to Say, Chairman 
Informs Him 


One of the most outspoken men in 
the business is E. E. Rhodes, vice-presi- 
dent of the Mutual Benefit. One of the 
best chairmen in the business is James 
D. Craig, actuary of the Metropolitan. 
Both performed at the disability meet- 
ing this week, Mr. Rhodes as a speaker 
and Mr. Craig as chairman. During Mr. 
Rhodes’ frank talk, he stopped to in- 
quire: 

“Do I make my meaning clear?” 

“Oh, you make yourself clear, all 
right,” responded Craig quickly. 


AMERICAN MANAGEMENT ASS'N. 

Some fifty members of the American 
Management Association who have 
charge of training salesmen for their re- 
spective companies participated in a one 
day conference on April 5 at Hotel Gib- 
son, Cincinnati. This session was pre- 
sided over by Vincent B. Coffin, direc- 
tor of education of the Penn Mutual 
Life, and chairman of the group. Mr. 
Coffin opened the program with a brief 
discussion of some of the factors in- 
volved in the measurement of training 
results. He described his experiences 
both at New York University, where he 
was director of the Life Insurance 
Training course, and with the Penn Mu- 
tual. 








MADE GENERAL AGENT 
John C. Young has been appointed 
general agent at Dallas for the Atlantic 
Life, succeeding James F. Egan, who 
has resigned on account of ill health. Mr. 


. Young had been associated with Mr. 


Egan in the agency since last August. 
His territory will include all of Texas 
except what is known as the Houston 
territory. 


Woman Heads Brokers’ 
Department Of Agency 


CECIL E. SCHULTZ AT 150 B’WAY. 





Started as Secretary to Statistical Man- 
ager of Manufacturers’ Trust Co., N. Y. 
City; Took N. Y. U. Course 





Cecil E. Schultz has been appointed 
manager of the brokers’ department of 
the Penn Mutual Life general agency at 
150 Broadway, the general agent there 
being John A. Stevenson. She is the 





CECIL E. SCHULTZ 


only woman in New York City who man- 
ages the brokers’ division of a life insur- 
ance general agency. 

Miss Schultz was secretary to Charles 
Deyo, manager of the statistical divi- 
sion of the Manufacturers Trust Co., No. 
141 Broadway. She decided to go into 
life insurance because in her opinion it 
offered the best future for a woman with 
business experience and without capital. 

Miss Schultz is a graduate of the life 
insurance class of New York University. 
She joined the Ralph G. Engelsman 
agency where she paid for $520,000 in 
nine months under his direction. 

Alexander E. Patterson, now general 
agent of the Penn Mutual in Chicago 
and who opened the agency at 150 
Broadway, was in New York this week. 

The Stevenson agency, by the way, 
paid for $600,000 in March. 





BOKEE WITH CERF 





Fred S. James & Co.’s Life Insurance 
Manager Resigns to Become Agency 
Director Fidelity Mutual Agency 

Donald Bokee has resigned as man- 
ager of the Fred S. James & Co.’s life 
insurance department in order to become 
agency director of the Louis A. Cerf, Jr., 
agency of the Fidelity Mutual Life, No. 
277 Broadway, New York City. Mr. 
Bokee has been in life insurance nine 
years. Two years ago he went with Fred 
S. James & Co., who are general agents 
of the Travelers. Fred S. James & Co. 
are also United States manager of the 
Eagle Star & British Dominions, Ur- 
baine and Generale, three prominent fire 
insurance companies. 





BALTIMORE CONGRESS 

At the Maryland and District of Co- 
lumbia Insurance Congress on May 3, 
Alfred Hurrell, vice-president and gen- 
eral counsel of The Prudential, will dis- 
cuss industrial insurance as a career. 
Among those who will speak at the Bal- 
timore congress are Professor R. C. Bor- 
den and Professor A. C. Busse. 





Albert Goslee, first president of the 
Indianapolis Life and at his death a 
member of the board of directors, died 
recently at the age of seventy-seven. He 
was one of the incorporators and held 
policy No. 1 of the company. 





Das: in its 


ideals. Faith in 
its promises. 
Pride in its 
performance. 
This sums up 
the attitude of 
Illinois Life 
men toward 
their company. 
Our field rep- 
resentatives are 
loyal workers. 


=> 


ILLINOIS 


LIFE 
INSURANCE CO. 
1212 
LAKE SHORE DRIVE 
CHICAGO 


Raymond W. Stevens 
President 














Canadian Ethics 


In joining the Life Underwriters’ As- 
sociation of Canada applicants must sign 
the following code of ethics: 


bal 2 hereby apply for mem- 
bership in the Life Underwriters Asso- 
CIAO G8 ta cdc se i ccaceas and in the Life 
Underwriters Association of Canada. 
Fully appreciating the responsibility 
which such membership entails and rec- 
ognizing that my actions and words will 
bring either credit or discredit to the 
Institution of Life Insurance, I do hereby 
solemnly undertake to uphold the follow- 
ing principles: 

“Loyalty to my Company and my 
Agency. 

“Loyalty to my Clients and my Pros- 
pects; placing their interests before my 
own; respecting their confidences; and 
avoiding all things which may confuse 
or mislead them. 

“Loyalty to.my Association; support- 
ing its Constitution and By-Laws; and 
furthering its objects to the best of my 
ability. 

“Upholding the Laws governing Life 
Insurance and the regulations directed 
against unethical practices—I will not 
rebate a premium or any part thereof 
nor will I make or accept any offer the 
effect of which will be discriminatory; I 
will not ‘twist’ any policy of my Com- 
pany or of any other Company; I will 
not undermine the loyalty of any per- 
son whether such person be a member of 
the Association or not; I will not make 
or be a party to making any untruthful 
or misleading statements calculated to 
leave a false impression in the mind of 
any person; nor will I make any mis- 
leading statements regarding my Com- 
pany or any other. 

“And I hereby agree that should [ 
commit any breach of the above under- 
takings I will accept such penalty asi 
either or both of the above Acsociations’ 
may decide upon,” etc. 
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Amount Of Proceeds 
Passing To Estates 


VARIES’ WIT ESTATE’ SIZE 
Makes Up at Least 75% of Average 
Estates but Great Estates Bring 


Total Down to 3% 








It has been estimated that each year 
400,000 estates with an aggregate value 
of over $5,000,000,000 pass by death in the 
United States, according to a statement 
by Joseph S. McCoy, U. S. Government 
actuary. Life insurance is said to form 
less than 3% of the total of all estates 
and it decreases as the estate increases. 
Commenting on these figures the Mutual 
Life’s company paper “Points” says: 

“We do not believe there can be a 
more authoritative statement made as to 
the aggregate total of estates annually 
passing by death in the United States 
than that made by Mr. McCoy, and we 
believe his figure of $5,000,000,000 to be 


correct—at least accurate enough for 
use in finding round percentages. The 
percentage of 3% undoubtedly refers 


only to life insurance payable to estates, 
and, if this is so, it doesn’t show the 
true proportion of all life insurance pro- 
ceeds to the total aggregate value of 


estates. If very large estates, say from 
$1,000,000 upward, were excluded, the 
percentage would be very greatly in- 


creased. If all insurance proceeds were 
included to show the proportion of life 
insurance proceeds to the aggregate 
value of estates of ordinary size—say, 
under $100,000—the percentage figure 
would be very high. ; 

“Tf, as stated, very large estates were 
excluded in determining the proportion 
of life insurance proceeds to the aggre- 
gate total of estates yearly passing, the 
percentage would be very high—we be- 
lieve, at least 75%. The percentage of 
10% upward based on the Government 
figures, however, is really impressive in 
itself. Anyone thinking of the propor- 
tion of the life insurance yearly total 
of death claims to the yearly total of 
estates passing should take into account 
the composition of the average estate— 
a share in business, securities and real 
estate. Life insurance is liquid money, 
payable immediately, and always payable 
at par—not subject to market conditions 
and not subject to sale. Life insurance is 
estate cash, and one must think of it 
not only as a proportion of an estate, but 
as a force that is frequently invaluable 
for preserving the other component parts 
of the estate. 

“The very large estates, which form no 
inconsiderable part of the aggregate, 
have comparatively little life insurance. 
The small estates have the greater pro- 
portion, and in very many cases life in- 
surance proceeds form the greater part 
of an estate. These facts have per- 
haps slight relation to the two per- 
centages of totals; but they are of in- 
terest to the average citizen, whose in- 
dividual problem is to determine what 
amount of life insurance protection he 
should have in his own case.” 





NEW GROUP COVERAGE 

Two mortgage loan correspondents for 
The Prudential have recently acquired 
group life insurance protection for their 
employes. They are Whitcomb & Keller, 
of South Bend, Ind., for $89,000, and the 
H. L. Rust Co. of Washington, D. C., 
for $152,000. 


D. F. Appel Sees Machine 
Age As De-Humanizing 


EFFECTS OF STANDARDIZATION 





New England Mutual Life President Says 
Individuality Is Motive Power of 
Our Civilization 





At a recent meeting of the General 
Agents’ Association of the New England 
Mutual Life, held at the home office in 
3oston, President Daniel F. Appel made 
some interesting comments on trends of 
the He said that the machine 
age with its standardization was pro- 
ducing political and economic prosper- 
ity but for continued progress and hap- 
piness of the human family it is neces- 
sary to humanize the relations of men. 
Among other comments along this line 
were the following: 

“Capitalistic expansion with standard- 


times. 


ized product and standardized labor is 
circling the world. In our own country 
its message is all on the side of the 
abolition of poverty with an indefinite 
multiplication and satisfaction of human 
desires. It sets out to provide every 
person with honest work and its re- 
wards—a labor-saving home, good food 
and clothing, and education, to be fol- 
lowed by an ever-increasing surplus for 
the highest needs of life. The instru- 
ment in effecting all this is electric pow- 
er and machinery, but the agent of it is 
the efficient and far-sighted capitalist, 
encouraged but not controlled by a 
friendly government. 

“But the supermen of this new era, 
with its colossal trusts and amalgama- 
tions, will increasingly govern and stand- 
ardize the daily lives of the people who 
work for them—until a day comes when 
they who love liberty cease to find sat- 
isfaction in standardized emotions, 
thoughts, hopes and lives, spent in an 
atmosphere of vast political and eco- 
nomic prosperity. 

“We are in the grip of a machine 
civilization, which must be resisted with 
courage! The standardization of ma- 
chines and material things may be good, 
but the standardization of ideas and men 
will unquestionably result in the ‘lower- 
ing of the ideals of the American in- 
dividual, which ideals have been the mo- 
tive-power of our civilization. You can 
standardize machines and products, but 
the sure road for continued progress 
is to humanize the relations of men. 
Furthermore, if we would have sound 
progress, it is necessary to foster those 


— 








New Insurance. . 
Increase over 1927 . . 


Insurance in Force. $1,113,810,563 


AnIncreaseof .. . 
Representing over 63% of the New Business 


BUSINESS OF 1929 


- $143,573,589 
. 6,083,386 


. 90,547, 61 


New England Mutual Life Insurance o. 


BOSTON, MASS. 











An Opportunity: 


110 Fulton Street 





General Insurance Brokers 


To promote your general business without your present excessive 

overhead, and to increase your income by managing a life unit 

is offered to an experienced man who can qualify. 

Describe the character of your business, requesting appointment. 
Address: 


BOX 1108 THE EASTERN UNDERWRITER 


New York 








variations in human beings that lead to 
progress. 

“Energy, courage, perseverance, pru- 
dence and enterprise are the endowments 
that make it impossible for men to be- 
come standardized drudges. The aids 
that help men to help themselves, that 
foster true independence and _ fearless- 
ness and_ self-development—these aids 
become effective, not by forcing all men 
into standardized, machine-made molds, 
but by opening to them the economic 
chances around them, thereby placing 
them in position to add to the wealth 
of the community by putting new pow- 
ers in operation. 

“Individuality is everywhere to be re- 
spected as the root of economic prog- 
ress. What each man has that is pe- 
culiar to himself forms his personal con- 
tribution to the life of all, lacking which 
the sum total is by that much impover- 
ished. Every man is given individuality 
of power and resources by nature, and 
he should have a chance. for achieving 
individuality of character and _ social 
value. 

“In this epoch of vast ‘associations,’ 
we shall throw away the most valuable 
gifts of personality if we submerge the 
man in the sea of collective, machine- 
mindedness that in some quarters now 
threatens the very heart of society.” 


CELEBRATES 40TH ANNIVERSARY 





C. W. Ravel in Cashier’s Department, 

Equitable Society, Since Boyhood; 

25 Years at Premiums Window 

On March 18 Charles W. Ravel round- 
ed out forty years of continuous ser- 
vice in the cashier’s department of the 
Equitable Society. Mr. Ravel has the 
most unique record of any one connected 
with the company, inasmuch as his en- 
tire business career has not only been 
with the company but his entire years of 
service has been in the department where 
he started—the cashier’s office. 

For more than a quarter of a century 
he has been in charge of the premium 
window and has the distinction of re- 
ceiving an aggregate of premium pay- 
ments far in excess of any individual 
in the life insurance world. On_ the 
morning of the great Equitable fire, when 
the home office was in flames, Mr. Ravel, 
in temporary quarters nearby, was not 
only receiving premiums with his cus- 
tomary coolness and efficiency but was 
allaying the fears of policyholders. 





Would that some men who turn down 
life insurance when they have a chance 
to get it, could see—not themselves—but 
their families a few years hence !—!iqui- 
table Agency Items. 








The ever-climbing 


MORE THAN O50 


MILLIONS IN FORCE 


curve ~~ - 


Investigate the agency openings of 
THE LINCOLN NATIONAL LIFE INQURANCE COMPANY 


OF FORT WAYNE 


+s INDIANA, 




















happiness of its representatives. 





Pittsfield, Massachusetts 





1851 BERKSHIRE LIFE INSURANCE COMPANY 1929 


In establishing connections with a life insurance company, the personal 
equation of its official family is of paramount importance to the prospective 
agent. The Berkshire Life Insurance Company of Pittsfield, Massachusetts, 
has a well-earned reputation for a co-operative spirit between the Home 
Office and the Field Force that. is of inestimable value to the success and 


“Ask any Berkshire Agent” 
' BERKSHIRE LIFE INSURANCE COMPANY 
Incorporated 1851 


FRED. H. RHODES, President 














George T. Smith, Vice-President 
Chas. F. Nettleship, 2nd Vice-President 


Home Office—Jersey City, N. J. 


eee 





The Colonial Life Insurance Company of America 
Over ONE HUNDRED MILLION DOLLARS 


A strong and progressive Company, affording agents unusual money-maki«é 
opportunities through a wide variety of Industrial and Ordinary policies adapted 
to the insurance needs of the whole family. 


fe) RS 
B. J. Heppenheimer, President 


S. R. Drown, Secretary 
B. C. Wise, Treasure: 
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Back To Fundamentals 
Speakers Tell Agents 


AT NEW YORK ASS’N. MEETING 





Jerome Clark and E. F. Colborn Heard; 
New York Has Quota of 1,800 Mem- 
bers For National Convention Drive 





30th speakers at the April dinner- 
meeting on Tuesday of the Life Under- 
writers Association of the City of New 
York—-the new name adopted at the 
meeting to distinguish it from the New 
York State Association—brought pleas 
for a return to the fundamentals of life 
insurance in sales practices. Earl F. Col- 
born, general agent at Rochester for the 
Connecticut Mutual Life, who a few 
years ago was a member of the faculty 
of Miami University, Ohio, said that 
there should be.some debunking of life 
insurance inspirational sales material in 
favor of definite knowledge, programs 
and objectives. 

Jerome Clark, the young and brilliant 
superintendent of agencies of the Union 
Central Life, brother of Jesse R. Clark, 
Jr, president of the company, who was 
the other speaker, told the meeting that 
life insurance agents would do well to 
hark back to the fundamentals of life 
insurance—the protection of the family 
—as opposed to the synthetic policy of 
specialized uses. Only 10% to 20% of 
the business is sold in these specialties 
he said. He declared that the mission- 
ary period was passed, that the public 
knew all about the benefits of life insur- 
ance and that the agent who would build 
for the future must start early with his 
clients; that there won’t be so many 
big policies as there have been but that 
the insured will begin to buy his insur- 
ance protection earlier. The new era, 
said Mr. Clark, was one of customer re- 
lationship. 

President Gustav C. Wuerth of the 
association in opening the mecting said 
that the National Association in its drive 
fora membership of 20,000 by the time 
of the national convention at Washing- 
ton in September had given the New 
York Association a quota of 1,800. The 
local association now has a paid member- 
ship of 1,170. This time last year the 
membership was 1,208 but that was at 
the close of a membership drive and 
since that time the dues have been in- 
creased 50%. 

The final meeting of the season will 
be held May 14 which, following cus- 
tom, will be “ladies’ night.” The speak- 
ers will be Donald Keane of the Keane- 
Patterson agency of the Massachusetts 
Mutual Life, New York, and Dr. Har- 
vey N. Davis, president of Stevens In- 
stitute of Technology. Mr. Keane is 
one of the prominent young general 
agents of New York and with Lloyd 
Patterson, heads one of the fastest grow- 
Ng agencies in the city but this will 
be his first appearance as a speaker be- 
fore the New York Association. 





PENN MUTUAL’S APRIL SCHOOLS 
Vincent B. Coffin, director of educa- 
ton of the Penn Mutual, continues in 
April the agency school program begun 
wo months ago. He follows a_ busy 
March with a still busier April. These 
are the three-day schools for the month: 
meeting at Baltimore, the Baltimore, 
Wilmington and Washington agencies, 
April 11-13. Richmond has for itself 
April 15-17. At Charlotte, N. C., Char- 
lotte, Raleigh and Spartanburg are list- 
td for April 18-20. April 22-24 will gath- 
‘tat Atlanta the members of the At- 
knta, Savannah, Macon, Jacksonville and 
harleston agencies. And then Mr. Cof- 
nand Mr. Preston, home office repre- 
Sntative, who will assist him through- 
out the month, turn northward to Bos- 
lon, where from April 29 to May 1, Bos- 
‘on, Manchester, Portland, Bangor and 
‘Tovidence will gather at the Hub, Will- 
am A. Conway, home office representa- 
We, joining them at that point, 










Calvin Coolidge To Go 
On N. Y. Life Board 


HIS LETTER TO D. P. KINGSLEY 








Pays High Tribute To Life Insurance; 
Former President Succeeds Late 


Ambassador Herrick On Board 





At Wednesday’s meeting of the New 
York Life board Calvin Coolidge was 
elected a director succeeding the late 
Ambassador Herrick. In accepting the 
nomination Mr. Coolidge wrote the fol- 
lowing letter to President Kingsley: 

“Believing that life insurance is the 
most effective instrumentality for the 
promotion of industry, saving and char- 
acter ever devised; that a well managed 
mutual company is a co-operative so- 
ciety for the advancement of the public 
welfare; and that as one of the leaders 
in this national economic movement the 
New York Life Insurance Co. may justly 
be called a public service institution, I 
accept the nomination you have tendered 
me to become a member of the board of 
directors of your company and if elected 
I shall be glad to participate in its ad- 
ministration.” 

President Kingsley in a statement to 
the newspapers said: “I believe that all 
life insurance will rejoice in welcoming 
Mr. Coolidge into the directorate of this 
company.” 





CENTRAL LIFE WINS TEST CASE 


Surplus and Dividends of Life Company 
Cannot Be Assessed By 
Municipality, Court Says 


City assessments against the moneys 
and credits of the Central Life of Iowa, 
involving $2,339,710, have been set aside 
in a decision handed down by Judge 
Shankland. The ruling affects the status 
of all mutual insurance companies in 
Iowa as far as local taxation is con- 
cerned. The court found that the 
moneys and credits assessed, which con- 
sisted largely of surplus and dividends, 
came within the statutory exemptions in 
Towa and were, therefore, not subject to 
local taxation. 

The court ruled surplus and dividends 
assessed as exempt because they were 
held for the benefit of the policyholders. 





MAY NOW ABSORB FRATERNALS 





Amendment to New York Law Permits 
Reinsurance Or Consolidation With 
Old Line Companies 

The New York Legislature has passed 
and Governor Roosevelt has signed a 
bill amending sub-division 1 of Section 
236 of the New York Insurance Law by 
eliminating the requirement that any 
contract of consolidation, merger or par- 
tial or total reinsurance must be made 
with a society of the same nature, that 
is, a fraternal benefit society. This 
amendment will permit the making of 
such contracts with old-line life instir- 
ance companies. 





$2,090.000 MORE ON YATES 

Herbert J. Yates, president of the Se- 
tay Corporation and of Consolidated 
Film Industries, Inc., has been insured 
for $2000000- 2s key man of the Setay 
Corporation. The policies were written 
by Arthur W. Stebbins of Stebbins, Le- 
terman & Gates, Inc., New York. He 
had already been insured for $1,000.000 
for the benefit of the Consolidated Film 
Industries. The Consolidated Film In- 
dustries. Inc., was organized five years 
ago by Yates. 





O. K’S ORATORICAL CONTEST 

Albert Conway, superintendent of in- 
surance, New York state, has given the 
New York “Times” authority to use his 
name among the notables in agreeing 
personally to further the patriotic pur- 
pose of the National Oratorical Contest 


. which the “Times” is conducting. 





The Royal Life of Baltimore is to en- 
ter additional states. 


INSURANCE COMPANIES 
ARE 
INVESTMENT TRUSTS 


Insurance companies are really huge in- 
vestment trusts and as such their stocks 
are often compared as investments with 
the stock of investment trusts proper. To 
our mind, insurance stocks possess several 
obvious advantages as set forth herewith. 


SEASONED MANAGEMENT 


The investment policies of the insur- 
ance companies are guided by the 
officials and directors. The officials are 
men long trained in finance and the 
directors are made up of substantial busi- 
ness men, bank presidents, and other 
executives. ; 
PREMIUMS AVAILABLF 

FOR INVESTMENT 


An insurance company can invest not 
only its capital and surplus but also it’s 
premiums which amount to very large 
sums. To cite an outstanding example, 
The Home Insurance Company now 
shows total net premiums of over 
$45,000,000. 


UNDERWRITING PROFITS 


Insurance stockholders also benefit in 
that their stocks give them not only an 
interest in one of the highest type of in- 
vestment trusts but also gives them a 
participation in the profits from under- 
writing, which due to better conditions 
in the business and better underwriting 
methods, have generally shown a sub- 
stantial profit for the past two years. 


On request our Booklet 
““Insurance Stocks—Facts and Figures” 


a 


Perez F. Huff Co., Inc. 


Members Unlisted Securities Dealers Association 


75 Maren Lanz, New Yor« 
Telephone Beekman 6480 
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Warns Agents Against 
Use Of Word “Carry” 


A. G. BORDEN’S TALK IN NEWARK 





Equitable Society Officer Says Proper 
Expression Is “How Much Insurance 
Do You Own” 





There is a great field for expansion in 
life insurance as property and business 
insurance, Albert G. Borden, second vice- 
president, Equitable Society, told the 
members of the Newark Life Under- 
writers Association in a talk on “Easy 
Business” at the organization’s luncheon- 
meeting held this week in the Newark 
Athletic Club. The public, he said, is just 
beginning to realize the value of business 
insurance. 

He also warned the life underwriters 
to be careful in their language when so- 
liciting a prospect. One of the most 
common errors, he said, was the term, 
“How much life insurance do you 
carry?” He said that he could not think 
of any term or word “carry” that could 
be worse. Using the latter term or word 
conveys the picture of an old man tot- 
tering along with a load on his back. 

Life insurance, he said, is anything but 
that, its purpose being the reverse. He 
advised the expression, “How much life 
insurance do you own?” The psychol- 
ogy of the situation is instantly changed. 
Men, he said, commonly associate own- 
ership with assets. They do not usually 
object to discussing things that they 
own; but they dislike to carry more 
loads. 


































Campaign Suggestions 

From time to time companies have an- 
niversaries, honor months and officials’ 
birthday celebrations when the field 
force is asked to make a record month. 
he said. Such business is usually wanted 
in a hurry and he gave the following 
ten suggestions that could be used for 
the purpose; first, men with sons; sec- 
ond, young men with mothers; third. the 
wife; fourth, educational policies; fifth, 
personal insurance in business cases; 
sixth, policies with loans; seventh, a cli- 
ent’s brother; eighth, a client’s business 
associates; ninth, the 5 o'clock call; 
tenth, and the most important of all, the 
anniversary. The latter suggestion car- 
ries with it considerable sentiment and 
can apply to the wife’s birthday, Christ- 
mas or wedding anniversary, after the 
head of the house has passed out of the 
picture. lt will keep up the little things 
that the wife enjoyed while the husband 
was living. 

Dr. Retzer Talks 


Dr. Robert Retzer of New York Uni- 
versity explained to the members the 




















































































now being given at the college and sug- 
gested that it would be a splendid thing 
if the association took up the course 
during the summer months in Newark. 
The matter was referred to a committee 
for further consideration. 

Charles Schmitz, secretary of the or- 
ganization, told the members of the or- 
ganization that there was a man work- 
ing among widows and extorting money 
from them. His method is to call upon 
a widow and inform her that her hus- 
band left another policy of which she 
knows nothing about. To collect the 
latter insurance, she must pay $7 for a 
new death certificate. The widow being 
anxious to get that extra money pays 
the amount. The man does not return. 
He has been working successfully in Jer- 
sey City and Elizabeth. 

It is planned to have the next meeting 
an open meeting and confined to the 
members only. A committee, consisting 
of Messrs. Gillis, Bay, Herrick and Per- 
kins, has been appointed to select from 
the membership of the organization four 
speakers who will give their views on 
the “Presentation of Life Insurance to 
Prospects.” A nominating committee 
made up of Messrs. Bay, Day, Keer, Hoy 
























value of the insurance course which was - 





and Cox, was appointed by President 
Stuart B. Rote. 

The guests of the afternoon included 
Miss McGrath and Miss Hyman of the 
Equitable Society’s field force and Miss 

Alice Lakey. Miss Lakey urged the 
members to bring home to the members 
of the New Jersey Federation of Wom- 
en’s Clubs the importance of safeguard- 
ing the American homes through life in- 
surance. 


SEES BUSINESS SOUND 








Clarence L. Ayres, American Life Con- 
vention President, Reviews 
Industrial Conditions 
The second quarter of 1929 should 
bring marked improvement in practically 
every industry is the opinion of Clar- 
ence L. Ayres, president of the Ameri- 
can Life Convention, which includes 140 
of the leading life insurance companies 

of this country and Canada. 

Insurance companies have made sub- 
stantial gains during January, February, 
March and‘reports sent in by the field 
forces of the companies that are mem- 
bers of the American Life Convention 
indicate there has been a gradual im- 
provement in most, of our basic indus- 
tries. Ayres is also president of the 
American Life of Detroit. 

“IT am certain there will be substan- 
tial gains recorded by most industries 
during the next quarter,” Mr. Ayres said 
in discussing the outlook for April, May 
and June. “Life insurance companies an- 
ticipate a great volume of new business 
during the next ninety days. January, 
February and March were very satisfac- 
tory months for most of the companies, 
both large and small. 

“Most industrial curves are upward 
today and with better weather prevail- 
ing, construction, agriculture and other 
lines dependent on seasonal conditions 
will be greatly accelerated. Reports 
from our leading metropolitan centers 
are that employment is on the increase 
and the surplus of unskilled labor that 
always accumulates in the closing weeks 
of the winter will be depleted rapidly 
when outdoor activities get into full 
swing. 

“So viewed from almost every angle 
the immediate outlook for the country is 
excellent. Naturally there are still a few 
bad spots on the business map, but these 
are being obliterated and will soon dis- 
appear entirely. There is every reason 
to anticipate good average conditions for 
the next ninety days. Insurance ex- 
pects business to be very good.” 





CHANGING POLICIES 





U. 5S. Chamber of Commerce Issues 
Warning Against Twisters; Tells 
Value of Keeping Contracts 


The insurance division of the U. S. 
Chamber of Commerce has issued a spe- 
cial bulletin telling the public of the 
value of policies already issued and the 
danger of changing them. A change in 
policy results in acquisition costs being 
paid a second time, it says. 


LEADS FIELD FORCE 

T. S. Reinhard, agent of the Bankers 
Life’s New York Agency, was not only 
holding field force leadership with $215,- 
000 on March 1, but he had also won the 
crown of conservation king for the 
months of January and February with a 
total of $150,000 on policyholders. Mr: 
Keinhard was the only Bankers Life agent 
to pass the century mark on policyholders 
during those two months, but seven of 
his fellow agents had totals greater than 
$50,000, twenty-three hit or beat the $25,- 
000 mark, and fifty won a place on the 
company’s January-February honor roll 
with $17,000 or more on policyholders. 








Appointment of Lawrence Gerato as 
assistant manager of the Metropolitan 
Life Insurance Company’s Lockport, N. 
Y., district, covering a large territory in 
western New York, is announced. He 
has been a special agent of the Metro- 
politan at Medina. 
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THE LIFE INSURANCE COMPANY 
of VIRGINIA 


So 
RICHMOND, VIRGINIA 


L 


JOHN G. WALKER, CHAIRMAN OF THE BOARD 


(THE. LIFE INSURANCE) 
\ COMPANY. / 


BRADFORD H. WALKER, PRES 























The Columbian National Life Insurance Company 
BOSTON, MASSACHUSETTS 
Columbia National Agents can offer the best in 


LIFE, ACCIDENT and HEALTH INSURANCE 


Columbian National Policies make selling easier. 


Policies backed by one of the very ies in the country, having ample capita!, 
surplus and highest standard of reserves. 





Exceptional opportunity is offered to salesmen of 
character and ability. Communicate at once with 
Agency Department, 77 Franklin Street, Boston. 
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GOOD TERRITORY OPEN 


for men capable of establishing and maintaining Agencies in 
localities previously not represented—Midwest and Eastern States 
Union Mutual’s sales increased 
22 Per cent in 1927 
23 Per cent in 1928 
Grow with this progressive Company favorably known for 80 years. 


Union Mutual Life Insurance Company 
Portland, Maine 
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“IT’S A GOOD POLICY” 
MORE NEW POLICIES 


een Income Policies 
(income to the insured) 


LOW COST PREFERRED RISK POLICY 
NEW OWNERSHIP, BENEFICIARY and 
ASSIGNMENT PROVISIONS 


y define contractual rights of all parties interested 


COMPLETELY "REVISED PLAIN ENGLISH POLICY FORMS 
that will particularly appeal to the conscientious life underwriter. 
WRITE FOR INFORMATION 


Philadelphia Life Insurance Co. 
111 North Broad Street, Philadelphia 














sion 
signed 

creases 
avoid < 
standin 
groups. 
There 
ance 1 
tllatio: 
deaths 

titutios 
haser 
other 
kmend 
Partme 1 
soup | 
Rtoups, 
incorpo 
of avoi: 





























AMERICAN 
CENTRAL 
LIFE 


INSURANCE COMPANY 
INDIANAPOLIS 
Old Line Legal Reserve 
Established 1899 
HERBERT M. WOOLLEN, President 
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a Group Extended To 
Take In New Classes 


ECONOMIC CHANGE MAKES NEED 


I 





Time Payment Borrowers May Be Cov- 
ered; School Groups, Subsidiary 
Companies and Others Included 





A bill amending Section 10l-a and re- 
lated sections of the New York Insur- 
ance Law, which define group life in- 
surance, has passed the: legislature. The 
bill had the approval of Superintendent 
of Insurance Albert Conway. The ori- 
ginal bill provided for the extension of 
the definition of group life to cover: 

1. Employes of subsidiary or affiliated 
corporations ; 

2. Members of labor unions who are 
not actively engaged in their occupa- 
tions, and 

3. Borrowers from financial institu- 
tions and certain other classes of debt- 
ors (the indebtedness to be cancelled in 
case of death). 

The bill was later amended in the leg- 

islature so as to extend the definition 
of group life insurance to cover associ- 
ations of World War veterans. It was 
aso amended later so as to permit a 
parent or guardian of a school student 
or the head of a school to take out 
sickness and accident insurance covering 
___|Mthe students. 
ee @ Under modern industeial conditions a 
great many corporations and other em- 
ployers who control subsidiary or affili- 
ated corporations desire to cover all em- 
floyes under group life contracts. The 
extension of the definition of group life 
insurance to cover the employes of sub- 
sidiary or affiliated corporations, firms 
or individuals, controlled by a common 
employer through stock ownership, con- 
tract or otherwise, is regarded as a logi- 
ml extension of the original intent and 
purpose of the group life insurance law. 
There is a demand on the part of la- 
bor unions to furnish some form of life 
insurance protection to their members 
who are not actively engaged in their 
«cupations, as well as to their active 
———= Brembers. The amendments provide for 
tverage on inactive members with cer- 
tin safeguards. A new standard pro- 
==——=|—sion for such group contracts is de- 
signed regarding the probability of in- 
teases in the premium rate. This should 
avoid all possibility of any misunder- 
sanding on the part of the insured 
groups. 
There is an economic need for insur- 
ance protection proyiding for the can- 
tllation of indebtedness in the case of 
leaths of borrowers from financial in- 
titutions and in case of deaths of pur- 
hasers of securities, merchandise, or 
other property from a vendor. The 
kmendment drafted by the insurance de- 
Partment provides for the extension of 
ftoup life coverage in the case of such 
Boups. Certain safeguards have been 
incorporated in the law for the purpose 
tt avoiding adverse underwriting results. 
| Superintendent Conway is of the opin- 
ion that the amendments to the law ex- 
tndine the definition of group life in- 
Sirance to cover certain additional 
foups include all cases where an eco- 
lomic need for such coverage has been 
ltmonstrated. His recommendations for 
lt amendments resulted from a care- 
il sur vey of the field. Changing con- 
litions in business and industry may re- 
fut in developing economic needs for 
foup coverage in additional cases. 
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SEEKS $750,000 GOAL 

A. V. Gartner, who joined the Ford 

gency, New York, Equitable Society, 

t February, 1927, paid for during 1928 

| 000, with premiums of $17,110. His 

for this year is three-quarters of 

million, Through his assistance given 

the beneficiaries in the settlement of a 

atge death claim recently Mr. Gartner 

mS Successful in placing fifty-five units 

lm. tetirement annuity on the five sur- 

ng sons of the deceased. He is a 

— = Paeiever i in the endless chain method 
» S€rvice. 


Cheapness Of Policy 
Is Wrong Approach 


WHAT MAIN OBJECTS SHOULD BE 





Protection and Income Maintenance 
Have First Consideration Above 
Price Paid 





If a life insurance proposition is prop- 
erly presented by the agent, the control- 
ling factor will not be price but the 
value in use of the insurance, says Presi- 
dent R. W. Stevens of the Illinois Life, 
Chicago, in that company’s bulletin. 

The prime objects of the life insurance 
investment, he says, are: first, to provide 
insurance as against premature death; 
and, second, to provide against financial 
reverses or diminished income in later 
life. So, therefore, that form of insur- 
ance contract that combines protection 
as against premature death with savings 
for old age is what the average applicant 
for insurance should have. 

“Rarely, if ever, will you find an in- 
sured man or woman past middle life 
who does not express regret that during 
the earlier and more productive years 
of their lives they did not insure on 
either the endowment or limited pay- 
ment plan,” says President Stevens. 
“They admit that they would have been 
able to have paid the premiums on one 
of those plans, yet their reason for not 
having invested in endowment or limited 
payment was their fear, at the proposed 
inception of such a contract, that they 
would not be able to maintain the pre- 
miums to the maturity of the policy and 
therefore would have paid a high price 
for the brief death protection which they 
enjoyed. 

“At the age of 25, for example, for a 
premium only slightly in excess of that 
generally charged for a policy paid up 
in 20 years, the Illinois Life guarantees 
the maturity of the policy as an endow- 
ment at the age of 48, and among many 
other valuable options, in lieu of the cash 


payment of $1,000, the policyholder may - 


receive cash to the amount of $641 and 
still have a paid-up policy at his death 
in 20 annual instalments of $50 each. Or, 
if the instalment payment plan of the 
death benefit does not appeal to him, he 
may receive $513 in cash together with a 
paid-up policy in the amount of $1,000 
payable in a single sum at his death. 
“During the years that he has been 
accumulating the benefits above men- 
tioned he has had the protection of the 
company’s guarantee plainly stated in his 
policy, that if at any time the premium 
payments become burdensome he can 
without medical re-examination make a 
material reduction in his premium by 
changing the contract to either the 
whole life or twenty-payment life form. 
If, for example, at the end of 10 years 
he finds the premiums on the origitial 
contract burdensome he can change to a 
whole life policy with an annual premium 
thereafter of only $5.73 per thousand. 
Or, if he were able to pay as much as 
$9.68 annually for 10 more years, his 
policy would be paid up for its face 
amount with no further premium pay- 
ments required. Or, if he pays the origi- 
nal premium for a period of only "12 
years, he can cease payments and have a 
policy fully paid up for the face amount.” 





MELLOR & ALLEN PRODUCTION 
Mellor & Allen, Philadelphia managers 
of the Home Life, paid for $1,101,000 last 
month. The amount was on thirty-five 
lives. Most of the members of the 
agency are without previous life insur- 
ance experience and have been trained 
in estate analysis and life trust work by 
A. Rushton Allen, who is a member of 
the bar in addition to being one of the 
general agents. At the present time a 
class of twelve men is being trained. 





; CLARIS ADAMS HERE 

Claris Adams, manager of the Ameri- 
can Life Convention, was in New York 
Monday. He attended the disability 
conference. 
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441 YEAR 


Greatest Year in Company’s History 





Gain in Paid-for Insurance in Force........ 
30 MILLION DOLLARS 12% 

An Increase over the gain made in 1927 of over 
7 MILLION DOLLARS 30% 

New Business During the year—Paid-for basis 

64 MILLION DOLLARS 

An Increase over 1927 New Business of over 
7 MILLION DOLLARS 124% 


Admitted Assets increased over............ 


334 MILLION DOLLARS 13% 





FINANCIAL STATEMENT 


December 31, 1928 


RESOURCES 
Bonds, . 
. Government, State, County, 
and Municipal .$5,680,663.85 
Railroad, Public 
Utility, ete. ..... 7,726,495.37 
First Mtg. Loans (City and Farm) 
Collateral Loans ............. 
Policy Loans ..... 
ko 6 eae eed aKeeecas 
Premiums, Due and Deferred. ... . 
Ee se 
Interest Due and Accrued and Other 
PN 4 8h hdd oo oe dees 


$13,407,149.22 
9,924,248.72 
400,000.00 
5,513,660.77 
1,749,202.70 
1,363,245.00 
208,481.01 


641,590.99 





Es 43 40.0.00es wea 
LIABILITIES 
Reserve on Policies............. 
Death Claims Due and Unpaid. ... . 
Claims Reported but Proofs of Loss 
ee Pee eee 
Present Value of Death, Disability 
and other Claims Payable in 
NE cine wawabindss 
Premiums and Interest Paid in 
pe Ee SET ee er ore 
Reserve for Taxes Payable in 1929. 
Profits for Distribution to Policy- 
ns cae a COREE RE Tee e ee 
All other Liabilities............. 
Contingency Reserves .........., 
Surplus to Policyholders (Including 
$1,100,000.00 Paid-in Capital) . 


$33,207,578.41 


$26,787,889.00 
None 


142,917.88 


$20,132.27 


171,435.48 
238,862.10 


1,473,713.55 
130,194.99, 
879,504.41 


2,562,928.73 





TOTAL ... 


a 


$33,207,578.41 








INSURANCE IN FORCE 


$288, 168,909.00 
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LIVEHINTS FOR BUSINESS 






Joseph B. Thibaud, 


Following general agent at Buf- 
Lines of Least falo for the Massa- 
Resistance chusetts Mutual Life, 


discussing obtaining 
interviews in an article in the company 
paper, “The Radiator,” says: 

“The use of an appointment maker is 
often an effective means of approach. 
Sometimes a person with very little 
knowledge of insurance can make ap- 
pointments, providing such a one pos- 
sesses appearance and tact in approach- 
ing strangers. Let me illustrate how this 
method of approach may be utilized: 
Recently I was dining in a club with a 
stranger member. We talked a lot about 
golf clubs. He told me of a privately 
owned golf club where he played, also 
of a hobby of the rich owner. My ap- 
pointment maker made a_ preliminary 
call, using the hobby as an excuse, and 
developed a splendid appointment. He, 
of course, told great things about utiliz- 
ing a special service for payment of 
taxes, and the interview developed Es- 
tate Insurance as the special service. The 
preliminary caller, whether it be your- 
self or someone else, should be willing to 
sacrifice his personal pride in giving the 
impression that the representative who 
follows is a big man with a unique idea. 

“For developing all sizes of policies, 
the survey is most excellent, using the 
appointment maker for preliminary calls 
on cold canvass cases, and the agent him- 
self on company policyholder leads. It is 
evident that a vast army of new policy- 
holders come from present holders of 
policies in this and other companies. A 
survey of their policies will develop a 
reason for an increase of insurance. 

“Many agents are changing Limited 
Payment Life and Endowment policies to 
Ordinary Life in the same companies in 
order to release premiums for needed ad- 
ditional protection. 

It is also my belief that present life 
policies with provisions for waiver and 
annuity in event of disability obviate the 
necessity for health and accident insur- 
ance with weekly benefits, until at least 
the protection element is very comfort- 
ably covered, including all the benefits 
with the age 65.element thrown in. 

“Of course, it is service supreme to 
make a survey of a complete estate with 
a competent investment house. This, 
however, should only be attempted when 
rare confidence is placed in the solicitor. 
The complete survey idea is’ being uti- 
lized by some of our big banks, and will 
prove the necessity of insurance. 

“These days we should keep in close 
touch with our policyholders, as many 
other companies’ agents are making 
changes, including changing policies to 
the income basis. We are in an excel- 
lent position to do this by utilizing in 
many cases the Deferred Survivorship 
Annuity to make a continuous income to 
the wife. 

“Surveying a man’s family conditions 
is helpful for making quick sales. Hold- 
ing the family together by sufficient in- 
come until they are self-supporting is the 
first great call for protection.” 


\GETTERS<- 





The Pacific Mutual 


Retirement Life put out a new 
Income Bond form of “Retirement 
At Age 65 Income Bond” last 

year and the sales 


have increased 70% for this form of pol- 
icy in the last six months. The plan of 
the policy is summarized as follows in 
the Pacific Mutual “News”: 

Plan of Policy: The Retirement In- 
come Bond is an Annual Premium De- 
ferred Annuity providing an income to 
commence at age 40, 50, 60, 65 or 70, as 
selected at date of application, and to 
continue for life, with a guaranteed pe- 
riod of 120 months. 

Unit of Income: $10 per month; (is- 
sued in multiples of $5 per month, with 
minimum limit $10.). : 

Optional Income: If an unforeseen 
change in the circumstances of the an- 
nuitant should make it desirable to cease 
payment of premiums prior to the re- 
tirement age originally selected, he can, 
under the optional income provision, se- 
cure a reduced income which will com- 
mence immediately; or, on 
hand, should the annuitant find it con- 
venient to continue premium payments 
until a later age, thereby securing a larg- 
er income, such privilege is open under 
the optional income clause. 

Death Benefit: Provided throughout 
premium paying period—amount varying 
by policy year; substantially in excess of 
gross premiums paid to Company, except 
in early years. 

Cash, Loan and Paid-Up Values: 
Available commencing at end of third 
policy year. 

Supplementary Disability Benefits: 
Permanent Total Disability or Accident 
and Sickness Benefits may be applied for 
if desired. 

Medical Requirements: Medical exam- 
ination required where Permanent Total 
Disability or Accident and _ Sickness 
Benefits applied for. Otherwise no evi- 
dence of health necessary. 

Excess Interest Feature: Income dur- 
ing ten years certain period increased by 
annual excess interest dividends—a fea- 
ture not incorporated in similar plans 
issued by many other companies. 

“The Retirement Income Bond is a 
form of annuity,” says the company, “pri- 
marily a personal investment contract 
signed to replace personal earnings in 
the later years of life. As such, it will 
definitely appeal to many of your policy- 
holders whose insurance programs for 
the benefit of dependents are already 
complete.” 





HOME OFFICE TO HAVE GARDEN 


The Connecticut Mutual Life, which is 
about to raze the old Root homestead 
which is on its home office plot, is to 
leave the gardens of the estate as they 
are. An old barn will also be undis- 
turbed. The old brick house was built 
in 1852 by Elisha K. Root, father of 
Dr. Edward K. Root, medical director of 
the Aetna Life, who himself lived there 
until 1909. When demolition is finished 
the grounds will be made into part of 
the home office lawn. 


—_—_—_—_—_—— 


| Gains in Millions of Dollars Mark 


Bankers Life Company’s Best Year 
1928 Gains 
Gain in Income, nearly................. $ 3,000,000 
Gain in Assets, over............... ....$ 14,800,000 
Gain in Legal Reserve Life Insurance 





ee ee ene $ 52,000,000 
1928 Totals 
Total Income, over .................... $ 37,500,000 
Total Assets, over .................... $118,400,000 
Total Life Insurance in Force, over...... $886,000,000 
1928 Busirtess 
Total Life Insurance Paid-For, over... ... $140,000,000 


BANKERS LIFE COMPANY 


Gerard S. Nollen, President 
Established 1879 


Des Moines, Iowa 














SECURITY — 


When the Mutual Benefit was organized in 
1845 there were only a few Life Insurance 
Companies in the United States. Through 
the Wars, Panics and Epidemics of all these 
years, it has always stood safe and secure as 
a foremost disciple of Pure Life Insurance. 








the other * 


The Mutual Benefit Life Insurance Co. 


Newark, New Jersey 


Organized 1845 
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“In This Way We Measure” 


LIFE INSURANCE COMPANY may well measure its 
A success by the good it performs rather than by great 

size. Through eighty-six years THE MUTUAL LIFE 
INSURANCE COMPANY OF NEw YORK, the “first American Com- 
pany,” has measured its success by the scope, manner and 
degree of its service. In such a way it is measuring now as 
its service broadens. 


Issuance of contracts of all standard forms, substantial 
dividends, income settlement provisions, Disability and Double 
Indemnity Benefits, and prompt payments and practices for 
convenience of members are embraced in its present service. 


It welcomes as field representatives those who know that 
success is according to the natural law of compensation—that 
the best comes to those who give out the best of themselves. 


The Mutual Life Insurance Company 


of. New York 
34 Nassau Street New York, N. Y. 


DAVID F. HOUSTON GEORGE K. SARGENT 
President 2nd Vice-President 


and 
Ma of Agenci 
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THE EASTERN 
UNDERWRITER 
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fends Field Service Of 
Connecticut General 


GEO. A. BREDEHOFT APPOINTED 





For Five Years Has Been General Agent 
of Company at Toledo; Graduate of 
Ohio State University 





George A. Bredehoft, general agent for 
the Connecticut General Life at Toledo, 
Ohio, for the past five years, has been 
appointed superintendent of field serv- 
ice and will direct the company’s edu- 
cational and sales promotional work at 
the home office, starting May 1. 

Mr. Bredehoft was graduated in 1914 
from Ohio State University, having spe- 
cialized in business administration and 





GEORGE A. BREDEHOFT 


journalism. He was business manager of 
the university newspaper and while in 
college and for a short time after grad- 
uation he was engaged in advertising 
work, On January 1, 1915, he joined the 
Columbus agency of the Connecticut 
General as an agent. In August, 1924, 
he was appointed general agent for 
northwestern Ohio with headquarters at 
Toledo. 

Mr. Bredehoft has been constantly in- 
terested in association and educational 
work. He served three years as sec- 
retary of the Columbus Life Under- 
writers’ Association and for three years 
as secretary of the Ohio Association of 
Life Underwriters and conducted a Y. M. 
C. A. course in life insurance. In To- 
ledo he served as president of the To- 
ledo Life Underwriters’ Association and 
helped to organize the life managers’ 
club of that city, of which he has been 
Secretary this year. 





P. O. WORKS PROMOTED 





Now Manager of Full Time Men in 
Ralph G. Engelsman Agency; Was 
with United Life & Accident 
Philip O. Works, formerly general 
agent for the United Life & Accident in 
Florida and for the past five months a 
supervisor in the Ralph G. Engelsman 
agency of the Penn Mutual Life in New 
. has been promoted to be manager 
0 full time men in the organization. Mr. 
orks is a graduate of Cornell and has 
_ engaged in this type of work since 
Were college. His father, Samuel D. 
‘i orks, was formerly insurance commis- 

loner for the state of Minnesota. 


_ ANNIE BARTON DIES 
poties Annie Barton, who died in Mel- 
Se, Mass., recently, was with the John 
ancock for a quarter of a century. 
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NYLIC INCENTIVES and AIDS TO SUCCESS 
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q Life Insurance is “‘public service.” 


It helps individuals to save and insures their 
life values against loss by death or by total 
and permanent disability. 
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In order to earn interest on the policyholders’ 






savings, it loans money to home owners, to 
railroads, to owners of city buildings, to 





public utility companies, to the United States 
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government, and to states, counties and munic- 
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ipalities. 
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Probably no other institution serves our people 
singly and collectively, both as private indi- 
viduals and citizens, in so many vital ways. 


A company’s usefulness to the community is, 
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therefore, largely measured by the number of 
people protected, the amount of insurance in | 
force and the amount of its invested assets. 







As of January 1, 1929, the ~ 
New York Life had about 
2 Million policy-holders 
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Insured for over 


634 Billions. 


Its assets amounted to 
over 114 Billion 
Dollars. 








NEW HOME OFFICE BUILDING 


NEW YORK LIFE INSURANCE | 
COMPANY 


51 Madison Avenue, Madison Square, | 
New York, N. Y. 
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Lending Practices Of 
Leading Companies 


REAL ESTATE BOARD SURVEY 





What Is Loaned on and Conditions Stud- 
ied By National Association of Real 
Estate Boards 





A survey of the loan practices of sev- 
enty-four of the leading life insurance 
companies was made by the National 
Association of Real Estate Boards. The 
subjects included types of property on 
which loans are made, length of term 
for loans, maximum per cent. value and 
maximum amount loaned; amortization 
requirements, prepayment privileges, ap- 
praisal requirements, territory in which 
the loans are made. The outline also 
gives the name and address of the chief 
loan officer in each. 

Only seven companies care to loan on 
all types of property. Where discrimi- 
nation prevails, the regular old-fashioned 
family home takes precedence with the 
majority of the companies, sixty-nine 
making loans on single dwelling units, 
thus placing the home as the most fa- 
vored security. 

Only three companies reported in any 
way altering their policies of loans on 
farms. 

Commercial buildings were in the loan 
policies of sixty-four companies and six- 
ty-two give loans on duplex dwellings, 
fifty-eight on two-family houses. Farms 
and combination apartment and store 
buildings tied for favor. Both getting 
from fifty-one companies. The large 
apartment building is listed in forty-six 
companies, industrial property in nine- 
teen. Two companies reported willing- 
ness to loan on churches. Ranches and 
plantations, hospitals and country clubs 
were included as eligible by one com- 
pany. 

The majority will loan 50% of assessed 
value, but one company will loan only 
30% on farms; another as high as 66 2/3 
on single dwellings and commercial 
buildings. Sums run from $3,000 as max- 
imum by one company on single and 
duplex dwellings to $500,000 by one com- 
pany on commercial buildings, although 
in special instances much larger sums 
are loaned in large cities. The great 
majority use. both their own and inde- 
pendent appraisers, fifty-three reporting 
such a plan, while eighteen use only 
their own and three only independent 
appraisals. Prepayment privileges are 
almost taken for granted, only four com- 
panies refusing. 





INCOME AND INSURANCE 





$5,000 Is Really Only 82 Cents a Day; 
What Amount of Income to 
Go For Insurance 

In a new piece of literature being sent 
out by the Missouri State Life it is 
pointed out that while $5,000 looks like 
a lot of money to the average person, it 
really amounts to about eighty-two cents 
a day when invested at 6%. The fact 
helps to answer the question, “How 
much should I carry?” Roger Babson, 
the economist, recently prepared a table 
presenting a kind of budget for incomes 
of various sizes which listed the man 
with a $5,000 income as paying $450 for 
life insurance, putting $550 into invest- 
ment and with no funds devoted*to spec- 
ulation. At $10,000 the life insurance 
premiums are put at $900, with invest- 
ment drawing $1,500 and $600 as a specu- 
lative fund. For the $25,000 income the 
life insurance payments are $1,800, in- 
vestment $6,700 and speculative fund 
$4,000. 





G. MARSHALL PROMOTED 


Gladstone Marshall, who entered the 
employ of the Connecticut Mutual in 1921 
immediately after his graduation from 
the Toronto University, has been pro- 
moted to assistant actuary at the home 
office. 
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Need Competition in 
England, Says Junkin 


SUN MANAGER ON CONDITIONS 








J. F. Junkin Says Keen Competition 
Educates Public to Know Insurance 


Needs 





That there is no important English 
speaking country where so little life in- 
surance is carried as in England and that 
the reason for this condition is lack of 
competition and aggressiveness in pre- 
senting life insurance to the people is 
the contention of J. F. Junkin, general 
manager in London for the Sun Life of 
Canada, in an interview appearing in the 
“Post Magazine and Insurance Monitor.” 
Mr. Junkin said that if there was more 
aggressive competition the public would 
become educated to the uses of life in- 
surance and he cited to prove this the 
keen competition in the United States 
and Canada. He said also that there 
was not enough advertising done in 
Great Britain and that agents should be 
trained and equipped so that they could 
devote their full time to soliciting busi- 
ness. 

Agency Organization Weak 

“What impresses me more than any- 
thing else in connection with the life 
assurance business of this country,” said 
Mr. Junkin, “is the lack of agency or- 
ganization. We are doing a very fair 
business ourselves, but we would, I am 
confident, do very much better if the 
competition we had to face were keener 
and more widely distributed. There is 
no important English-speaking commu- 
nity carrying so little life assurance pro- 
portionately as this home land. The 
weak point in most of the agency or- 
ganizations in this country is that there 
are not enough full-time men to educate 
the public into the many advantages of 
life assurance. The system, perhaps, 
does not easily lend itself to employing 
an army of experts, because more or less 
the English companies rely upon their 
connection—in other words, they expect 
the business to come to them. To my 
mind they do not make sufficient effort 
to extend the benefits of life assurance, 
and, after all, that is what life compa- 
nies are for. 

“Let the people know what can_ be 
done by life assurance,” continued Mr. 
Junkin. “It is amazing to some people 
to find out how many useful applications 
it may have. It is, however, a technical 
business now, and it is only the expert 
who can do full justice to it. My own 
company have a school to which we send 
men for training for a month or two 
before we take them into the business at 
all, and we are now about to open a 
second school, as with only one school 
we cannot deal with all who would wish 
to learn the business. At present we 
can only train 20 men at a time, and the 
result is that there is always a waiting 
list. These men whom we train take 
the place of the part-time agent of the 
home companies. Our organization in 
Great Britain consists of twenty-four 
branches, with that number of district 
managers, and the whole-time trained 
men work under them as agents. The 
result is that at the present time we 
are putting on the books about £800,000 
a month of new business. A large num- 
ber of home companies could do the 
same if they would only scrap their old- 
fashioned methods of getting business 
and by the mere fact of life assurance 
being made more popular. If you have 
an army of trained men in the country 
educating people to the advantages of 
life assurance, people become more fa- 
miliar with its advantages, and it is then 
easier for all companies to write new 
business. 

“My theory is,” concluded Mr. Junkin, 
“that the reason it is difficult to get life 
business in this country is that the com- 
panies are not educating the people to 
its advantages, and this can best be done 
through an army of educated men and 
through advertising, or, better — still, 
through both combined.” 


NEW HOME OFFICE BUILDING 


State Life of Indianapolis to Build 
Three Story Structure; Company 
Has 300 Employes 
The design for the new home office 
building of the State Life of Indianapolis 
won for its two architectural designers 
first place in a local and national com- 
petition for designing. The architects 
are Clarence T. Myers and Richard G. 
Foltz, the latter only twenty-six years 

old, both of Indianapolis. 

The State Life will erect its new home 
office building on the site of old Short- 
ridge High School on Pennsylvania 
street across from the new World War 
memorial. The company now maintains 
its offices in the twelve-story building 
named for it on Washington street. The 
company purchased the buildings and 
site of the school city a few years ago. 
Several months ago the buildings were 
vacated when the high school was moved 


to a new location in the north section of 
the city. 

The new building will be a three-story 
structure with a deep basement, one- 
half of which will be above the ground. 
It will be constructed of stone with a 









Independence Square 


grand central entrance. The structure is 
set back from the street giving a lawn 
space to enhance the beauty of. the 
building. 

Plans include workrooms for 600 em- 
ployes of the company, an auditorium 
which will accommodate several hundred 
persons, gymnasium and other recrea- 
tional features. The basement will con- 
tain the huge vault for the company’s 
papers and documents. 





The curtain is down on yesterday. 
Every day brings a new adventure, says 
an exchange. 


THE HOME LIFE INSURANCE COMPANY OF AMERICA 


INCORPORATED 1899 


PROTECTS THE ENTIRE FAMILY 


Home Life Agents have a whole family of potential policyholders 
back of every door bell. Policies are issued on both the ordinary 
and industrial plans from birth to sixty years next birthday. 


“THERE IS NO PLACE LIKE THE HOME” 
THERE IS NO COMPANY LIKE THE HOME 


Interested in Replies from Pennsylvania and Delaware. 


Philadelphia, Penna. 





OVER TO HOBOKEN 





Mervin L. Lane Agency Joins Seidel 
Colony Across River for 
One Night Only 

Mervin L. Lane, agency manager, 
Equitable Society, at 245 Fifth avenue, 
New York, gave a dinner and theatre 
party to the members of his agency on 
April 8. The dinner was at the Hof- 
brau House in Hoboken. Then the in- 
surance men attended “After Dark,” the 
melodrama which is attracting “the 
limousine trade” of New York City. 








Now 


undertaking. 

















Every possible help will be given them 
to aid in the accomplishment of the 


Effective, result-getting sales training 
and assistance through a thoroughly 
organized Branch Office system; new, 
fresh, attractively printed sales literature 
with illustrations that grip the attention 
and tell the story quickly; promrt, effi- 
cient underwriting service from the 


For Another 
Big Year of Progress 


ITH a gain of 66% in paid for business in 1928 over the 
previous year, the Missouri State Life Agency force has 
- pledged itself to another great year of progress. 





Home Office centrally located in St. 


St. Louis, “The City Surrounded by the 
United States.” 


celled, and a multiple line of policies to 
meet every life insurance need. 


It is this helpful, aggressive spirit that 
has won for the Missouri State Life the 
distinctive title, 


The Progressive Company. 


$1,200,000,000 


insurance in force 


MISSOURI STATE LIFE 


INSURANCE COMPANY 


HTILLSMAN TAYLOR, President HOME OFFICE: St. Louis 


Claim service unex- 
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Industrial, Business 
Pensions For Employes 
NEW BOOK BY B. M. STEWART 





Comments On Contributory Plan; Book 
Published by Industrial Relations 
Counselors, Inc., 165 Broadway 





A new book on “Pensions for Indus- 
trial and Business Employes,’ which 
covers company plans in the United 
States and Canada, exclusive of railroads, 
has been written by Bryce M. Stewart 
and published by the Industrial Relations 
Counselors, Inc., of No. 165 Broadway. 
It is reviewed in the current issue of the 
Actuarial Society of America transac- 
tions by A. D. Walker of the Canadian 
Insurance Department. The review in 
part follows: 

A valuable social service has been ren- 
dered in the publication of this conspec- 
tus. The statistical analyses presented 
take account of (1) general types of 
plans, (2) distribution geographically and 
industrially, (3) size of establishment, 
(4) classes of employes eligible, (5) 
method of computing allowances as to 
age, service, and salary, (6) maximum 
and minimum allowances, (7) amount of 
pension and other provisions. In addi- 
tion extensive schedules are appended 
giving an analysis of each pension plan 
examined. Whatever may be the defects 
of any particular scheme, an examination 
of analyses of this sort is always sug- 
gestive. 

The term “composite” plan is used to 
designate any plan under which “the ba- 
sic arrangement is an all-inclusive non- 
contributory pension system, but a con- 
tributory plan is also provided for em- 
ployes who wish to make additional pen- 
sion provision.” Only five plans of this 
nature were discovered, all established 
since 1925. The advantages of this ar- 
rangement, especially in respect to those 
in employment at date of adoption of a 
scheme, are so obvious that it is hard 
to understand why any employer, public 
or private, should insist on all employes 
either coming under the scheme for full 
benefits or staying out altogether. 

What Pension Plans Presuppose 

Several comments suggested them- 
selves on a reading of this preliminary 
report, and therefore may be mentioned 
in this review merely as an expression 
of personal opinion. For example, it was 
found that most plans had been estab- 
lished in connection with a business 
which promises stability and permanence. 
This is, of course, as would be expected. 
Even in the stable industries, a pension 
scheme presupposes continuity of em- 
ployment with one emplover, and this re- 
Striction of individual liberty does not 
Seem to accord well with the spirit of 
our times. It may be impossible to for- 
mulate with any finality a generally ac- 
ceptable scheme of socially desirable ob- 
jectives, but on the negative side it may 
Saicly be stated that any important fea- 
ture in our economic or social system 
which deprives the individual of freedom 
of movement, or tends to cramp per- 
sonality, or stunts self-realization in 
Ways not necessary in the nature of 
things, can no longer be countenanced. 

an important object in the design of 
@ pension scheme is to restrict the move- 
ment of employes, the designer has al- 
teady lost his soul and does not care 
much about the souls of others. On the 
whole, society might be better served by 
working toward something in the nature 


of an individual policy assuring at least 
the major benefits, the employe to have 
the right to take the policy with him 
wherever he might go. Small employers 
could thus make provision for their em- 
ployes as effectually as large employers. 

It is noted- also that “almost two- 
thirds of the bank pension plans are 
contributory, but in the insurance sec- 
tion of the group over 80% are non-con- 
tributory,” which reminds us that the 
shoemaker’s wife generally wears shabby 
shoes. 

“The experience of one plan exam- 
ined showed that 30% of the entire pen- 
sion outlay in the six years of the plan’s 
existence had been incurred on account 
of one pensioner.” To attempt to estab- 
lish on a stable basis a scheme without 
limitation of benefit in respect of the 
higher paid employes would seem haz- 
ardous. : 

Obligations to Heirs 


Again, “firms with contributory plans 
: because of the employes’ equity 
in the fund, recognize an obligation to 
the heirs of the deceased employe as well 
as to employes who resign, and in all 
but three cases some benefit is paid.” 
The most essential requirement is that 
the scheme for benefits should be har- 
monious and consistent throughout. For 
example, the principle that the benefit 
payable in event of voluntary retirement 
should be the minimum benefit which 
could accrue in any other circumstances 
should be recognized. There is something 
obviously faulty with the architecture of 
a scheme which provides a substantial 
return in event of voluntary retirement 
at any particular time but if a pension 
is accepted as of the same date and 
death occur even after one month’s pay- 
ment is made no further benefit can be 
paid to anyone. A slichtly smaller pen- 
sion, subject to payment until an amount 
at least equal to the withdrawal benefit 
had been paid, would be preferable. 

It is understood that other preliminary 
reports, in addition to the one now under 
review, are to be issued prior to the pub- 
lication of any general conclusions. They 
will be awaited with interest by those 
who are fortunate enough to have access 
to this first volume. 





$2,250,000 IN THREE MONTHS 





Leyendecker Branch, Keane-Patterson 
Agency, Makes Remarkable Record 
For First Quarter 1929 
The Leyendecker branch of the Keane- 
Patterson agency of the Massachusetts 
Mutual Life, which conducts a general 
brokerage business at 225 Broadway, 
New York, has made a remarkable rec- 
ord for the first three months of the 
year, having written $2,250,000, the -busi- 
ness having been written by Mr. Leyen- 


decker as associate general agent and 


seven full-time agents. = 

Mr. Leyendecker first entered the busi- 
ness eighteen years ago, his first posi- 
tion being that of account checker with 
the City of New York Fire, with which 
company he remained for about two 
years. He held similar positions with 
the Niagara, Pennsylvania Fire and the 
Maryland Casualty. 

Mr. Leyendecker saw possibilities in 
the life insurance business and joined 
the force of Perez F. Huff, then general 
agent for the Travelers. He was cashier 
for two years. He then became con- 
nected with the home office of the Trav- 
elers, where he was for five years. For 


a short time he was with Beers & 
Delong. 











, Pennsylvania 


Provident Mutual 


Life Insurance Company of Philadelphia 





Agents entering the business find Provident “tools” 
exceedingly effective—New Disability Feature—Acci- 
dental Death Benefit—New Retirememt Life Income 
Features—Special Class Policies—Low Premiums — 
Low Net Cost—Prompt and Friendly Home Office 
Service—National Advertising—Direct Mail— Educat- 
ional Course—Health Preservation Service — Sixty- 
three Years’ Accumulation of Policyholders’ Good Will. 


Write for Information 


Founded 1865 





























confidence and esteem than the 





A HAPPY CHOICE 


In considering a life insurance career, one may be somewhat in doubt as to which 
company to choose. As a’ man looks carefully over the life insurance ‘field, he 
sees a number of institutions with which any agent might feel proud to be asso- 
ciated, but we do not believe that he can find a company more worthy of his 


Massachusetts Mutual Life Insurance 


Springfield, Massachusetts 
Organized 1851 


More Than a Billion and Three-Quarters of Insurance in Force 


Company 














TRANSFER TERRITORY 
Cheshire and Sullivan counties in New 
Hampshire, formerly included in the ter- 
ritory of the Worcester agency of the 
Connecticut Mutual, have been trans- 
ferred to the territory of Walter J. 


Stoessel, general agent for the company 
at Springfield. 








TO BROKERS 


We would like to tell you 
,about our unique Budget 
| Policy-Protection at a Mini- 
mum Cost— Only Company 
writing this policy. 


For Particulars Phone 


CANADA LIFE ASSURANCE 
COMPANY | 


H. W. JONES, Mer. 
110 William Street 
New York City 














Beekman 5058-6691 | 








yen, DAVIS & HAIGHT, Inc. 


Consulting Actuaries 
FRANK J. HAIGHT, President 
INDIANAPOLIS 


Omaha Kansas City 











| FORGING AHEAD 
GAINS FOR 1928 
Increase in Paid - for Business 
overl1927 . . 20.38% 
Increase in Gain in Insurance 
in Force over,1927 42.21% 
iGain in Total Insurance in 


Force . 7.8% 








ANOTHER BIG YEAR AHEAD 
Manhattan Life Insurance Company 


Madison Ave. at 60th Street 











New York, N. Y. 
Founded 1850 4 
Thomas E. Lovejoy, President 

















GUARDIAN LIFE 








Established 1860 Under the Laws of the State of New York 








17-23 John Street, 
CORtlandt 8300 


New York 






THE 
JOHN C.MCNAMARA 
ORGANIZATION 





MANAGERS 


INSURANCE CO. sscttica 








Home Office, 50 Union Square, New York City 





Uptown 





420 Lexington Ave.—LEXington 6715 
245 Fifth Ave.—ASHland 1772 
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THE ILLINOIS DEPARTMENT 

The Insurance Department of the 
state of Illinois will be investigated if the 
legislature passes and the governor signs 
a bill to that effect introduced a few days 
ago. Throughout the insurance frater- 
nity there is a feeling that such an in- 
vestigation should be held. The more 
thorough it is the better. Every time an 
insurance company fails the institution 
of insurance is damaged and there have 
been many such failures in Illinois. About 
some of the receiverships there has been 
scandal. A whispering campaign based 
upon the operation of the department 
in the last few years has unfortunately 
often had its origin in fact. Some of 
the heads of the departments have not 
been above reproach. Two of the lead- 
ing daily newspapers of Chicago have in 
the past two years run scathing articles 
exposing irregularities in administration 
—the “Tribune” and the “Daily News.” 

A legislative probe, with witnesses on 
both sides of the fence, will be wel- 
comed and will probably do a lot of good. 





FIRE INSURANCE BOOKS 

Not enough books on fire insurance are 
being written. That is the opinion of 
“The Hartford Agent,” published by the 
Hartford Fire and the Hartford Accident 
& Indemnity. More agents are buying 
and reading books and they want a big- 
ger choice. The Hartford Agent says in 
part: 

Now, a book publisher in New York 
is going to enter the picture. He is de- 
liberately seeking out authors in the fire 
insurance business with messages to de- 
liver. He is anxious to know: first, what 
kind of books fire insurance agents want 
and will buy; and, second, where he can 
find the authors to write such books. 





FARMERS ._NEED INSURANCE 

That the farmer needs life insurance 
more than any other type of individual 
is the opinion of Thomas F. Wallace, 
president of the Farmers & Mechanics 
Savings Bank, Minneapolis. In an ar- 
ticle in a publication of the Northwest- 
ern National Life he brings out many 
points to prove his case. 

The farmer néeds life insurance more 
than any other type of individual. It is 
surprising how many farmers have in- 
adequate insurance. Especially in the 
Northwest, the business of farming has 
been a peculiar kind of gamble in re- 
cent years. One year there is a big suc- 
cessful crop, and .then there may be a 
period in which there is no financial gain 
to the farmer. If death comes to the 
farmer in one of these periods of de- 


pression, the result is irremediable dis- 


aster. It means the loss of the farm and 
the loss of the home. 

If every farmer whose family lost their 
home in agricultural trouble of recent 
years by reason of his death had had 
life insurance equal to half the amount 
of his mortgage, the farm would not have 
been lost. When a farm owner dies and 
a mortgage falls due, the risk is greatly 
increased in the eyes ot the holder of 
the mortgage, who usually asks a reduc- 
tion. The farm becomes a_ tenant- 
operated farm, or else the burden of its 
operation must be taken up by the 
widow, which means a tremendous loss 
in efficiency. 

The Farmers & Mechanics Savings 
Bank, which has $12,000,000 invested in 
farm mortgages, asks that some life 
insurance be carried if a mortgage is 
to be placed. This rule is not abso- 
lute—the Farmers & Mechanics does not 
say that without exception it will not 
buy a mortgage unless insurance is car- 
ried by the owner of the property, but 
it has written to all correspondents and 
urged them to see to it that applicants 
for mortgages have adequate life insur- 
ance. In its form on which application 
is made for a mortgage ‘the bank asks 
whether or not life insurance is carried. 

“As a result of using this blank form, 
we have been able to find out how much 
life insurance is being carried by farm- 
ers. I have been astounded to find out 
how little life insurance is actually 
owned. For instance, a man worth $30,- 
000 carried only $1,000 of life insurance. 
I know of nothing in which more con- 
structive work can be done than in se- 
curing life insurance on the lives of the 
farmers,” says Mr. Wallace. 





James J. Hoey, of Hoey & Ellison, 
agents in New York for a large number 
of companies, has written an article on 
automobile thefts for “Nation’s Busi- 
ness,” which is now being reprinted by 
the Boston and Old Colony companies 
in the “Accelerator.” He says that the 
present reduction in car thefts is due 
largely to the passage of certificates of 
title cars in an increasing number of 
states, and further cuts in theft could 
be made if more states adopted model 
uniform legislation. However, Mr. Hoey 
finds the passage of such legislation dif- 
ficult because of the jealousy existing 
between states. State independence, he 
says, as expressed in reluctance to adopt 
model uniform legislation, is a mainstay 
of auto thievery. 

i. ke 


Charles Bogert, general agent at West- 
wood, N. J., is celebrating his twentieth 
anniversary as general agent for the Na- 
tional F. & M. 
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A. E. GILBERT 


A. E. Gilbert and F. E. Elmer Sam- 
mons, who have been elected secretaries 
of the Hanover, are both well known fire 
insurance men. Mr. Gilbert came here 
from Mississippi to attend New York 
University. From that college he went 
with the Home of New York, first in a 
clerical capacity and then as examiner in 
the Eastern Department. After four 
years with that company he joined the 
Hanover, taking charge of the sprinkler 
risk department. In 1925 he was elected 
assistant secretary and had charge of the 
Eastern Department and of Texas. He 
will be supervisor of the territory in the 
jurisdiction of the home office. Mr. 
Gilbert was chairman of the executive 
committee of the New York Fire Insur- 
ance Exchange and for three years was 
on the executive committee of the Sub- 
urban Fire Insurance Exchange. In 
1927 he lectured in the junior class of 
the Insurance Society of New York. F. 
Elmer Sammons went to public schools 
and to night schools and began with the 
Hanover in a clerical capacity in 1902. 
He went from map clerk to assistant 
examiner, examiner, and then was placed 
in charge of the brokerage department. 
Ten years ago he organized the automo- 
bile division of the Hanover Fire and 
has since been manager of the depart- 
ment. 


* * * 


F. E. Marx of the Hartford Fire’s de- 
partment of special service in Chicago, 
had an article in the “Hartford Agent” 
under the caption, “$70,000 Fire Damage 
in Building Still in Process of Construc- 
tion.” The story has to do with the 
fire in the forty-story Foreman National 
Bank building now being erected in Chi- 
cago. At the time of the fire there 
was $2,000,000 of insurance at a cost of 
less than $6,000. 


* * * 


E. Lee Trinkle, first vice-president of 
the Shenandoah Life of Roanoke, Va., 
has been appointed to the state board of 
public welfare by Governor Byrd. He 
is a former governor of Virginia, having 
been succeeded by Governor Byrd in the 
office. It so happened that the stork 
visited his home in Roanoke the very 
day of his appointment to the state 
board, bringing a bouncing baby boy, so 
double congratulations were in order. 





WM. QUAID’S NEW POST 
William Quaid, vice-president of the 
Continental, has resigned. He becomes 
executive vice-president of the Southern 
Fire and vice-president of the Southern 
Surety. 








F. ELMER SAMMONS 


George A. Miller, insurance editor of 
the “New York Evening Post,” and who 
has been in the newspaper business since 
leaving Harvard, left the ranks of the 
bachelors on Saturday of last week when 
he married Jacqueline van Til who is 
with the library of the American Mu- 
seum of Natural History. Mrs. Miller 
is the daughter of Peter van Til, a Dutch 
scientist. Her mother is a French no- 
blewoman. At the outbreak of the war 
she became a nurse and joined the nurs- 
ing home of the famous Edith Cavell 
who was martyred by her execution. 
Mrs. Miller came to this country and de- 
livered lectures about Miss Cavell and 
wrote a book called “With Edith Ca- 
vell.”. She was born in Holland and 
was educated ~ Feats: 


Rene Jannelle, who resigned recently 
as deputy insurance commissioner of 
New Hampshire, is now established as 
associate general agent of the George 
A. Hatzes Agency at Manchester, N. H. 
Mr. Janelle’s previous connections in- 
cluded the New Hampshire legislature as 
a representative, and the internal rev- 
enue department. In his new field he 
will be connected with a representative 
group of insurance companies, including 
the Mutual Trust Life, the Aetna Life, 
the Aetna Casualty & Surety, and the 
Commercial Casualty. 

* ok 

Arthur G. Sampson, who represents 
the Hartford Fire and other companies 
in North Weymouth, Mass., for four 
years was head coach of football at 
Medford High School, and since 1926 has 
been the head football coach at Tufts 
College. He has recently been given 
what is considered a life job as profes- 
sor of coaching at Tufts. He will con- 
tinue, however, to sell fire insurance. 

* * 


Beverly Jean Wilson, baby daughter of 
James M. Wilson, Kalamazoo local agent, 
and Mrs. Wilson, has a peculiar distinc- 
tion; that of being named by the House 
of Representatives of Michigan. Mr. 
Wilson is a member of the lower house, 
serving his first term, and the house 
took upon itself the duty, in the form 
of a resolution, of naming his dauvhtet 
Beverly Jean. 

a oe 

Marcus Canfield Gowey, local agent of 
the Home of New York at North Lewis 
burg, Champaign county, Ohio, who 1 
eighty-one years of age, wrote his first 
policy for the Home on April 4, 1874. He 
studied law early in life and has been 4 
member of the bar since 1873. Mr. 
Gowey is a Mason, a member of the 
Ohio Society and Sons of the America? 
Revolution. 
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Newspaper Chief Meets Insurance 
Men 


Roy W. Howard, chairman of the 
board of the Scripps-Howard Newspa- 
pers and the United Press Association, 
was the guest of honor at a luncheon 
given at the Drug & Chemical.Club one 
day last week at which he met some of 
the most prominent men in the insurance 
business. The Scripps-Howard newspa- 
pers are published in twenty-five’ cities. 


- The United Press Association serves a 


thousand papers, including many abroad. 
Starting as a newsboy in Indianapolis, 
Howard has gone ahead until he is now 
one of the country’s greatest newspaper 
publishers. His talk about newspaper 
conditions was extremely informative 
and also brilliant. 

Among those attending the luncheon 
were Robert P. Barbour, Northern As- 
surance; Robert Lynn Cox and James 
Victor Barry, Metropolitan Life; Hart 
Darlington, Norwich Union Fire; W. J. 
Graham, Equitable Life Assurance So- 
ciety; John A. Griffin, Fidelity & De- 
posit; W. E. Mallalieu and Warren Ellis, 
National Board of Fire Underwriters; 
James J. Hoey, Hoey & Ellison; H. P. 
Jackson, Norwich Union Indemnity; Ed- 
son S. Lott, United States Casualty; Er- 
nest B. Boyd, Yorkshire; C. A. Ludlum, 
Homes O. E. Lane, Niagara; Jesse S. 
Phillips, Great American Indemnity; F. 
Robertson Jones, Casualty Chief Execu- 
tives Association; E. A. St. John and E. 
M. Allen, National Surety; John McGin- 
ley, Travelers; Norman R. Moray, 
Southern Surety. 

* * 
Furore Over Joan Lowell 

The entire newspaper profession is in 
aciash over the attack being made upon 
the authenticity of “The Cradle of the 
Decp,” Joan Lowell’s story of some of 
her experiences at sea. It continues to 
be the best selling book in every book- 
shoy in America. Insurance men are in- 
terested as many of them have met Miss 
Lowell, who has an_ extraordinarily 
charming personality. The book is so 
interesting that it is generally read at 
one sitting. The main facts are accur- 
ate. but Miss Lowell did some embroid- 
ering, such as neglecting to tell of her 
school days in Berkeley, Cal., between sea 
trips. She also made a composite of the 
Shins on which she sailed, giving the im- 
Pression that it was only one ship in- 
Stead of five or six. 

The chief critic of Miss Lowell is Lin- 
coli Colcord of the “Herald-Tribune,” 
whose early life was somewhat similar to 
Joan’s, having been spent at sea. He is 
also writing a book, the edge of which 
was taken off by Miss Lowell’s book and 
its great success. The New York 
“Times” ignored the controversy in its 
news columns last week but on Monday 
tan an editorial taking a slam at her 
critics, under the heading of “The In- 
fallibles.” The “Times” started its edi- 
torial as follows: 

“We have small sympathy with per- 
Sons constitutionally unable to approve 
the marriage of Truth and Poetry. Such 














philistines are prattling about the intru- 
sion of the romantic element into bi- 
ography. The inofficial variety of the 
former is now a familiar form of fiction. 
Autobiography is necessarily fiction in 
great part; the author’s view of him- 
self as he would like to be seen. Sol- 
emnly to shirt the details of a modern 
autobiography is a pragmatical imperti- 
nence. It cannot be expected of makers 
of such narratives that they should pos- 
sess Defoe’s daemonic gift of verisimili- 
tude. Even in the unpromising field of 
statistics a great creative artist like Sen- 
ator Brookhart has shown that invention 
and imagination find fruitful employ- 
ment.” 
* * * 


Determining the Nautical Mile 


The Fireman’s Fund Register tells why 
the nautical mile, or knot, differs from 
the statute land mile of 5,280 feet. The 
British Admiralty knot or nautical mile 
is 6,080 feet, but the statute knot is 
6,082.55 feet and is generally considered 
the standard. This number of feet is ar- 
rived at as follows: the circumference of 
the earth is divided into 360 degrees, each 
degree containing 60 knots or 21,600 
knots to the circumference. Dividing 
the number of knots into the 131,385,456 
feet in the earth’s circumference gives 
the length of each statute knot. One 
knot is equal to 1.151 land miles. 

- &-* 


Seen In Philadelphia 


Harold A. Smith, vice-president of the 
Franklin Fire, smiling as he looks over 
the latest Philadelphia fire premium re- 
turns with the Franklin nicely squatted 
on the second base line as usual. When 
Mr. Smith went to the Franklin it stood 
No. 50 in premium rank in that town. 
For some years it has been No. 2. Mr. 
Smith has not added any new fire marks 
to his wall collection lately—he has 
friends in many parts of the globe who 
pick them up for him—but he did buy a 
silver punch set specially made to com- 
memorate an old fire chief, a punch set 
so interesting, valuable and unique that 
many people in the insurance district 
have come into Mr. Smith’s most attrac- 
tive office to have a look. P. S.—Visitors 
find the punch bowl empty. 

E. Simon Banks, insurance newspaper 
correspondent, trying to get the parcel 
room of the Bellevue-Stratford to find a 
bottle of Before the War which had 
been checked—then forgotten—and then 
was lost beyond recovery. Anyway, Mr. 
Banks still has the check. 

Nelson Sterling, vice-president of the 
Constitution Indemnity, reading in a 
New York morning paper about open- 
ings of Broadway shows, and reminisc- 
ing about the time when he was a first 
nighter in the metropolis. 

John A. Stevenson, Penn Mutual Life 
general agent, who has a _ house in 
Miami, Fla., and another at Great Neck, 
and another in a Philadelphia suburb, 
taking the 8 o’clock at the Broad Street 
Station for his twice a week commuting 
trip to New York where he is running 


an agency at 150 Broadway as well as 
running the Home Office agency of the 
Penn Mutual in Philadelphia. On this 
trip Mrs. Stevenson was with him. She 
was a student at the University of Wis- 
consin when he was a member of the 
faculty there. 


Frederick A. Richardson, United 
States manager of the General Accident, 
who has an office than which nothing in 
the business is more artistic or worth 
visiting. Recently, he returned from a 
trip around the world. He is one of the 
few men who can visit a country. 


* * * 


The Rent Check 


When the successful insurance man of 
a medium sized city gets what he con- 
siders to be a flattering offer to transfer 
his activities to New York he is apt to 
regard the salary offered him as so large 
that he does not bother to make any 
very intensive analysis of the costs of 
living in Gotham. Such a change may 
hold the possibilities of a rude awaken- 
ing. It has been said that one may live 
as economically as one chooses in New 
York but the man who has a business 
career in view will want to live on a 
scale and in a commmunity in keeping 
with his new position and affiliations and 
this costs money in New York and its 
suburbs. When money is not a consid- 
eration one may spend surprising sums 
even for apartments. The newest Park 
Avenue apartment house for example 
will ask you to invest—it is co-operative- 
ly owned of course—a capital sum of 
$150,000 for an eighteen room duplex 
apartment and there will be in addition 
an annual maintenance charge of about 
$20,000. This is an extreme case, but 
the stranger to New York who is con- 
sidering a business connection here 
would do well to look into some of the 
costs before jumping at that flattering 
offer. 

One of the highest salaried men in the 
life insurance business was living in a 
university town half a dozen years ago. 
He paid for rent exactly what Calvin 
Coolidge is now paying—$40 a month. 

Most of the insurance men who come 
here to work decide to live in Long 
Island, New Jersey or Westchester 
County. Generally, the house is found 
by their wives after weeks of “shopping” 
for locations. She finds that bargains in 
apartments or homes are exceedingly 
difficult to find. 

oe < % 


Daily Grist From The Inland Marine 
Division Of The Equitable 
F. & M. 

A Chinaman, who is a doctor of di- 
vinity in a Christian theological semi- 
nary, receives each year from China 
about $5,000 worth of high-grade linens. 


“To supplement his income, and enable 


him to further pursue his studies, he 
hires a car and through the summer 
months sells his merchandise throughout 
New England and New York State. The 
Equitable F. & M. covered him against 
loss or damage to his merchandise by 
fire, lightning, cyclone, tornado, flood, 
collision, overturn, collapse of bridges, 
and theft of his goods, while checked 
against receipt, while in his hotel rooms, 
and while in his closed type automobile. 
The Equitable agent knew his Chinaman 
and there was no loss under the con- 
tract. 


A private railway is operated in a 
Southern state over a distance of about 
forty miles. This concern owns two oil- 
burning Diesel locomotives, valued at 
about $15,000 each. The owners desired 
a quotation, which was. given, to 
cover the locomotives against loss or 
damage by fire, lightning, cyclone, tor- 
nado, collision, derailment, and collapse 
of trestles. 

A Masonic monument, forty feet long 
and weighing thirty-five tons, was re- 
ceived by railway flatcar in a midwest- 
ern city. The coverage desired was 
against breakage from any cause, to cov- 
er the tombstone from the railroad sta- 
tion to the cemetery and until installed. 


The company is now insuring this monu- 
ment on an “all risk” basis. 

A military institute has a band, and 
baseball, football, and basketball teams. 
The Equitable is covering the uniforms 
and athletic goods under an annual 
schedule policy against loss by fire, 
lightning, cyclone, tornado, windstorm, 
flood, and risks of transportation. 

A clock in an Eastern city was re- 
cently purchased at a cost of $5,000. The 
company insures it against fire, light- 
ning, cyclone, tornado, flood, theft, and 
pilferage. Collision was not desired as 
the clock was so placed as not to be 
subject to contact with automobiles. 


* a * 


Fire Insurance for Replacement Value 
of Industrial Plants in Germany 


The Reich Organization of German 
Industries and the association of private 
fire insurance companies, after negotia- 
tions and many conferences, finally came 
to an agreement on insurance for re- 
placement value (‘“Neuwertversiche- 
rung’). 

This new form of insurance is meant 
for industrial buildings, plants, machines, 
etc., and is based on the following prin- 
ciples: 

The insurable value is to be the re- 
placement value of the insured object. 
This value is the basis for compensa- 
tion as long as the depreciation of the 
insured object does not exceed 10% of 
its replacement value. At a depreciation 
of 11% the reparation is reduced by 2% 
of its replacement value and a deprecia- 
tion of 50% causes a deduction of 20% 
from the replacement value for the com- 
putation of the compensation. 

The depreciation is always considered 
at the time the fire occurs. 

In case the depreciation exceeds 50% 
of the replacement value then the de- 
preciated value is compensated. The pre- 
miums are based on the replacement 
value. 


If the insured objects have depreciated 
over 50% then a new contract may be 
drawn; the depreciated value substitutes 
the replacement value and the premiums 
are based on that amount. 

The full replacement value is paid if 
the policyholder really replaces the de- 
stroyed object and in case this is not 
done the depreciated value alone is com- 
pensated. 

It is planned to extend this new branch 
of insurance to all kinds of houses which 
are built according to government or city 
building regulations. Building insurance 
for replacement value will be granted 
for houses whose depreciated value is 
not less than half the replacement value. 

Insurance for replacement value in 
Germany is something which will cause 
a sensation amongst the insurers of the 
entire civilized world and it is at the 
same time an event of great importance 
in German economy. It certainly will 
take at least five to ten years to prove 
whether this new branch of insurance 
is based on sound principles. 

It is expected that the regulations will 
soon be approved by the “Reich” Control 
Office for Private Insurance. 

The Reich Organization of German In- 
dustries and the Association of Private 
Fire Insurance Companies agreed to the 
stipulations for a provisional term of 
two years. 

* * 


Death Of A Blind Agent 


I have not seen anything printed in 
the newspapers about the death of Wal- 
ter Kaufman, the blind agent of the New 
York Life. At one time he was a prom- 
inent lawyer in New York. After losing 
his sight he became an agent and was 
a good one. His wife was on the high 
seas en route to Paris at the time of 
his death. 

Meiteg 
British Millionaires 

In England there are 562 millionaires. 
They paid $112,124,367 in taxes in the 
past four years. Many are buying what 
are known in England as super tax life 
insurance saving policies, 
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Wilson Warehouse Case 
Will Be Tried In May 


DEFENDANTS NOW OUT ON BAIL 





Three Persons and Two Corporations 
Charged With Attempted Fraud; T. 
J. Curran to Try Case 


Indications are that the trial of the 
six defendants indicted for using the 
mails in a scheme to defraud in connec- 
tion with a fire at the Wilson Warehouse 
in Hoboken, N. J., will be called for 
May 6, the first Monday in that month, 
at the United States District Court in 
the Federal Post Office building at City 
Hall. Meantime, the defendants are out 
on bail of $15,000 each, with the excep- 
tion of Max Leibowitz, who was admitted 


































































T. J. CURRAN 
to $5,000 bail. All the defendants pleaded 


not guilty last week. 

Those under arrest, including Leibo- 
witz, Louis Auerbach, Alex. Ben Auer- 
bach, Samuel Denner, the Rosalind Trad- 
ing Corp. and the Wilson. Warehouse 
Corp., are held on eleven charges, includ- 
ing willful burning of property, falsely 
representing value of stock to the in- 
surance companies on the risk, and false- 
ly claiming that there had been a steal- 
ing of merchandise after the fire had 
occurred on December 5th, last. 

This case was presented to the United 
States Grand Jury by Assistant United 
States Attorney Thomas J. Curran, who 
will also try the case for the govern- 
ment. He has been doing splendid work 
in running down fraudulent fire claims 
and in the course of his work has had 
fine co-operatign from the loss com- 
mittee of the a York Board of Fire 
Underwriters. 


Charges in the Indictment 

» The indictment chargés the defendants 
with having procured the leasing of a 
warehouse known as the Wilson Ware- 
house Corp., at 50 Paterson avenue, Ho- 
boken, New Jersey, and of having ar- 
ranged to have a lease to the Wilson 
Warehouse taken in the name of Samuel 
Denner, of the defendants, who repre- 
sented himself as the president of the 
Wilson Warehouse Corp., a New Jersey 
corporation. 

It is further alleged that the defen- 
dants held. policies of insurance in vari- 
ous fire insurance companies either in 
their own names or in the names of 
others in their behalf, corporate or in- 
dividual. The indictment charges the 


(Continued on Page 22) 


C. W. Bailey Tenders 
Luncheon To Field Force 


INTERESTING SOCIAL AFFAIR 





American of Newark President and Wife 
Hosts to Visiting Representatives 
of Company 


C. Weston Bailey, president of the 
American of Newark and the Columbia 
Fire, entertained the officers and visiting 
field representatives of his companies at 
a luncheon in his home at 95 Ridgewood 
avenue, Glen Ridge, N. J., yesterday, 
Mrs. Bailey acting as hostess. 

Those present from the home office 
were William E. Stewart, Paul B. Som- 
mers and Laurence E. Falls, vice-presi- 
dents; Frederick Hoadley, secretary; 
Roy C. Vanderhoof, Frank K. Mitchell 
and Fraprie S. Lindsay, assistant secre- 
taries; Clifford K. Behout, manager of 
the loss department and Harold E. Tay- 
lor, publicity director. Representing the 
western department at Rockford, IIl., 
were Charles N. Gorham, manager; 
Robe Bird, assistant manager, and Harry 
S. Horton, superintendent of agencies. 

Representing the New England depart- 
ment of the companies was Ralph G. 
Hinckley, manager at Boston; for the 
southern farm department at Memphis, 
Carl M. Hunt, manager; for the Cana- 
dian department, William Thompson, 
manager at Toronto. 


Special and State Agents Present 

The special and state agents present 
included Theodore F. Bailey, Herbert G. 
Guempel, Homer A. Howell, Samuel H. 
Reiter, and James A. Semple of New 
Jersey; Robert C. Bird of Little Rock; 
Fred D. Blessmeyer of Pittsburgh; Davis 
B. Rives and Frank L. Brackney of 
Dallas; Frank N. Smith and Percival 
Bridson of White Plains; Walter H. 
Bryant of Syracuse; Frederick W. Do- 
remus of Philadelphia; De Witt Duskin 
of Columbus, Ga.; Walter G. Shannon 
and Curtis F. Eagle of Dayton, Ohio. 

Also John J. Hanlon of Harrisburg; 
Russell Harrington of Springfield, Mass. ; 
H. H. Hirsch of Atlanta; Walter Kenny 
and Clarence J. Stalliday of Boston; 
Preston H. Kelsey of Albany; L. E. 
Kietzman of Toledo; Leon McGilton of 
Nashville; Oscar L. Perry of Portland; 
Walter Plangman of Cleveland; Clint A. 
Prescott of Shreveport; William L. 
Reynolds of Jacksonville; Lafon Riker 
of Lexington; Joseph E. Elwell of the 
= Philadelphia adjustment of- 

ce. 

The entire party was taken from the 
offices of the American to Mr.*Bailey’s 
residence in two large buses and points 
of interest were shown to the visiting 
fieldmen along the route. The fieldmen 
were in Newark for the past week at- 
tending the annual convention of the 
company’s representatives from all parts 
of the country. 
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SOLICIT RENEWALS 


Stockholders of Germanic Fire Asked to 

Place Their Fire Insurance Business 

With That Company 

Stockholders of the Germanic 
have received from the company 
following request: 

“You can be of material assistance to 
us, and at the same time enhance the 
value of your Germanic stock, by noting 
on the enclosed card the details of in- 
surance on property which you may own 
or by which you are in a position to con- 
trol insurance, and by instructing your 
broker or agent to place his’ business 
the Germanic. This information 
will enable us to solicit expirations in 
which the Germanic might share.” 

With the letter is a card leaving space 
for name of assured, address, company, 
policy number, amount, expiration dates 
and property location. 


Fire 
the 


with 


Established 1879 


The Tokio Marine & Fire Ins. Co., Ltd. 


United States Fire Branch: 80 John Street, New York 


J. A. KELSEY, General Agent 


nt Dec 


GEORGE Z. DAY, Ass’t General Agent 


ber 31, 1928 





ASSETS 

PREMIUM RESERVES 
OTHER LIABILITIES 
NET SURPLUS 


$10,841,544 
2,396,058 
910,250 
7,535,236 





HANOVER MAKES PROMOTIONS 


Sammons and Gilbert Made Secretaries; 
John G. Hollman Resigns As Secre- 
tary to Travel; Other Changes 

John G. Hollman’ resigned last weck 
as secretary of the Hanover Fire to 
devote his time to his own personal in- 
terests and to travel, plans which he 
had had in his mind: for some time. 
The board of directors of the Hanover, 
after accepting Mr. Hollman’s resigna- 
tion, promoted F. Elmer Sammons and 
A. E. Gilbert from assistant secretaries 
to secretaries and George A. Jackson 
and Edward L. Coffil were appointed as- 
sistant ‘secretaries. 

Mr. Hollman has spent his entire in- 
surance career with the Hanover. He 
started with the company’s western de- 
partment at Chicago and came to the 
home, office in 1916. Later he was ap- 
pointed assistant secretary and was made 
secretary in 1924. 

Three of the men who received pro- 
motions last Thursday have been with 
the Hanover for a long time. Mr. Sam- 
mons entered the company’s: service as 
a boy. Mr. Gilbert has been with ‘he 
Hanover about fifteen years and Mfr. 
Jackson joined in 1906. Mr. Coffil «vas 
formerly with the Re-insurance Bureau 
and joined the Hanover after the {or- 
mer organization discontinued opcra- 
tions. 


WEITZEL SUCCEEDS BEATTY 

Carl H. Weitzel has ben appoir‘ed 
special agent for the Fire Association, 
Reliance and Victory for the southern 
New Jersey field, Delaware and eastern 
Maryland, with headquarters at 509 \Vil- 
son building, Camden. He succeeds James 
M. Beatty, who has resigned. Mr. W:it- 
zel has had a number of years of ©&x- 
perience in field work and resigns as 
special agent in New Jersey of the in- 
surance Company of North America to 
become connected with the Fire Associa- 
tion group. 











ries; 
re- 

Ss 

week 
ie 0 
il in- 
h he 
time. 
lover, 
igna- 
; and 
taries 
>=kson 
d as- 


‘e in- 

He 
n de- 
> the 
S ap- 
made 





April 12, 1929 


— 








Page 19 





Underwriters Act To 
Cut Construction Fires 


LOSSES RUN INTO MILLIONS 





Vice-President Maxson, of America Fore, 
Tells of Hazards and Steps to Re- 
duce Future Claims 





Herbert Maxson, vice-president of the 
Continental, of the America Fore Group, 
in charge of the New York metropolitan 
department, contends that there have 
been so many serious fires in buildings 
in course of construction, with losses 
running into millions of dollars, that un- 
derwriters are planning to improve ex- 
isting conditions by formulating safer 
methods of procedure during structural 
operations. It is hoped, he says, that 
the recommendations now being drawn 





HERBERT E. MAXSON 


up by the engineers of the fire compa- 
nies in co-operation with construction in- 
terests will be effective in cutting down 
this growing type of fire loss. 

“It often happens,” says Mr. Maxson, 
“that builders erect large structures of 
various types, without sufficient thought 
for the prevention of fire, although de- 
cidedly hazardous conditions are usually 
present in the shape of wood scaffold- 
ing, open-flame heaters, or salamanders, 
and inflammable packing materials such 
as excelsior and wood shavings. Last, 
but not least, the majority of the work- 
men smoke while attending to their du- 
ties, and give little heed to where their 
discarded matches and cigarette stubs 
may find resting places. 

Property Owners and Insurers Hurt 

“The result has been that there have 
been many heavy losses on buildings in 
course of construction, most of the fires 
being necessary and easily preventable. 
Build-rs and owners of these properties 
have likewise been hurt financially by 
the added costs incident to interrupted 
operations. 


“New Yorkers will recall the three 
million. dollar church on Riverside drive 
that recently burned, and prior to that 
another large loss occurred in a partly- 


finished hotel on upper Fifth avenue. 
In addition to these instances, numerous 


' others are being recorded throughout the 


Unit: 1 States. 
“This is not surprising in view of a 
recent survey of a structural operation in 
the cast, which may be considered typi- 
cal. The costly stone exterior had been 
erected and the roof was being installed 
eer the. following hazardous condi- 
ions : 

“Practically the entire front of the 
building had been enclosed with wood 
scaffolding and solid wood framing 
Shielding the stone carvers. The wood 
eck over the street in front of the 
uilding .had coal stoves over. and un- 
er it, and in the contractor’s shanties 
and tool sheds were two fifty-gallon 
Tums of gasoline and quantities of in- 
flammable building materials. . 

. Types of Hazards Encountered 

The floor near the entrance was part- 


STATE FUND BILL KILLED 





Pennsylvania Senate Committee Post- 
pones Action to Create Fund for 
School Property Insurance 
The bill before the Pennsylvania state 
legislature to create a state fund for the 
insuring of fire risks on public school 
property will probably not be passed this 
year. The measure is similar to others 
introduced in previous years and this 
year had the support of a report, re- 
cently published in The Eastern Under- 
writer, on public school property insur- 
ance prepared by Insurance Commis- 
sioner Taggart and Superintendent of 

Public Instruction Keith. 

Homer W. Teamer, secretary-mana- 
ger of the Insurance Federation of Penn- 
sylvania, led the fight on the state fund 
bill. He appeared before the senate in- 
surance committee of Harrisburg last 
week and said that the principle behind 
the state fund bill was erroneous be- 
cause it would place the state into com- 
petition with its own citizens. After the 
hearing the committee announced that 
action on the bill would be postponed 
indefinitely. The Pennsylvania Federa- 
tion is putting forward its own plan of 
school property insurance, which pro- 
vides for local agency and stock fire in- 
surance participation. 





PHILADELPHIA PREMIUMS 

Fire insurance premiums for Philadel- 
phia showed a decline of 3% for the last 
half of 1928 and also a reduction for the 
whole year below the totals of 1927 and 
1926. Totals for the three years are: 
1928—$11,705,013; 1927—$12,408,176, and 
1926—$13,400,193. Pennsylvania compa- 
nies led the field for the last half of 
last year with the Insurance Co. of North 
America in the first place with $439,847; 
Franklin Fire of the Home group, sec- 
ond, with $371,000, and the Alliance third, 
with $197,879. The Home of New York 
was fourth with $192,845, and the Penn- 
sylvania Fire of the North British & 
Mercantile fleet fifth with $174,850. Of 
these companies the North America, 
Franklin and Home increased their busi- 
ness over 1927, while the Alliance had an 
equal total and the Pennsylvania showed 
a small decrease. Among the groups the 
Home group was first with premiums of 
$767,341 for the half year and the North 
America group second with $706,162. 





TORNADO FREQUENCY 

Last year set a new high mark for 
tornado frequency. The latest issue of 
the “Hartford Agent” shows how in 
1927 there were 164 tornadoes ir the 
country and in 1928 there were 188 tor- 
nadoes country-wide. An estimated loss 
of $13,000,000 was caused by these 188 
“twisters.” And this does not, as the 
“Hartford Agent” points out, include the 
enormous loss from winds not of a tor- 
nadic character. 





GENERAL AGENTS’ MEETING 

The fourth annual meeting of the 
Association of Fire Insurance General 
Agents will be held at Denver, Colo., 
June 4-5. J. G. Leigh, of Little Rock. 
Ark., president of the association, is 
preparing the program. 








ly covered with straw, in which tile or 
some similar building material had been 
packed; close by were a broken pack- 
ing case and many small pieces of waste 
wood. At the moment the inspection 
was being made the loose packing ma- 
terial on the floor became ignited by a 
cigarette stub thrown from an upper 
platform. 

“Other hazards encountered are gaso- 
line plumbers’ torches, open salamanders, 
loosely hung temporary electric wiring 
and supplies of gasoline in flimsy cans, 
all of which endangered first the wood 
scaffolding and then the structure itself. 
Unfortunately, this is not an isolated 
example but is one that could be dupli- 
cated indefinitely.” 


Aetna Wins Suit On 
Return Commissions 


HAD CANCELLED 260 POLICIES 





Agency in Virginia Claimed it Was En- 
titled to Commissions on Whole 
Premium on Farm Covers 





The Aetna (Fire) has been awarded 
judgment in the circuit court of Bruns- 
wick County, Va., in the sum of $2,775.85 
with interest against T. C. Coleman & 
W. S. Segar, partners, trading as Cole- 
man & Segar, formerly agents at Law- 
renceville for that company. This 
amount represents the aggregate of un- 
earned commissions on return premiums 
on a total of 260 policies covering farm 
property in Brunswick which the Aetna 
cancelled wholesale July 7, 1926, because 
of an excessively high loss ratio which 
it had been sustaining. The company 


based its suit for recovery on a. clause 
in its contract with the agency providing 
for the return of such commissions on 
policies cancelled pro rata or otherwise. 

The agency contended that it was en- 
titled to commissions on the whole pre- 
mium paid in each instance and could 
not be limited to that portion earned up 
to the time of cancellation, its conten- 
tion being based on the plea that the 
provision in the contract upon which 
the company relied was not intended to 
apply to wholesale cancellation of poli- 
cies but to those cancelled in the usual 
course of business. The policies were 
written for a period of five years and 
the agency had retained 20% of the to- 
tal premium on each policy which 
amounted to the premium for a single 
year. 

In addition to resisting the company’s 
suit for recovery of. commissions, the 
defendants filed a counter suit in which 
they asked $5,000 damages alleging that 
the company had injured their good 
name and credit by the wholesale can- 
cellation of policies and caused the opin- 
ion to get abroad in the county that they 
were unworthy of trust. 

Judge Marshall R. Peterson to whom 
the whole matter both of law and fact 
was submitted without intervention of 
a jury ruled out this counter plea and 
entered judgment for the company in the 
amount asked by it. 

Exception to this ruling was noted by 
counsel for the defendants who indi- 
cated that the case would be taken to 
the Virginia Supreme Court of Appeals. 
The Aetna was represented in the liti- 
gation by the Richmond law firm of 
Sands, Williams and Lightfoot. Coleman 
& Segar had been representing the 
“Aetna at Lawrenceville since 1921. 





MAHANOY CITY, PA., BOARD 





New Local Organization Formed in 
Pennsylvania; John Goyne President; 
C. Davis Is Vice-President 
Loca! agents of Mahanoy City, Pa., last 
week organized the Mahanoy City As- 
sociation of Insurance Agents, affiliated 
with the Pennsylvania State Association 
and the National Association of Insur- 
ance Agents. Prior to forming this body, 
the Mahanoy City agents attended a din- 
ner meeting given for their benefit by 
the Shenandoah local board, which is 
also a new association. Manager Frank 
D. Moses of the Pennsylvania Associa- 
tion did considerable preparatory work 

in starting the new board. 

The following have been elected offi- 
cers of the Mahanoy City board: Presi- 
dent, John Goyne; vice-president, Crel- 
lin Davis: secretary, Edwin Blew; treas- 
urer, A. F. Adam; executive committee: 
Charles Parmley, chairman; C. P. Re- 
ing, John Cisarick. 





George V.: Cameron, local agent of 
Louisa, Va., died recently. He was a 
son of the late William E. Cameron, for- 
mer governor of Virginia. 


Insurance Man Writes 
Biggest Stage Success 


AUTHOR OF “JOURNEY’S END” 





Robert Cedric Sherriff Now on Six 
Months’ Absence From Sun Insur- 
ance Office of London 





It is interesting to note that the dra- 
matic play now having the greatest suc- 
cess in New York and London, “Jour- 
ney’s End,” was ‘written by an English 
insurance man, Robert Cedric Sherriff, 
of the Sun Insurance Office. He is now 
on a six months’ leave of absence to 
attend to the production of the play in 
various countries. It will probably be 
shown this Summer in Germany, France 
and Russia. Mr. Sherriff is said to be 
still trying to decide whether to return 
to the company at the end of his leave. 
Indications are that he may. Mr. Sher- 
riff came to New York to see the pre- 
miere of his play here. After it opened 
he sailed for home. 


Already Mr. Sherriff is somewhat of 
a legend. Many conflicting stories have 
been told as to how he came to write 
the play, which deals with a small group 
of Englishmen during thirty-six hours 
in a World War dugout. 

According to the story Mr. Sherriff 
told a New York interviewer, “Jour- 
ney’s End” had its genesis in the let- 
ters Mr. Sherriff was accustomed to 
dash off daily during the period of his 
war service to members of his family. 
Some unsung near-relative assembled 
them in sequence, and a good six years 
after they were written their author 
stumbled over the collection. 

Rereading them, he was struck with 
the idea that they might bear expan- 
sion into a novel. He set about the 
task, but at the end of three or four 
chapters found the prospect of 80,000 
words or so to be pretty discouraging. 
Accordingly he abandoned the novel to 
develop the idea as a play, which form 
he regarded as easier, having made pre- 
vious experiments in it. 

These experiments had been decidedly 
of an amateur sort. His playwriting 
was done as a hobby after business 
hours. 

Many Turned Play Down 

The play, when finished, was shipped 
about from manager to manager, all of 
them turning it down. It was finally 
sent to George Bernard Shaw, on whose 
casual recommendation it was produced 
by the Stage Society, a semi-profession- 
al group, of London. Maurice Browne 
then snatched up the play and made 
his debut as a producer with its pro- 
fessional presentation. 

Mr. Sherriff is described as being 31 
years old, medium height, with hair 
parted on the left side and having a 
fondness for loose, out-door clothes. 
Speaking of his work with the insur- 
ance company, he said that it was a 
nice job, for it kept him out in the 
open. 





ADJUSTMENT BUREAU CHANGES 

E. P. Roberts has resigned as general 
manager of the Southern Adjustment 
Bureau and has been succeeded by B. T. 
Clapp, who has been an independent ad- 
juster, and R. E. Bruce, Jr., who has 
been assistant general manager of the 
bureau. Mr. Roberts has been manager 
of the bureau since shortly after its for- 
mation in 1909. Previously he has been 
an independent adjuster. For more than 
a year he has been desirous of being 
relieved of the managership but no action 
was taken until the recent annual meet- 
ing. He will still serve the bureau in 
an advisory capacity. Mr. Clapp is an 
excellent adjuster and did fine work on 
the Miami hurricane losses for the 
America Fore Group. Mr. Bruce has 
been assistant manager for several years 
and his promotion was expected in view 
of his high grade work. 
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Auto Conference To 
Meet Next Wednesday 


GREAT INTEREST IS SHOWN 





General Insurance Exchange to Have 
Representative; Uniform Policies 
and Rate-Making Big Factors 





Next Wednesday, April 17, is the date 
set for the general meeting in New 
York City of fire company representa- 
tives interested in automobile insurance, 
It is expected that the attendance will 
be large with executives present from 
companies that are members of the Na- 
tional Automobile Underwriters Confer- 
ence and those that are not now mem- 
bers. The meeting is to consider the 
possible formation of a new automobile 
conference or association, nationwide in 
scope. 

It is reported that two of the largest 
non-conference automobile insurance 
writers, the General Exchange Insurance 
Corporation, which is the insurance sub- 
sidiary of the General Motors Corpora- 
tion, and the American Automobile In- 
surance Co. of St. Louis, are interested 
in stabilization and in the new organi- 
zation, assuming it is formed along the 
lines so far approved by a committee 
that has been at work on the whole sub- 
ject. Both the General Exchange and 
the American Automobile, which in 1928 
wrote fire company premiums of $10,539,- 
191 and $2,012,135 respectively, have al- 
ways been non-conference writers up to 
the present time and their adherence to 
a self-regulatory organization would, it 
is believed, be viewed with much favor. 

One factor that may attract non-con- 
ference companies into a new organiza- 
tion would be benefits to be derived from 
joint efforts in combating automobile 
thefts. The National Auto Theft Bu- 
reau connected with the present national 
conference has been of great assistance 
in securing the recovery of stolen cars 
and the information it is able to gather 
and distribute to members has been of 
inestimable value to underwriting com- 
panies. 

National Conference Planned 

The plan to be offered the automobile 
insurance business at the meeting next 
Wednesday contemplates a national or- 
ganization having as members nearly 
every automobile underwriting company 
in the country. This conference or asso- 
ciation would differ from the present Na- 
tional Automobile Underwriters’ Confer- 
ence in that the territorial conferences 
would be eliminated and the commission 
rules and underwriting practices would 
be nationwide in scope and application, 
instead of there being different rules and 
conflicting types of policies in various 
sections of the country as is the situa- 
tion now. The territorial conferences 
would be replaced by branch offices in 
charge of a salaried expert. 

Some companies which have hereto- 
fore refused to join the automobile con- 
ferences have based their objections on 
the fact that the conferences attempt ar- 
bitrarily to divide up the country into 
sections and to govern each independent- 
ly of its neighbor. These companies con- 
tend that automobile underwriting con- 
ditions do not differ materially as one 
passes from the East to the West or 
from the North to the South. They 
claim the vast majority of cars now in 
use are manufactured in the Middle 
West, are distributed to buyers without 
reference to geographical location, and 
that in general hazards confronting the 
underwriting of automobile risks 
about the same the country over. 

These same companies say there is no 
real justification today, citing for exam- 
ple collision insurance, why Texas and 
the Pacific Coast should use the 50-50 
policy, the Western conference terri- 
tory the graduated deductible forms and 
the Eastern territory the old-estab- 
lished $50 and $100 deductible forms. Tf 
any one or all of these forms are very 
worthwhile then they should be made 
available to every car owner wherever 


are 


located, and not employed locally for the 
sake of expediency in meeting some par- 
ticularly severe competition. 
To Remove Rate Powers From 
Committees 

Another important proposal to be of- 
fered is that the making of rates be re- 
moved from the hands of committees of 
company executives and placed under 
the jurisdiction of salaried experts alto- 
gether, as the fire insurance rates for 
New York City are made by the New 
York Fire Insurance Exchange. At the 
present time the national and territorial 
conferences employ expert rating men 
and statisticians who analyze loss experi- 
ences and submit to the companies suit- 
able base rates, but these recommenda- 
tions are subject to whatever changes 
may be voted by the company executive 
committees having the final word. And 
too often, according to those who desire 
a more scientific method of rate-fixing, 
the published automobile insurance rates 
reflect not so much past experience as 
a desire to gain or maintain an advan- 
tageous competitive position. 

Automobile insurance department 
heads insist that the present permanent 
personnel of the automobile conferences 
is perfectly capable of handling dutomo- 
bile rate problems and that if their ex- 
pert decisions were not tinkered with by 
committees of company men the rate 
situation would not be the acute problem 
it is today. 





COMMERCE CHAMBER PROGRAM 





Annual Meeting in Washington April 29 
to May 3 Will Consider Fire Pre- 
vention and Auto Thefts 

Fire prevention, public health and ac- 
cident prevention campaigns and other 
activities looking toward the conserva- 
tion of life and property will be taken up 
at a round-table conference at the sev- 
enteenth annual meeting of the Chamber 
of Commerce of the United States at 
Washington, April 29 to May 3. The 
conference will concern itself chiefly with 
the part business men can take in na- 
tional and local activity to reduce the 
needless waste of life and propertv that 
occurs annually in the United States. 
Emphasis will be placed upon the ef- 
fectiveness of co-operative action. 

In discussing fire prevention expcri- 
ences of chambers of commerce, the 
conference will take up such questions 
as: How can local business co-operate 
with its municipal government in pro- 
viding better fire protection service? 
How should a successful local fire pre- 
vention program be organized and con- 
ducted? Is there an opportunity for 
trade associations in reducing fire waste ? 

The last general subject for the group 
will be automobile thefts. The serious- 
ness of the automobile theft problem; 
the extent to which thefts might be re- 
duced through uniform state legislation 
requiring certificates of title and whether 
thefts could be checked by index records 
of all registered and stolen cars are some 
of the points to be considered. 





VOTE ON MERIT RATING PLAN 

The governing committee of the Na- 
tional Automobile Underwriters’ Confer- 
ence is now taking a mail vote upon the 
question of applying merit rating to the 
property damage insurance written by its 
companies. following the move of the 
National Bureau of Casualty & Surety 
Underwriters to allow a 10% reduction 
on property damage policies by casualty 
companies for merit rating. The con- 
ference may approve the merit rating 
plan or possibly allow a 10% flat reduc- 
tion or not approve any reductions at 
all. Whatever change made would apply 
onlv to property damage covers and not 
to fire, theft or collision policies. 





KNICKERBOCKER DIRECTORS 

At the annual meeting of the Knicker- 
bocker the following were elected to the 
hoard of directors: Samuel G. Adams. of 
S. G. Adams & Co.. investments. New 
York, and William Schiff. of Schiff, Ter- 
hune & Ca., insurance, New York. 





JOHN HANCOCK SERIES 


Life Conservation Service 


JOHN HANCOCK MUTUAL 
_ LIFE INSURANCE COMPANY 


Early Discovery means Early Recovery 








diagnosis in the early 


ing attention upon this 


tuberculosis, the preve 


Seventh Avenue, New 





Chanin Building 
JAM 


CARL SCHREINER 


Chairman Executive Committee 


Cc. E. Albright 
Harold G. Aron 
James A. Beha 
William H. Brudi 
H. E. Eckhoff 


Julian M. Gerard 





Basil Harris 


Oscar Heyman 
John 


Capital $1,000,000 








Tornado 
Parcel Post 


Fire 

Fine Arts 
Tourist Baggage 
All Risk Furs & Jewelry 


The National Tuberculosis Association is again 
calling attention to the vital importance of early 


The John Hancock Mutual Life Insurance Company, 
wishing to co-operate in this campaign, joins in focus- 


For information about the early discovery of 


write the National Tuberculosis Association, 


For further information, send for our new booklet 
on the subject,—“ Three Portraits,—Is One YOURS?” 
Free copies will be mailed on request. 


INQUIRY BUREAU 


Lire INSURANCE COMPANY 
oF BOSTON. MASSACHUSETTS 


197 Clarendon St., Boston, Mass. 


OVER SIXTY-FIVE YEARS IN BUSINESS 


Charles H. Gristede 


August Heckscher 


Transportation Floaters 


cure of tuberculosis. 


idea. 


ntion and cure of the disease, 
370 
York. 


Address— 








Germanic Fire 


Insurance Company 
of New York 


New York City 
ES A. BEHA 


Chairman of the Board 


HAROLD G. ARON 


Chairman Finance Commitiee 


NORMAN T. ROBERTSON 


President 
HARRY A. GRANT H. E. ECKHOFF E. A. MORRELL 
Vice-President Treasurer Secretary 
Directors 


R. H. Johnston 
Leo Kaufmann 
Herman A. Metz 
Rudolf Pagenstecher 
A. Portfolio 

W. Van Allen 


Norman T. Robertson 
Carl Schreiner 

Jesse Spier 

Mason B. Starring, J:. 
Max L. Teich 





Surplus $1,500,009 





Writing 
Automobile 
Registered Mail 


Use & Occupancy 
Riot & Civil Commotion 


Rents 
Inland Marine 


Opportunities for Progressive Agents in Profitable Cities and Towns 


eee es 
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466,084 cars in February 


smashed the monthly production record 
for automobiles. 












S cone ght 


a Be FALL fof 





A certain percentage of those cars will 
continue to smash things. They'll smash 
plate glass windows — smash fences — tele- 
phone poles; and they'll smash each other. 
Just one grand smashup, so to speak. 





Seriously though, your community will 
get its share of the thousands of new cars 
being sold, and those cars will need sound 
insurance protection like that furnished by 
the First American. 


ELL 


rtson 


An increase in premium income for you 
if you go after it. 


"AMERICA FORE” FIRST AMERICAN 


FIRE INSURANCE COMPANY 


EIGHTY MAIDEN LANE, NEW YORK, N. Y. 


il CRREST STURM Cuneo ne Bem, 
PAUL LALO, Personen 


ncy ‘CASH CAPITAL — ONE MILLION DOLLARA 


NEW YORK CHICAGO MONTREAL DALLAS SAN FRANCISCO. 
wns : & 
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American Of Newark 
Employes’ Savings Assn. 


COVERS A THREE YEARS’ PERIOD 








Formed for Financial Investment, Social 
and Educational Reasons; Edmund F. 
Costello Secretary 





An organization has been formed by 
the employes of the American of New- 
ark known as the Savings Investment 
Association. The purpose of the organi- 
zation is for the financial, educational 
and social advantages which the mem- 
bers may derive through the pooling of 
a portion of the savings and to employ 


the assets of the association in the pur- 
chase of insurance and bank stocks or 
other sound investments. 

The association has been organized to 
exist for a period of three years, at the 
end of which period its assets shall be 
liquidated and distributed among its 
members in proportion to the number of 
units subscribed. However, if in the 
opinion of the board of governors it is 
deemed advisable to withhold the liqui- 
dation of assets for financial reasons at 
the end of the three year period the 
board of governors is empowered to con- 
tinue the organization for a term not 
exceeding six months. In the event of 
such an extension there will be no fur- 
ther payments by the members. 


Methods of Payments 

When an employe becomes a member 
of the organization he will deposit the 
sum of $5 for each unit subscribed for 
by him, the units being limited to six 
units, and will pay $5 for each unit each 
month. Payments not received within 
ten days of each monthly date, shall be 
considered delinquent and shall be fined 
at the rate of twenty-five cents per unit. 

If a member wishes to withdraw from 
the organization he must present his 
certificate to the secretary of the or- 
ganization and it will be acted upon by 
the board of governors. If an employe 
who is a member and leaves the employ 
of the company the amount he has paid 
in will be returned to him, providing 
there is no decline in the investments of 
the organization. In the event of the 
death of a member before the expira- 
tion of the three year period, the board 
of governors shall authorize the termi- 
nation of the membership, provided, ex- 
cept that at the discretion of the board, 
the rights of the deceased, in the asso- 
ciation may be transferred to the bene- 
ficiary of the deceased upon the receiv- 
ing of the beneficiary’s signature to the 
member's certificate. 

The organization is a close organiza- 
tion and any new employe entering the 
employ of the company from now on will 
be unable to join the association. The 
secretary of the association is Edmund 
F. Costello and George A. Bell, treasurer. 
None of the officials of the company are 
connected with the association and is in 
no way responsible for the transactions 
or acts of the association. 





REPORT ON GROUNDING 

The special correlating committee on 
grounding of the electrical committee of 
the National Fire Protection Association 
met on March 28 with an attendance of 
eighteen members and three observers. 
New text for Article 9, grounding, and 
for other articles in conflict therewith is 
included in the copy filed with the 
N. F. P. A. for publication as the elec- 
trical committee’s report at the annual 
meeting. 





SCHILLING WITH HAMBURG FIRM 


Th. Schilling, formerly manager of the 
Danish re-insurance company, Nerva of 
Copenhagen, has left the company and 
has taken up residence in Hamburg, 
Germany, to become head of the re-in- 
surance department of Willis, Faber & 
Huebener G.m.b.H., Hamburg, sister firm 
of Jauch & Huebener, Hamburg, and 
Jauch & Huebener, Inc., New York. 


FORM WESTERN STATES FIRE 
The Western States Fire, of Des 
Moines, Iowa, has been organized by 
officers and directors of the Western 
Grain Dealers’ Mutual Fire. The West- 
ern States is a stock company with a 
paid-up capital of $200,000 and a surplus 
of like amount. The stock company 
and the mutual will be operated sepa- 
rately, although by the same manage- 
ment, and clients will be offered the 
choice of stock or mutual policies. The 
officers of the company are Jay A. King, 
president; I. C. Edmunds, vice-president, 
and D. O. Milligan, secretary-treasurer. 
The company will write fire, tornado and 
automobile lines. 





INSTITUTE ALUMNI MEET 

The Alumni Association of the Insur- 
ance Institute of America held its annual 
dinner meeting Monday in New York. 
William A. Riordan, manager of the met- 
ropolitan fire department of the Aetna 
Life and affiliated companies, discussed 
business interruption insurance. 





Warehouse Fire Trial 


(Continued from Page 18) 


storing of quantities of merchandise in 
the Wilson Warehouse at 50 Paterson 
avenue and the planning to have the 
said warehouse and its contents burned, 
and that on December 5, 1928, by the 
willful acts and procurement of the de- 
fendants, there occurred a fire at the 
premises which damaged part of the 
merchandise stored in the warehouse, as 
alleged 

Continuing, the indictment charges that 
as part of the scheme and artifice to 
defraud, the defendants did for their 
own enrichment falsely and fraudulently 
represent and cause to be represented to 
the insurance companies the cost of the 
said merchandise immediately before the 
fire and also that the defendants should 
prepare and cause to be prepared fic- 
ticious, false and fraudulent books of 
account, invoices, bills, etc., so that the 
defendants might conceal the identity 
of the persons, firms and corporations 
actually interested in the ownership of 
the property contained in the Wilson 
Warehouse as well as to falsely and 
fraudulently represent the true cost of 
the said merchandise as well as the true 
sources of the acquisition of the mer- 
chandise stored in the Wilson Ware- 
house. 

Burglary Claim Not Believed 

A further charge of the means em- 
ployed in the scheme is the allegation 
in the indictment that the defendents 
made it appear that a burglary had oc- 
curred at the warehouse after the fire, 
when as a matter of fact no such bur- 
glary had occurred nor had the mer- 
chandise claimed to have been removed 
as a result of the said burglary ever 
been in the warehouse. 

Following are the fire companies in- 
terested in this case: Queen, Standard 
Fire of New York, New York Under- 
_Writers, National Liberty, Fire Associa- 
*tion of Philadelphia, London & Lanca- 
shire, ‘Royal, Mercury, Camden Fire, 
Agricultural, North River, Glens Falls, 
Norwich Union Fire, Sun Insurance Of- 
fice, Fireman’s Fund, Scottish Union & 
National, American Union, Provident 
Fire, Colonial Fire Underwriters, Com- 
mercial Union, Springfield Fire & Ma- 
rine, National Fire, Universal, Newark 
Fire, Home Fire & Marine. 

This case recalls to mind the Bishop 
Warehouse case in whichsthe defendants 
after their pleas of guilty, were sent to 
Atlanta for terms ranging from a year 
to six and eight years for others of the 
defendants. In that case the charge was 
also made ‘that the defendants had hired 
a warehouse for the purpose of filling 
it with a lot of worthless merchandise 
and after heavily insuring it, causing the 
destruction of the warehouse. In the 
Bishop Warehouse case, the defendants 
pleaded guilty on the eve of the trial 
and wege sentenced to the Federal Prison 
in Atlanta by Judge Henry W. Goddard 
in the United States District Court. 
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STRENGTH 





























Strength of character expressed in 
honesty and/steadfastness of purpose is 
a great asset in an individual. 


In a fire insurance companly, 
strength of character is evidenced in 
terms of business integrity together with t 
a consistent and sound underwriting 
policy. f 


Homestead policyholders enjoy a , ¢ 
feeling of security inspired by the 
Homestead’s record of integrity in all 
its business transactions. 


The Homestead 


FIRE see COMPANY 





NEW YORK OFFICE, 59 MAIDEN LANE 



































Great American 
Insurance Company 








Cheose N : | ? fs Choose 
Your t Por Your 
_ Company INCORPORATED - 1872 Company 


ee JANUARY 1, 1929 
APITAL 


$15, 000,000.00 


SERVE 6 ALLY OTHER LIABILITIES 


24.46 5,534.40 
27.7 29,318. 71 
67.194,853.1 1 


SURPLUS FOR THE PROTECTION OF POLICY HOLDERS 


$42,729,3 18.7 1 


LOSSES PAID POLICY HOLDERS 


$204,088,888.03 


HOME OFFICE 


ONE LIBERTY STREET, NEW YORK CITY 


WESTERN DEPARTMENT 
310 South Michigan Avenue, Chicago, Ill. 
Cc. R. STREET, Vice-President 
PACIFIC DEPARTMENT 
233 Sansome Street, San Francisco, Cal. 
CLIFFORD CONLY, Manager. 
MARINE DEPARTMENT 


NEW YORK—Ww.H. McGee & Co., General Agents, 11 So. William Street 
SAN FRANCISCO—George L. West, Manager, 233 Sansome Street 
CHICAGO—Wwm. H. McGee & Co., Gen’! Agts., Insurance Exchange Bldg. 


AGENCIES THROUGHOUT THE UNITED STATES AND CANADA 
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Ciaims Entire Agency 
System Is Endangered 


GENERAL AGENT URGES ACTION 





H. C. Stebbins Says Companies Com- 
peting With Own Local Agents 
Menace Whole System 





ilerbert ‘Cobb Stebbins, member of 
the Denver, Colo., general agency of 
Cobb, Miller & Stebbins, says’ in an 
article in the agency’s “Monthly Ser- 
vice Bulletin’ that the position of the 
American agency is endangered today, 
but that the time is not far distant 
when local agents, through strong lo- 
cal boards, and with the assistance of 
the National Association of Insurance 
Agents, will take effective action all over 
the country against the destructive 
forces which now imperil their business. 

What Mr. Stebbins. terms as the pres- 
ent precarious position of the local agent 
is due, he contends, to the “discrimina- 
tory privileges” granted to preferential 
assureds by companies through certain 
general agents and brokers, these privi- 
leges resulting in business being taken 


from the books of local agents and 


placed through other channels. Mr. 
Stebbins looks with hope upon the moves 
of many local agents to confine their 
representation exclusively to companies 
which do not anywhere compete with 
their own local agents through general 
agencies operating a local department 
or other means at their disposal. 


Discussing in detail the alleged threats , 


to the existence of the American agency 
system “and the steps whereby these 
present dangers can be overcome, Mr. 
Stebbins says: 

“In our opinion the position of the 
local agent is precarious and we feel 
that we speak advisedly when we say 
that the entire American local agency 
system is endangered. a 


Sees Local Agent Substitute Incon- 
ceivable 

_“Despite the fact that it has some- 
times been said that the American lo- 
cal agency system is in many respects 
responsible for the high loss ratio sus- 
tained by the insurance companies. in 
America by reason of the pressure which 
is brought to bear upon the cdmpahies 
generally by the type of local agent who 
is forever bringing pressure to bear upon 
his company to carry, undesirable busi- 
ness, nevertheless, it is freely admitted 
that the American local agency system 
has of itself created the: greatest vol- 
ume of insurance premiums ever pro- 
duced by any method, and it is incon- 
ceivable to us that any appreciable num- 
ber of companies would be in favor of 
the elimination of the American local 
agcncy system. 


is certain, however, that many 
companies and general agents by reason 
of their own actions do more to under- 
mine the position of the local agent than 


any other force. The unsatiable appe- 
for premiums which causes so many 
companies, general agents and field men 

acquire business through their in- 
stance that preferential positions be 
established and maintained for their 
benefit, regardless of the ultimate re- 
sult, and without apparent regard for 
good of the business as a whole or 
th welfare of the local ‘producers of 
the business as a class, has and is cre- 
ating a situation which is daily becom- 
ing more acute. Certainly, the compa- 
nics which find themselves discriminated 
age linst are not content to remain pas- 
Sive under such conditions, and the 
growing unrest among local agents 
whose local business is disintegrating 
due to the preferential positions occu- 
pied by some competitors or the conces- 
sions made to their policyholders by 
large brokerage houses or companies 
Situated in stategic positions bodes no 


good for the American local agency sys- 
tem. 


“We, as the pioneer general agency 
of the country, and as a general agency 
which has .consistently developed the 
American local agency system and at 
the same time just as consistently pro- 
duced for its companies a desirable un- 
derwriting profit, do not intend to re- 
main silént ‘while the business of lo- 
cal agents within our territory is pirated 
upon by those who are equipped to do 
so through discriminatory privileges af- 
forded them by untenantable company 
agreements which, if continued, can only 
eventually lead to an entire revi- 
sion of the. present methods of oper- 
ating and the probable extermination of 
the local agency system as now consti- 
tuted. 

“We, as general agents, not writing 
a local’ fire insurance business, are en- 
tirely dependent upon the good will and 
support of the local agents for the suc- 
cess and development of our own busi- 
ness, and let it not be ovérlooked that 
those companies and general agents who 
do also engage in the local business are 
just as dependent upon the good will and 
support ‘of local agents outside of the 
cities where they transact a local busi- 
ness. 


“The present movement on the part 





of many local agents to confine their 
representation exclusively to companies 
which do not any where compete with 
local agents either through a general 
agency operating a local department or 
otherwise cannot but have a salutary 
effect and also be most encouraging to 
those companies and general agents who 
are loyally supporting the American lo- 
cal agency system.” 





QUEENSLAND ENTERS OHIO 


The Queensland Insurance Co. has 
been licensed to write fire insurance in 
Ohio. The company, which has its 
home office in Australia, entered the 
United States in 1918, through admission 
to California. In 1924 the headquarters 
were transferred to New York.’ i? 
Comans is United States manager. The 
surplus to policyholders on December 31 
last was $1,002,537. For Ohio Frank E. 
Woods has been appointed state agent 
of the Queensland, with headquarters at 
65 North Monroe avenue, Columbus. Mr. 
Woods was formerly state agent for the 
Westchester and prior to that state 
agent for the Sun Insurance Office. 





Members of the Virginia Pond of the 
Blue Goose held their annual dinner 
dance at the Richmond Hotel in Rich- 
mond the evening of April 5. 


NEW RICHMOND AGENCY 

Burcher, Clark & Company, a new lo- 
cal agency of Richmond, Va., has just 
been granted a charter of incorporation, 
with officers as follows: J. Henry Bur- 
cher, president;. John D. Chapin, vice- 
president; A. H. Burrow, secretary, and 
Thomas W. Clark, treasurer. Mr. Bur- 
cher was formerly a salesman for a 
northern shoe house. The other officers 
are members of the Richmond realty 
firm of Chapin & Clark. The agency 
will be located in the same building with 
this firm and will handle its insurance 
business. The following companies will 
be represented in the agency: Carolina, 
Southern Home, Alliance of Philadel- 


phia, Automobile, and the Aetna Cas- 
ualty & Surety. 





GERMANIC IN BALTIMORE 

The Germanic Fire of New York has 
entered Maryland and is in the office of 
Muller & Rosenberg, a new local agency 
in Baltimore. E. Lester Muller is presi- 
dent of the Advertising Club of Balti- 
more and is a former daily newspaper 
man. Ellis Rosenberg has been associ- 
ated with the R. D. Tweedale Co. for 
several years. He is a lawyer. 











DIRECTORS 


SAMUEL W. McCULLOCH 
CLAUDE A.-SIMPLER 
J. S. McCULLOCH 
“EDWARD M. HARRIS 
CHARLES S. WESLEY 
M. N. WILLITS, JR. 
EDWIN A. BOOKMYER 
H. F.. RICHARDS 

J. F. CORROON 
WILBUR L. BALL 

H. MURRAY JACOBY 
W. M. TOMLINS, JR. 
N. A. WEED 

R. A. CORROON 


JOSEPH M. BYRNE, JR. 
WALTER W. HEAD - 
EDWIN J. SCHOETTLE 
LEE SHUBERT 

JESSE L. SHEPHERD 
ERNEST E. TRIGG 
SAMUEL McCREERY 
HENRY N. WOOLMAN 
ROBERT VAN IDERSTINE 
W. WALLACE LYON 
WENDELL P. BARKER 
S. PRICE STEVENSON 
S. W. COBB 

CHARLES R. JONES 
JOSEPH: BERNHARDT 
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SYLVANIA INSURANCE COMPANY 


PHILADELPHIA, PA. 


FINANCIAL STATEMENT DECEMBER 31, 1928 





Mortgage Loans 


ASSETS 





Bonds and Stocks 
Premium and Accounts Receivable 
- Reinsurance Receivable 
Interest Accrued 





sip tasti lahaiteitla 4,464,093.00 


Wi nl kscoicin crteltietrts recor $ 215,500.00 


160,805.85 
86.75 





Cash on Deposit 





LIABILITIES 
ARTE SLE eet Pe $ 674,198.56 


Reserve for Unearned Premiums. 
Reserve for Losses 


25,563.28 
461,734.15 


$5,327,783.03 








RAT EEE Re eel ane ee ee ee 79,498.76 
Reserve for all other Liabilities... oe eee ee 5,107.75 
Voluntary Reserve for Development and Contingencies.... 1,568,977.96 
RN scicledipdies said lata sccindelshhssancibiglicananen cain $1,500,000.00 
RAAT ST OS EEE OR 22 I 1,500,000.00 
|, ne ae eee wee eae 3,000,000.00 


National Convention of Insurance Commissioners Security Valuations Used 


Officers 


SAMUEL W. McCULLOCH, President 
W. J. REYNOLDS, Vice-President 
E. S. INGLIS, Vice-President 


J. S. McCULLOCH, Treasurer 


HOME OFFICE 
1518 Walnut Street 
Philadelphia, Pa. 


CORROON & REYNOLDS 
Incorporated 
Manager 


92 William Street, New York 


$5,327,783.03 


J. A. CAMPBELL, Vice-President 
J. R. BARRY, Vice-President 
J. A. McGOWAN, Secretary 


ADMINISTRATION OFFICE 
92 William Street 
New York City 
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Brokers’ Spokesman Is 
Honored By Banquet 

ROSENSWEIG AFFAIR 

Company Officials And Departmental 


Men Help Swell Attendance; Speak- 
er Denounces Merit Rating 


600 AT 








An extraordinary tribute to an organ- 
was the dinner 
3iltmore on Wednesday night in 


ization committeeman 
at the 
honor of Charles Rosensweig, president 
of Stephens & Co., Inc., and the chief 
spokesman of the Marine & Lia- 
bility respecting 
various controversial matters which have 


Fire, 


Brokers’ Association 





CHARLES ROSENSWEIG 


come up between that association and 
the companies in the past two years. 
They had largely to do with operating 
costs. Rosensweig was chairman of two 
important committees and it was his 
work in that direction which brought 
about the tribute from his confreres. 
Although never a practicing attorney he 
studied law and can present the brokers’ 
point of view in a clear sighted, logical 
and most effective manner. 

About six hundred people turned out 
at the dinner, the speakers being Thom- 
as B. Donaldson, James A. Beha, Super- 
intendent Conway and the guest of hon- 
or. Mr. Rosensweig toid why the brok- 
ers don’t like merit rating in automobile 
insurance, and their objections to having 
the applicant sign statements for insur- 
ance companies. He said the brokers did 
not like to see the spectacle of compa- 
nies deserting the National Bureau, in- 
timating that they did it to cut rates. 
He warned them that the practice might 
result in repeal of laws permitting com- 


panies to combine in rate making. Many 
company officials were present, as were 
Insurance Department executives. Pres- 


ident W. Douglas Owens of the brokers’ 
association presided. 





The Broad Street Corporation, general 
insurance agents has been incorporated 
in New Jersey, with a capital of $125,000. 
The incorporators include, Albert L. 
Vreeland, East Orange; Edith West, 
Bloomfield and F. Shelton Beard, Irv- 


HARVEY W. RUSS DEAD 





Famous Adjuster Passes Away in Atlan- 
tic City; Wrote Letter Saying His 
Health Was Improving 

Harvey W. Russ, nationally known as 
an adjuster, for years with the General 
Adjustment Bureau, and more recently 
general adjuster with the National Board 
of Fire Underwriters, died suddenly in 
Atlantic City this week. On the day he 
died (Wednesday), the National Board 
received a letter from him, saying that 
the summer atmosphere he had found at 
the shore had helped him a lot and ad- 
vising General Manager Mallalieu, “You 
will see me on Saturday.” 

Mr. Russ joined the General Adjust- 
ment Bureau in 1909 and when he quit 
that organization for the National Board, 
with which association he made a survey 
of loss conditions country-wide, he was 
supervising the New England territory. 
He had been a special agent in this 
state; and he went with the General Ad- 
justment Bureau as an adjuster in Phila- 
delphia and Pittsburgh. Later he was 
branch manager at Syracuse, going from 
there to run the Pittsburgh branch. He 
was the organizer of the Underwriters 
Adjustment Co. of Chicago. 

Mr. Russ, who was a jovial, pleasant 
man with a fine sense of humor, had 
been ill for some time and recently was 
in a hospital here in New York. How- 
ever, he had returned to his home a few 
weeks ago in improved condition and had 
gone from there to Atlantic City to re- 
cuperate. His death was wholly unex- 
pected and the fire insurance adjusting 
business loses one of its most capable 
men. 





CORROON HEADS SYLVANIA 

At the regular quarterly meeting of 
the board of directors of the Sylvania 
of Philadelphia, R. A. Corroon was 
elected president in place of Hon. Sam- 
uel W. McCulloch, whose resignation 
was tendered and accepted with regret. 
At the time Mr. McCulloch became 
president of the company he did so re- 
luctantly and upon the understanding 
that as soon as the reorganized company 
became established he would be free to 
retire. 

The following directors were added to 
the board: George E. Roosevelt of 
Roosevelt & Son, investment bankers, 
New York, and Charles H. Holland, 
president, Independence Indemnity Co., 
Philadelphia. 





OPENS ADJUSTING OFFICE 

J. D. Hearne has established an inde- 
pendent adjusting office at 415 Starks 
building, Louisville, Ky., to handle fire, 
windstorm and automobile losses. Mr. 
Hearne was formerly in the farm depart- 
ment field service of the Insurance Com- 
pany of North America, and later with 
the King Smith Adjusting Co., at Pa- 
ducah, Ky., going to Louisville and 
spending several months with the ad- 
justment office of J. H. Harrison, which 
he left about the first of the year. 





There will be a Thomas Jefferson dedi- 
cation service tomorrow noon at the 
home office of the Home Insurance Co., 
at which time a tablet will be unveiled in 
memory of Thomas Jefferson. President 
Jefferson resided at this address, 57 
Maiden Lane, during his term as secre- 
tary of state under George Washington 
when New York City was the Federal 
capitol. This dedication is sponsored and 
conducted by the Thomas Jefferson Me- 








665 Asylum 


Robert R. Clark 
U. S. Mor. 





New Y 
1 Liberty Street, New York 


FOUNDED 1805 


Calotinsieni Insurance Co. of Scotland 
“THE OLDEST SCOTTISH INSURANCE OFFICE” 
United States Head Office 


Street, Hartford, Conn. 
ork City Office 


William L. Brown 


Asst. Mor. 








National Fire Insurance Company 


OF HARTFORD, CONN. 


Statement, January 1, 1929 


Pes Sling aes CeO Raha Om 26,805,114.51 

SE Ry PO Cee ee 16,597,595.55 

ae NES NOEs Sie cin sine was sc nae nencs 1,500,000.00 
Oe ee ee ee Oe ae re 46,402,714.06 

TOTAL SURPLUS TO POLICYHOLDERS................ 21,097,599.55 


F. D. Layton, President 


R. M. eet. ” ' Cowee, C 


S. T. Maxwell, Vice-President 
L. Miller, C. B. Roulet 


Vice-Presidents 
Hewitt, C. 


B. Seymour, Secretary and Treasurer 


R. C. 


cretaries 


Se 
Alton, L. C. Breed, H. B. Collamore 


Assistant S ecretories, 


W. C. Browne, W. W. Corry, bay 





Franklin W. Fort 








Hinsdale, W. 


. O. Minter, V. I. G. Petersen 
. W. Prince 


Fire Reinsurance Treaties 


Eagle Fire Insurance Company 
| Baltica Insurance Co., Ltd. 


(New Jones) 
(Denmark) 


Thomas B. Donaldson 








| 18 Washington Place, Newark, N. J. 


NEWARK FIRE 


a Century 
interests of 
agents. 


INSURANCE COMPANY 


Newark, N. J. 
Incorporated 1811 


A Company with a continuous 
and unblemished record of over 


in protecting the 
policyholders and 





Agents Wanted Where Not 
Represented 
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ATNA INSURANCE CO. aus 
THE WORLD FIRE annMARINE INSURANCE CO. 
THE CENTURY INDEMNITY CO. ce 


HARTFORD: CONNECTICUT 








f The three companies of the Atna Fire Group of fer 
| their agents a close and efficient tie-up 


with progressive power. ; 
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LOYAL TO PRINCIPLE—TO LOYAL AGENTS, LOYAL 
JANUARY 1, 1929, STATEMENTS 


NEAL —s Presiden JOHN KAY, Vice-President and ff 
~ HASSINGER, Vice-President WELLS T. BASSETT, Vice-President ARCHIBALD KEMP, 2d Vice- President, abies 


ORGANIZED 1855 


FIREMEN’S INSURANCE COMPANY 


OF NEWARK, N. J. 








SURPLUS 
ASSETS LIABILITIES CAPITAL NET SURPLUS POLICYHOLDERS 


$56,065,676.33 $19,562,549.89 $13,500,000.00  $23,003,126.44 $36,503,126.44 





HENRY M. GRATZ, President NEAL BASSETT, Vice-Pres’t 
JOHN KAY, V.-Pres’t A. H. HASSINGER, V. — t Daten cas iS ones V.-Pres’t ARCHIBALD KEMP, 2d V.-Pres’t 
18 


THE GIRARD F. & M. INSURANCE CO. 


OF PHILADELPHIA, PA. 


$ 6,036,606.06 $ 2,834,467.72  $ 1,000,000.00 $ 2,202,138.34 $ 3,202,138.34 





NEAL BASSETT, President JOHN KAY, Vice-Pres’t and Treasurer 
A. H. HASSINGER, Vice-Pres’t WELLS T. BASSETT, Vice-Pres’t ARCHIBALD KEMP, 2d Vice-Pres’t 


MECHANICS INSURANCE CO. 


OF PHILADELPHIA, PA. 


$ 4,881,357.40 $ 2,770,413.44 $ 600,000.00 $ 1,510,943.96 $ 2,110,943.96 





NEAL er aa President JOHN KAY, Vice-Pres’t and Treasurer 
. HASSINGER, Vice-Pres’t WELLS T. cee pi on -Pres’t ARCHIBALD KEMP, 2d Vice-Pres’t 


NATIONAL-BEN FRANKLIN FIRE INS. CO. 
OF PITTSBURGH, PA. 


$ 5,021,040.53 $ 2,502,743.59 $ 1,000,000.00 $ 1,518,296.84 $ 2,518,296.84 





A. H. TRIMBLE, President NEAL BASSETT, Vice-Pres’t 
JOHN KAY, V.-Pres’t A. H. HASSINGER, V. ae gate — V.-Pres’t ARCHIBALD KEMP, 2d V.-P Pres’t 


SUPERIOR FIRE INSURANCE CO. 


OF PITTSBURGH, PA. 


$ 4,837,239.59 $ 2,492,228.84 $ 1,000,000.00 $ 1,345,010.75 $ 2,345,010.75 





W. E. WOLLAEGER, President NEAL BASSETT, Vice-Pres’t 
JOHN KAY, V.-Pres’t A. H. HASSINGER, V. ie Bg Boenert, V.-Pres’t ARCHIBALD KEMP, 2d V.-Pres’t 


CONCORDIA FIRE INSURANCE CO. 


OF MILWAUKEE, WIS. 


$ 5,359,804.52 $ 2,486,092.08 $ 1,000,000.00 $ 1,873,712.44 $ 2,873,712.44 





CHARLES L. JACKMAN, President NEAL BASSETT, Vice-Pres’t 
JOHN KAY, V.-Pres’t A. H. HASSINGER, V.-Pres’t WELLS T. BASSETT, V.-Pres’t ARCHIBALD KEMP, 2d V.-Pres’t 


CAPITAL FIRE INSURANCE CO. 


ONCORD, N. 


$ 666,598.88 $ 196.08 $ "300, 000. 00 $ 366,402.80 $ 666,402.80 





NEAL BASSETT, Chairman of Board 
J. SCOFIELD ROWE, President . WM. BURTON, Vice-Pres’t 
E. J. DONEGAN, ist V.-Pres’t & Gen’l Counsel J. C. HEYER, Vice-Pres’t WM. P. STANTON, Vice-Pres’t 


ORGANIZED 1874 


METROPOLITAN CASUALTY INSURANCE CO. 
OF NEW YORK, N. Y. 
$15,452,308.70 $10,173,698.43 $ 1,500,000.00 $ 3,778,610.27 $ 5,278,610.27 


EASTERN DEPARTMENT 
10 Park Place 
Newark, New Jersey: 
WESTERN DEPARTMENT CANADIAN DEPARTMENT PACIFIC DEPARTMENT 
844 Rush Street, 461-467 Bay Street, 60 Sansome Street 
Chicago, Illinois Toronto, Canada San Francisco, California 
ae ate td MASSIE & RENWICK, Limited, W. W. & E. G. POTTER, Managers 

H. R. M. SMITH Managers Ass’t, Manager 

JAMES SMITH FRED. W. SULLIVAN JOHN R. COONEY 
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Finlayson Upholds 
Utility Of Statistics 


ARE BACKGROUND OF SUCCESS 





Canadian Insurance Superintendent, 
However, Is Against Classification 
Imposed by the Authorities 





Respect for figures and statistics is the 
first essential for a successful fire insur- 
ance underwriter, according to G. D. Fin- 
layson, superintendent of insurance of 
Canada, who in a recent address before 
the Insurance Institute of Toronto, 
strongly defended the value of statistics 
and classifications in fire insurance un- 
derwriting. Mr. Finlayson said that it is 
probably true that underwriting success 
has been proportionate to the degree to 
which intelligent study and analysis of 
statistics has been pursued by any in- 
dividual underwriter. He said that in his 
insurance department’s experience, the 
few disasters or near disasters, in the 
fire fieid could almost certainly be traced 
to a disregard for the experience of the 
past. 

Superintendent Finlayson is not in fa- 
vor of classification schedules imposed 
by public authorities and he expresses 
the hope that they may ultimately be- 
come unnecessary. The best way of 
avoiding schedules imposed from without 
is for the companies themselves to give 
the fullest publicity to their own meth- 
ods of classification, rating and under- 
writing so that the public may be in- 
formed intelligently. 

“We must distinguish between . the 
purely mechanical use of the results of 
statistical compilation of past experience 
and the intelligent interpretation of them 
in the light of changed conditions and 
present tendencies,” said Mr. Finlayson. 
“The most carefully compiled statistics 
derived from the most reliable data may 
if blindly applied under greatly changed 
conditions lead to disaster or injustice. 
If, for instance, the subject of investiga- 
tion is an industry in which new proc- 
esses are being developed, knowledge of 
the additional hazards involved must per- 
haps far outweigh the teachings of expe- 
Tience over a period ante-dating the ad- 
vent of those processes and to disregard 
that knowledge may be fatal. On the 
other hand, safety appliances may have 
been recently developed in a previously 
hazardous industry, so that a blind re- 
fiance on the showing of experience over 
a pcriod of years would be unfair to the 
industry, all of which ‘merely means that 
Important as statistics are, they must 
be i itelligently applied. You cannot with 
on uity substitute a machine for a 

rain. 

ao tistics Can’t Be Applied Blindly 

i' this is true of an individual com- 


Pany’s statistics, still more is it true of 
the collective statistics of many com- 
panics. Companies have their personali- 
ties, their human equations, traditions, 
even their prejudices, much as individu- 
als, ond these attributes affect their re- 
actions to any given set of facts. They 
arc, sowever, weakened and counteract- 
nen merged with those of many 


mers. It is probably just as logical to 
argiic from the actions of a mob to the 


in »able action of an individual member 
: hat mob under similar stimulus, as 
tis fo say that a rate deduced from 


the lective experience of many under- 
the ‘rs may be safely used without fur- 
er careful investigation and selection 
DY Any one 
cr. * 


'n theory at least the acceptance of 


_ unaided conclusions of statistics by 
= underwriting is unjustified because 
ey 


fail to properly appraise the influ- 
ence of two of the greatest hazards, ex- 
Posure and moral hazard. No system 
of classification can effectively trace the 
OSs to its ultimate origin. A communi- 
fire may have a very different sig- 
e a for the underwriter from that 
oi n originating fire but this distinction 

Jargely lost in the classification result. 
si ‘hen also no classification purports to 
a i. moral hazard except insofar as it 

n be expressed in physical terms. Sta- 





tistical experts not unnaturally hesitate 
to assume the unpopular role of censor 
of morals, individual or racial. While 
these theoretical considerations would 
appear to lead to the substitution of 
judgment for statistics and of individual 
for collective classifications it must be 
recognized that the best test of a system 
is to ascertain if it works, and judged by 
this standard, the statistical basis must 
stand. 

“Further, it is essential if co-operation 
among companies for underwriting pur- 
poses is necessary, and it is no longer 
necessary to argue that under present 
conditions, unconcerted action by fire in- 
surance companies is impossible. Com- 
panies must, in some respects at least, 
act in unison if unnecessary and unjus- 
tifiable duplication of expense in surveys, 
maps, and preventive inspections is to be 
avoided, and co-operation in these phases 
of the business has no doubt induced a 
measure of uniformity in. classification 
and by making available for the one, the 
broader experience of the many, there is 
no doubt compensation for the defects 
of the collective system. 


Elaborate Systems Developed 

This co-operation has no doubt led to 
the second function of present day clas- 
sification, namely the satisfaction of pub- 
lic authorities that rates are equitable. 
Had individual action among underwrit- 
ers persisted, had unbridled competition 
held sway, there is little doubt that leg- 
islative demands for uniform classifica- 
tion would never have arisen. These 
systems would no doubt have imposed 
enormous burdens upon the public by 
way of heavy expense and inadequate 
service, but the fears of legislative bod- 
ies and public authorities would have 
been more easily lulled to inactivity than 
they have been under co-operation. The 
fact that a large number of companies 
had adopted uniform rates apparently 
gave rise to the fear that there might 
be a lack of equity in their application, 
and so, in some cases, because of legis- 
lation, and in others in the hope of 
avoiding legislation, elaborate systems of 
classification on a uniform basis have 
been evolved. 

“Now, whatever can be said for uni- 
form classification as a basis for under- 
writing, it must be admitted that as a 
basis for the information, education and 
reassurance of the public it has not jus- 
tified the expense involved. I have tried 
to show that, for the underwriter, the 
light of judgment and experience must 
be brought to bear upon the shadings 
of statistics if serious error is to be 
avoided. Still more necessary is the 
proper interpretation of classification re- 
sults if the public is to be restrained 
from wrong conclusions, and the diffi- 
culty is that the training and experience 
necessary to supply that interpretation is 
likely to be lacking. Some good has no_ 
doubt been accomplished. The very fact 
that companies cheerfully acquiesce in 
demands of this kind tends to quiet sus- 
picions which might otherwise be 
aroused. For some classes of risks com- 
paratively free from’ exposure and moral 
hazard, the information deduced has 
been illuminating and fairly reliable. For 
the great majority: of classes, however, 
the figures must always be accepted with 
the greatest reservation. 

“So far therefore as this branch of 
the subject is concerned, the most that 
can be said is to express the hope that 
classification may ultimately become un- 
necessary and that in the meantime, clas- 
sification schedules imposed by public 
authorities may be so simplified as to 
impose the minimum of expense upon 
the companies and the authorities them- 
selves. This will become possible, how- 
ever, only if the companies give the 
fullest publicity to their own methods of 
classification, rating and underwriting re- 
sults so that the public may be intelli- 
gently informed on much that is now 
to them a mystery.” 





JEFFERSON ENTERS TEXASS 
The Jefferson Fire of Newark, N. I. 
has been licensed to transact business in 
Texas. 


















Convalescence 





Business Interruption Insurance provides funds 
which help to take a business through the period 
of “convalescence” which follow the fire or other 
hazard insured against. 


This cover, also known as Use and Occupancy 
Insurance, reimburses the factory or store owner 
for the necessary business expenses which go on 
aftet a catastrophe, during the rebuilding period. 


Georgia Home agents who call the attention 
of business men to the importance of this cover 
will find it worth while. 


THE GEORGIA HOME INSURANCE CO. 
New York Office 59 Maiden Lane 














Telling property owners everywhere 
the tested value of Alliance Agents 





THE ALLIANCE INSURANCE COMPANY 
OF PHILADELPHIA 


Head Office: 1600 Arch Street, Philadelphia 
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Western Union Takes 
Up Tax Problems 


AT PHILADELPHIA CONVENTION 





R. J. Folonie Presents Facts on Status 
of Cook County Litigation Under 
Section 30 





The question whether fire companies 
should accept the offer of Cook county 
(1ll.) officials for a compromise on the 
tax litigation or hold off paying the tax 
in the hope that the Illinois Supreme 
Court will again declare Section 30 of 
the act of 1809 unconstitutional and make 
payment of the tax unnecessary occupied 
practically the entire discussion at Tues- 
day afternoon’s meeting held under the 
auspices of the Subscribers Actuarial 
Committee at the semi-annual meeting of 
the Western Union in Philadelphia. 

W. B. Flickinger of Chicago, president 
of thg Western Union, presided at the 
Union meeting. Charles R. Street, chair- 
man of the committee, gave his report, 
and then Attorney Robert J. Folonie, of 
Chicago, who has represented the com- 
panies in rate and tax litigation, told of 
suits now pending before the United 
States Supreme Court involving rate re- 
duction orders in Kansas, Missouri and 
Kentucky, in which the companies were 
contesting the right of state authorities 
to order rate reductions in the face of 
unprofitable experience. 

Mr. Folonie then discussed the Cook 
county tax litigation. Since 1869 the com- 
panies have been paying, under Section 
30, a tax on personal property, which is 
mainly on premiums and which is based 
on a 50% valuation. Several years ago, 
Herman B. Seeley, contending that the 
insurance companies should really pay a 
franchise tax on 100% instead of the 
50% assessment, entered into contract 
with Cook county authorities whereby he 
was to receive a contingent out of 
everything collected. The question was 
carried before the United States Su- 
preme Court which ruled in favor of the 
companies. 

At the Tuesday morning meeting, Mr. 
Flickinger gave his report, reviewing 
current problems, especially the compe- 
tition of new companies. Harry Cur- 
ran Wilbur, of Chicago, gave a report 
on what the public relations committee 
has done in making contacts with busi- 
ness organizations. He said it was neces- 
sary for insurance men to tie up with 
every possible business and get on more 
friendly terms. 





BUFFALO INSURANCE FUND 





Budget Committee of Council Favors 
Cancellation of All Fire Insurance 
on Municipal Property 
Cancellation of all fire insurance on 
Buffalo municipal buildings and proper- 
ties is favored by the budget committee 
of the council of that city, it became 
known this week. The committee, which 
includes thirteen of the fifteen members 
of the council, voted eight to five in 
favor of the substitution of a municipal 
fund for the usual fire insurance. It 
was admitted by committee members, 
however, that they saw no means of put- 
ting their plan into effect for some 
months as there is now no fund avail- 
able for this purpose and probably none 

can be created at once. 

This is one of many unique ideas re- 
garding insurance the new Buffalo city 
council has expressed, it also having 
planned to abolish automobile liability 
and other forms in favor of a municipal 
insurance scheme. Philip J. Wickser and 
J. W. Rose, representing Buffalo fire 
underwriters, appeared before the coun- 
cil at a public hearing on April 8 and 
said the city is inviting a terrific hazard 
by taking such a drastic step, particularly 
by canceling all insurance at once. They 
suggested that if the council is deter- 
mined to take such measures they should 
do so gradually, building up a reasonable 
sinking fund before tempting fate in this 
manner. Examples of large losses paid 
by other communities with — similar 
schemes in operation were cited. 


NEW LAWS AFFECTING BROKERS 





One Provides for Suspension of Broker’s 

License; Other to License Fees in 

Cities of 50,000-100,000 

Superintendent Albert Conway de- 
sires to call the attention of insurance 
men to Assembly Bills Nos. 936 and 1660, 
recently signed by Governor Franklin D. 
Roosevelt. The first bill amends sub- 
divisions 10, 11, 12 and 13 of Section 143 
by providing that the superintendent of 
insurance may suspend a broker’s cer- 
tificate of authority after due investiga- 
tion and a hearing granted to the holder 
of such certificate. Heretofore the su- 
perintendent of insurance had but the 
power to revoke. 

The second bill amends subdivision 4 
of Section 143 by providing that the fee 
required of an applicant for a broker’s 
certificate of authority who maintains a 
place of business or customarily solicits 
business in a city containing a population 
of more than 50,000 and not less than 
100,000 inhabitants according to the last 
preceding federal census or state enu- 
meration shall be $7.50. The wording 
contained in this amendment was inad- 
vertently omitted from the 1928 amend- 
ment to Section 143. 


SIGNS FIRE CO. MERGER BILL 

Governor Roosevelt of New York has 
signed the bill amending Section 129 of 
the New York Insurance Law insofar as 
it eliminates the requirement that the 
resulting corporation formed by the 
merger of a New York fire and marine 
insurance company with a fire and ma- 
rine insurance company of another state 
shall be a New York corporation. This 
amendment will make it possible for New 
York fire and marine insurance compa- 
nies to merge with companies of other 
states, the laws of which contain a re- 
taliatory section which would make such 
merger impossible. 





WILL RUN FOR SHERIFF 
Announcing himself as a candidate for 
sheriff at this year’s election, Albert Fox, 
Buffalo agent, is seeking Republican des- 
ignation for that office. The Republican 
nomination in Erie county in which Buf- 
falo is located, is equivalent to election. 
Mr. Fox has been a Republican commit- 

teeman in Buffalo for several terms. 





Frank S. Cushing, Inc., Lancaster, 
N. Y., insurance business, has been 
chartered at Albany with $5,000 capital. 
Marion F. Cushing, Robert H. Cushing, 
and Ellis E. Burdick, Lancaster, N. Y., 
are directors and subscribers. 


— 


NATIONAL BOARD MEETING 

The National Board of Fire Under- 
writers will hold its annual meeting this 
year on Thursday, May 23, at the Hotel 
Roosevelt in New York. For many years 
the annual sessions have been held at the 
Waldorf-Astoria and the passing of this 
famous hostelry, which is to be razed 
shortly, is regretted in National Board 
circles. 





N. Y. FIRE DIRECTORS 

At the annual meeting of the New 
York Fire the following were elected to 
the board of directors: George E. Roose- 
velt of Roosevelt & Sons, New York; 
Richard B. Scandrett, vice-president, 
American Gas & Electric Co., chairman 
of board, Fidelity Investment Co., and 
director Appalachian Electric & Power 
Co., and Harry M. Durning of Moore & 
Schley. 





C. & R. COMPANY DIVIDENDS 

Three of the Corroon & Reynolds 
companies have declared quarterly divi- 
dends, all payable May 1 to stockholders 
of record April 20. They are: New 
York Fire, 6% on the common stock; 
American Equitable, 714% on the com- 
mon stock, and the Knickerbocker, 714% 
on the common stock. 
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Guardian Fire Assurance Corporation 


of New York 
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America Fore Issues 
Broader Auto Clauses 


COVER MANY OTHER HAZARDS 





Through Cuts in Fire and Theft Rates 
Extra Protection Won’t Cost More 
Than Previous Fire-Theft 





The America Fore Companies are fea- 
turing a broader form of automobile 
coverage for car owners which will not 
cost them any more than their limited 
insurance did previously because of the 
large rate reductions made on automobile 


fire and theft risks throughout most of 
the Eastern territory. By special en- 
dorsement the America Fore Companies’ 
policies will insure, in addition to fire 
and theft risks, the following hazards: 
tornado, windstorm, cyclone, hail, earth- 
quake, explosion, external leakage of 
water, riot and civil commotion, damage 
by falling aircraft and personal effects, 
such as coats, robes, luggage or sporting 
paraphernalia are protected against fire 
or lightning while stored in the automo- 
bile. 

In urging agents to stress these extra 
coverages to their clients, the America 
Fore Companies say through the auto- 
mobile department’s publication, the 
“Auto-graph” : 

“Believing that the average automobile 
owner will be interested in a broader, 
more liberal form of policy which will 
cover him against various hazards not 
usually included in the automobile policy, 
we have prepared a special endorsement 
which adds these coverages to the ordi- 
nary fire and theft policy. From the car 
owner’s viewpoint, the most attractive 
feature is that in most territories he can 
now secure this broader contract for 
considerably less money than he paid 
last year for fire and theft protection 
only. From the agent’s standpoint, sell- 
ing your client the broader coverage at 
a small additional premium will help con- 
siderably to offset the reduction in pre- 
mium income which would otherwise be 
caused by the reduced fire and theft pre- 
miums secured on renewal lines. This is 
particularly true in the Eastern territory, 
where the rates have been lowered in 
most sections. 

“Under all the coverages except per- 
sonal effects, the amount of insurance is 
the same as the policy shows for fire 
and theft (stated amount or actual cash 
valuc), while the liability on the car 
owner’s personal effects is limited to 
$100 

“Additional premiums to be charged 
for this endorsement: 

Eastern Conference Territory: Cities of 

100,000 Population or More— 

$2 per car on all cars where latest list 

price runs less than $1,000; 

$+ where list price is over $1,000 but 

‘ess than $1,500; 

$5 where list price exceeds $1,500. 
Easiern Conference Territory: Towns of 

Less Than 100,000 Population— 

$2 per car on all cars where latest list 

_ price runs less than $1,000; 

$3 where list price is over $1,000 but 
less than $1,500; 

$4 where list price exceeds $1,500. 

This endorsement can not be 
_ used in New York or Virginia.) 
Southern Conference Territory: Except- 
ing Florida and Virginia— 
per car on all cars where latest list 
Price runs less than $1,000; 
$6 where list price is over $1,000 but 

less than $1,500; 

$8 where list price exceeds $1,500. 


$4 





EUROPEAN CONFERENCE 
Fire underwriters of Czechoslovakia, 
ungary and Austria are going to meet 
at Bratislava, Czechoslovakia, in order 
to discuss the “New Value” or “Depre- 
Clation” insurance which has just been 
introduced in Germany. The object of 
the meeting-is to agree on a uniform 


attitude of Czechoslovakian, Hungarian 
saa Austrian fire underwriters’ organiza- 
1ons toward the new form of insurance. 





Policies Applicable To 
Balance Sheet Items 


TYPES OF COVERAGES NEEDED 





W. B. Wiegand, Chief Insurance Exam- 
iner, N. J., Treats Subject in Length 
in “American Accountant” 





In a copyrighted article under the cap- 
tion, “Insurance Coverages Applicable to 
Items in Balance Sheet,” which appears 
in the current issue of the “American 
Accountant,” William B. Wiegand, chief 
examiner of insurance companies of New 


Jersey, and author of the article, takes 
for his subject a new manufacturing cor- 
poration and shows its various stages 
of development, the kinds of risks it 
will encounter and insurance coverages 
that are available. He also explains the 
kinds of insurance that can be applied 
to the balance sheet and profit and loss 
statement. 

He lays particular stress upon liability 
insurance, steam boiler coverage, auto- 
mobile insurance for trucks, sprinkler 
leakage, fidelity bond, forgery bond, 
burglary, theft, safe, messenger and pay- 
master coverage, credit, inland and ocean 
marine, workmen’s compensation, parcel 
post and salesman’s floater. 

In concluding his article, Mr. Wiegand 
says that, “insurance has developed to 
a remarkable extent in many respects, 
not the least of which has been in edu- 
cation. The Insurance Federation of 
America published a few months ago the 
result of a survey that showed that in- 
surance in some form or other is in- 
cluded in the courses of study in the 
business administration departments of 
ninety of the leading educational insti- 
tutions in the United States. 

Attacks Company “Broker” 

“Far too often in large corporations 
insurance has been made a part of a 
form of nepotism wherein some rela- 
tive of an influential stockholder was 
permitted to act as broker for the com- 
pany. In the better organized industrial 
enterprises, however, there is an in- 
creasing tendency to develop insurance 
sections under the direction of trained 
specialists or to deal directly with high 
grade brokerage organizations with the 
result that a more complete coverage 
and better service is obtained. 

“The latter benefit is of no small sig- 
nificance since it contemplates the in- 
troduction of fire and accident preven- 
tion methods that, lessening the. hazard, 
reduce the premiums. The carriers of 
the risks are in a position to conduct 
surveys and experiments in preventive 
activities that could be undertaken by 
single industrial organizations only in 
rare instances.” 





OLDEST HOME EMPLOYE DIES 


Wm. D. Kershaw Had Been With Com- 
pany in New York 58 Years; Once 
Conducted a Local Agency “ 
William D. Kershaw, the oldest em- 
ploye of the Home of New York, died 
at his home in Bayside, Long Island, on 
the morning of Thursday, April 4. Fifty- 
eight years ago, as the result of a help 
wanted advertisement in the New York 
“Herald,” Mr. Kershaw entered the em- 
ploy of the Home. Three days later, on 
October 9, 1871, the great Chicago fire 
occurred. Since that time he witnessed 
many events that served as_ historical 
milestones in the rich career of his com- 

pany. 

Mr. Kershaw was born in New York 
City on October 22, 1850. He served in 
the employ of several law firms in the 
downtown district of New York and 
upon entering the Home chose to remain 
there for the rest of his life. He served 
faithfully for fifty-seven years in many 
capacities, at one time conducting an 
agency of the Home in Morrisania, N. 
Y., now a part of the Bronx, and later 
at the same place a brokerage business. 
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New Business 
in the Hic! 
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Complete 

Aviation 

Coverage 
in one 


Policy 


Accidental Damage 
Fire 
Tornado, Cyclone 
and Windstorm 
Theft, Robbery 
and P ilferage 
Public Liability 
Passenger Liability 
P roperty Damage 


Personal Accident 
Compensation and 
Employers’ Liability 
Airport and 
Air-Meet Liability 


Other forms of coverage 
Specially Constructed. 














ERE’S anew source of income for Agents who 
are looking ahead. A complete aviation policy! 


The premiums for Aviation Insurance are substantial, 
and the big rewards are for Agents who study and un- 


derstand the coverages. 


With the policy now written by our Company and 
its casualty affiliations you are provided with adequate 


facilities for the writing of this class of protection. 


Our policy embraces the coverages in the simplest 
form possible. It is so drafted that it appeals to everyone 
associated with the aviation industry. 


These new prospects are waiting. The sky is the limit! 


Address all inquiries to Barber & Baldwin, Inc., Chanin 
Building, New York, N. Y. Underwriting Agents for 


Executive Offices: 1 Pershing Square 
Park Ave. at 42nd St., New York, N. Y. 


Western Dept. 
CHICAGO 


Pacific Coast Dept. 
SAN FRANCISCO 





THE COMPANY WITH THE L. & L. & G. SERVICE 
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Blanket “Errors and Omissions” 


By CLARENCE T. HUBBARD, 


Assistant Secretary, Automobile Insurance Co. and Standard Fire 


The broad scope of insurance possibili- 
ties with fire and allied fire insurance 
in providing protection of almost every 
conceivable nature on fixed properties is 


further demonstrated in this not alto- 
gether common policy. 
The blanket “errors and omissions” 


policy is designed mainly for banks and 
loaning institutions—mortgage corpora- 
tions, insurance companies, finance cor- 
porations and such. It “picks up where 
the fire insurance policy errs.” 

The insuring clause reads: “It is the 
intent of this insurance to protect the 
interests of the assured against loss from 
fire and lightning when through error 
and omission specific insurance is invalid 
or insufficient or has not been provided.” 

The many technical errors which can 
creep in and void a fire insurance policy 
makes this “error and omissions” cover a 
practical one. Despite the exercise of 
the greatest caution mistakes can and do 
occur. Policy errors, for instance, are 
not always caught by the mortgage loan 
clerk who in the course of his duties 
handles hundreds of fire insurance poli- 
cies. 

Sometimes property transfers are ne- 
gotiated and the fire insurance over- 
looked. In the majority of instances the 
mortgagee would be protected but there 
are nevertheless possibilities of errors. 

Illustration of Error 

In illustration of the kind of error 
which would call this policy into play: 
A fire insurance policy was renewed ap- 
parently for three years. It covered on 
a dwelling. The :usual mortgagee clause 
was attached payable to the bank and the 
face of the policy indicated that it had 
been renewed for the usual three year 
period. As a matter of fact the policy 
was written for one annual term and so 
stated correctly in_the body of the policy, 
but on the face of the contract the ex- 
piration date was shown to be three 
years from the. issuance date of the pol- 
icy. The loan clerk in the banking in- 
stitution did not catch the error, nor did 
the auditors or anyone else, and when 
two years later a loss occurred there 
was no insurance. It is just ‘this type 
of error for which’ this policy is devised, 
although the possibilities of other errors 
and omissions are ‘many. 

The location of the property may be 
incorrectly described in the contract and 
a claim denied: on this technical error. 
Or the occupancy of the property insured 
by the policy might have been incorrect- 
ly stated, thereby voiding the insurance. 
Again, the insurance might not have 
been promptly bound and a loss occur to 
the discovery that no insurance was ac- 
tually arranged beyond a reminder note 
on the pad of the loan clerk or the bank 
official. A transfer of ownership inter- 
est under the policy might be delayed in- 
stead of being reported promptly, follow- 
ing a change of title. Property may be 
sold, transferred, foreclosed, or there 
may be deaths or court judgments or 
other conditions all of which could in- 
validate the fire insurance policy. 

The “errors and omissions policy” is a 
pretty broad contract and indemnifies the 
bank as the assured against pretty near- 
ly any kind of a loss which might come 
under this classification including failure 
on the part of any mortgagor to furnish 
insurance, or to furnish sufficient insur- 
ance, or failure to comply with the re- 
quirements of the coinsurance clause. As 
a matter of fact some of the fire insur- 
ance companies will not write this policy 
because they contend that there is too 
much leeway in permitting the filing of 


claims for errors and omissions which 
cannot possibly be anticipated in ad- 
vance. 


New Jersey Popularity 
The form used for writing this insur- 
ance has not been filed or passed upon 
in all states. It bas been more active 


in the state of New Jersey than any 
other state. The usual charge there is 
on the basis of 5 cents a hundred. In 
other states the insurance companies are 
charging various rates and some compa- 
nies will not, as hinted, write the cover 
at all. In time, no doubt, the legal word- 
ing of the contract forms will be re- 
drawn in a way which will restrict the 
losses to a more definite classification. 


The policy does not assume _ losses 
which might result in the event some 
fire insurance company becomes insolv- 
ent. A mortgagor may furnish the bank 
with a policy in some small company, or 
some ill-managed company, or possibly a 
mutual or a reciprocal, and ,the insuring 
company become insolvent and unable to 
meet its claims. This is not an error or 
an omission on the part of the bank nor 
is the loss anticipated under the ‘ ‘errors 
and omissions” policy. 

In deciding whether or not to issue 
such a contract the underwriters weigh 
carefully the point’ as to whether the 
bank desires the insurance as protection 
in the event. the unexpected occurs or 
whether they are desiring such a con- 
tract in the belief that it is a rather 
broad cover and that they might under 
such a contract impose claims onto the 
insurance company which without this 
insurance would be taken care of satis- 
factorily in other ways. Then the un- 
derwriter also’ takes into consideration 
the thought that many honest errors 
would be taken care of by the specific 


insurance carriers but in their knowledge. 


of an “errors and omissions” policy they 
might be inclined to take a different at- 
titude. 


In negotiating for, such insurance one 


of the underwriting companies was in- 
fluenced into writing the contract be- 
cause of the following conditions which 











Capital $500,000.00 











Surplus’ $977,453.17 


Policyholders’ Surplus $1,477,453.17 
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Administrative Offices, Hartford, Conn. 
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were favorable to the contract and im- 

pressed the insurance company that the LONDON SEATTLE MONTREAL 

hank desired the “errors and omissions” WINNIPEG DETROIT . DULUTH 

policy solely as excess protection. PITTSBURGH CLEVELAND BUFFALO 
First, it was understood clearly that PHOENIX COLUMBUS PORTLAND 

hefore loans were disbursed the bank 

had to have a specific fire insurance pol- 
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149 William Street. 


Underwriting Service Throughout The United States 
WESTERN DEPARTMENT 


GENERAL FIRE 
ASSURANCE CO. 


OF PARIS 


Organized 1819 


continuously in business for more than one hundred years. 
United States Branch was established in 1910. 


This is the oldest fire insurance company of France, having been 
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FRED S. JAMES & CO. 


United States Managers 


New York, N. Y. 
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— 
icy for the full amount of the loan with 
the standard form of mortgage clause at- 
tached with full contribution in favor of 
the bank. 


— 


Expiration 
At the time this specific policy was 
filed the bank made out a card showing 
the expiration date ot the policy and 
the cards were filed chronologically. 
Thirty days before the expiration date 
of the policy a notice of the expiration 
was sent to the borrower asking that the 
» renewal of the policy be forwarded to 
' the bank at least ten days prior to the 
expiration of the policy. If the policy 
- was ~ received ten days prior to this 
| date, the bank sent a second notice to 
' the borrower and also notified the agent 
' who wrote the poucy. If this did not 
S produce results a personal letter was 
| written to the borrower a few d ays be- 
fore renewal. 
» Then if on the date of leita a re- 
newal policy was not received, the bank 
immediately ‘procured a policy themselves 
and chatged the premium to the borrow- 
» er’s account... 
— In addition to all this the bank held a 
© “binder policy” with one company which 
© covered the bank for a period of ten days 
ose » after the expiration date on all policies 
© issued by that company. 
' Any bank or loaning institution oper- 
ating on a careftil plan of this kind can 
' obtain the ear of the underwriters for 
/ a blanket “errors and omissions” con- 
© tract. 
) The auditing of all insurance policies 
F.by bank auditors and others at least 
H once a year ‘is a provision in the con- 
H tract. In fact in the form there is a 
» warranty to the effect that. specific noli- 
cies nayable to the insured as mortgagee 
shall be reauired in the case of every 
loan and that. such policies shall he 
checked at.least..once a year and that 
in the event of a discoverv of an error 
ar omission the insured shall promptly 
effect specific fire insurance. 


li 


DN SM tN soa 


" 


Among the other important conditions 
of the policy is the provision that the 
insurance company reserves the right to 
be legally subrogated to all rights of the 
mortgagee. 

As to the policy conditions, they are 
identical to the blanket mortgage wind- 
storm and explosion policies. The bank 
or loaning institution is required to in- 
sure 25% of its total outstanding mort- 
gage loans. This is a coinsurance re- 
quirement. 

There have been some variations par- 
ticularly in the writing of a similar form 
but without any coinsurance require- 
ments. In the final analysis such a 
scheme amounts to but a no coinsurance 
floater, and takes a very high rate. The 
blanket errors and omissions policy with 
25% coinsurance is likely to develop into 
an important ‘supplementary fire insur- 
ance contract in the future. It strength- 
ens the bank’s financial standing by re- 
moving another possibility of loss. 





SPECTATOR FIRE CHART 

The Spectator Co. of New York has 
published the 1929 edition of the “Fire 
Insurance Policyholders Pocket Index,” 
which contains the statistics of the prin- 
cipal fire companies for 1928. The main 
tables ‘present figures for ten years with 
totals and ratios, including data upon 
both the earned and incurred basis and 
the written and paid basis, the four gen- 
eral divisions of figure columns in the 
main tables covering the financial ex- 
hibit, income and disbursements, under- 
writing results and four informative ra- 
tios. 





DEATH OF PETER BAGOT 

Peter Bagot, one of the veteran insur- 
ance brokers of New York, and for the 
last thirty years vice- -president of Far- 
jeon, Ballin & Co., insurance brokers at 
45 John street, New York, died at his 
home in this city last Thursday. Funeral 
services were held Saturday afternoon. 
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FIRE AND CASUALTY 


ROSSIA INSURANCE COMPANY 


of America 

THE FIRE REASSURANCE COMPANY 
of New York 

AMERICAN RESERVE INSURANCE COMPANY | 

of New York 

LINCOLN FIRE INSURANCE COMPANY 
of New York 

THE FIRST REINSURANCE COMPANY 
of Hartford 

115 Broad Street Hartford, Cenn. 























J. B. MAXFIELD DEAD 





Prominent Insurance Agent of Alton, 
Ill, Dies After Remaining Uncon- 
scious For Two Weeks 
J. B. Maxfield, prominent insurance 
agent of Alton, Ill, died Tuesday, April 
Z) ata hospital in Alton two weeks 
after he was found unconscious in the 
garage of his home. He never regained 
consciousness after he was overcome, 
apparently from carbon monoxide gas. 
When found, he was lying beside his 
car, a wrench in his hand. The motor 
was running, throttled down. After he 
had been removed to the hospital physi- 
cians said that-in falling Mr. Maxfield 
may have suffered a concussion of the 
brain that would be responsible in part 
for the prolonged period of unconscious- 
ness. He would have been fifty-one 

years old on April 21. 


Mr. Maxfield was born in 1878 and 
in 1903 entered the George H. Smiley 
Agency in Alton. Later he acquired a 
quarter interest in the agency and in 
1915 bought control and took over the 
management. Since then he had been 
head of this insurance office. In local 
affairs Mr. Maxfield took an active in- 
terest and for three years had been a 
member of the Board of Education. He 
is survived by his widow, his parents, 
two daughters, two brothers and two 
sisters. 





GERMAN HAZARD BOOK 


The fourth edition of Professor Hein- 
rich Hennes’ book, “Estimating the Fire 
Hazard of Factories and Industrial 
Risks,” is now being prepared in Berlin. 


























ASSETS 
4 ARO ce _ $1,681,928 
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Real Estate ......... 


Mortgage Loans - 
Bonds and Stock 


STATEMENT 





SURPLUS 
TO POLICYHOLDERS 
| ho 5 SR ne OnteR iermersce 8 $ 549,710 
2,000,000 


INCREASES ............. $1,450,290 

















as of December 31, 1928 
R. A. CORROON, Chairman 


N. A. WEED, President 


E. A. FLICKNER, Secretary 


Republic Fire Insurance Company 
Pittsburgh, Pa. 


ASSETS - 
eee en aa es $ 32,810.18 


78,550.00 





Premiums and Accounts Receivable.............. 
Reinsurance Receivable -....2....-...----seeeceee----+ 
Interest Accrued .. 


Ee eee Are ae 3,35 7,966.66 
211,519.71 
22,606.41 
11,135.54 
361,587.81 








Cash on Deposit 














$4,076,176.31 


(Incorporated 1871) 








LIABILITIES 


Reserve for Unearned Premiums........... 
es Fat LA cnn 
Reserve for all other Liabilities............. 
Voluntary Reserve for Contingencies... 
oui ee Lae ee $1,000,000.00 
itdtepa tite ccachneeds ba 1,000,000.00 


Surplus to Policyholders.............-....---.--- 


Capital 
Surplus 


pithieds $ 842,748.12 


100,287.19 
97,500.00 
1,035,641.00 


2,000,000.00 


$4,076,176.31 








National Convention of Insurance Commissioners Security Valuations Used 


CORROON & REYNOLDS 


Incorporated 











VOLUNTARY RESERVE 
1927. 0 


$1,035,641 





1928... 











INCREASE ................ $1,035,641 


Manager 
92 William Street, New York City 












































UNEARNED 
PREMIUM RESERVE 
5 TER ETE EEE $ 927,817 
a Sea RS OF 842,748 


DECREASE... $ 85,069 
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Paul Thompson Heads 
New Jersey Specials 


HE IS WITH FIDELITY-PHENIX 





F. G. Voorhies, Vice-President; O. E. 
Day, Treasurer; E. F. Warren, Sec- 
retary; Field Day in June 





Paul Thompson was elected head of 
the New Jersey Special Agents’ Associa- 
tion at the annual meeting of the organi- 
zation held this week at the Elks’ Club 
Newark. Other officers follow: 


Frank G. Voorhies, vice-president; Ern- 


house, 


est F. Warren, secretary, re-elected; 


treasurer, Osborne E. Day. 

It was announced that arrangements 
had been completed for the tenth anni- 
versary of the organization which will 
be held on Monday evening, May 13, in 
the Elks’ Club House, Newark, and that 
already a number of reservations had 
been made. The guests of the evening 
included Robert Bird, special agent for 
the American of Newark in Arkansas, 
and Walter Shannon, state agent for the 
American of Newark, both of whom at- 
tended the convention of the company 
held this past week in Newark. Mr. 
Shannon gave a short talk as to how 
they kept up their company balances in 
Ohio. 


Careers of Officers 


Paul Thompson, the new president, has 
been in the insurance business for six- 
teen years, starting with the Rating 
Bureau in New Jersey in 1913 with which 
he remained for about four years. He 
then entered the service of the Govern- 
ment and served for more than two years 
in the army. Upon his return he served 
as an assistant to John Banta, special 
agent in New Jersey for the Phoenix of 
London. This position he held for about 
six months. He was then appointed spe- 
cial agent for the Columbia and Phoenix 
Underwriters for New Jersey, holding 
this place for five years. He resigned 
when he was appointed special agent for 
the Hanover for New Jersey and subur- 
ban territory of Philadelphia. Last 
August he was appointed special agent 
for New Jersey for the Fidelity-Phenix. 

Frank G. Voorhies, previous to becom- 
ing special agent for the Fireman’s Fund 
for New Jersey, which position he has 
held for some years, was connected with 
the home office of the Fire Association. 

Ernest F. Warren has been in insur- 
ance for more than eighteen years, all 
of which has been spent with the Spring- 
field F. & M. His first position with the 
company was that of examiner in the 
home office in 1911. In 1918 he was 
transferred to H. W. Chapman’s office 
in Pittsburgh, special agent for the com- 
pany, where Mr. Warren acted as as- 
sistant to Mr. Chapman. Subsequently, 
he was transferred to New Jersey and 
appointed special agent with supervision 
over four counties in the northern part 
of the state. Osborne E. Day has been 
associated with the London & Lanca- 
shire and the Orient for a number of 
years, first being located in New York 
state and later transferred to New Jer- 
sey as special agent. 

Arrangements are already under way 
for the annual field day of the organiza- 
tion which will be held on Monday, June 
10, in the North New Jersey Country 
Club in Paterson. The committee in 
charge of the affair includes Henry Bor- 
chers, Sam Mehorter and John Leuhs. It 
has been planned to have as guests mem- 
bers of the various field clubs in New 
Jersey, Pennsylvania and New York. M. 
H. Neal, special agent for the Factory 
Insurance Association, was elected a 
member of the organization this week. 





Vienna newspapers report that two 
Austrian companies intend to issue in- 
surance to protect people against loss 
of rent, suffered in consequence of the 
fall of a building. 


JERSEY AGENCY APPOINTMENTS 
W. V. A. Keeler, State Agent, Fidelity 
& Guaranty Fire, Appoints a Num- 
ber of Agencies 
In line with the expansion of estab- 
lishing agencies in New Jersey of the 
Fidelity & Guaranty Fire, W. V. A. Kee- 
ler, who has just been appointed state 
agent, with headquarters at 738 Broad 
street, Newark, announced this week the 
appointment of a number of agencies in 
various parts of the state. They include 
Connolly & Co., and Sloat, Inc., in Mont- 
clair; Robbins, Inc., Asbury Park; the 
Higginson Agency and Ivins, Red Bank; 
William Dickinson Co., Trenton; Price 
& Petrie, South River; John Findlay and 
Garrison-Rumsey Co., Paterson and R. 

E. C. May, Jersey City. 

Mr. Keeler plans to appoint agencies 
throughout the state and has other plans 
which will be announced at a later date. 
He will have full supervision of the com- 
pany’s affairs in New Jersey. He was 
formerly special agent for the First 
American and American Eagle in New 
Jersey and is thoroughly familiar with 
the field in which he is now state agent. 





NEW AETNA HOUSE ORGAN 





“Messenger” Appears in New Form and 
Will Be Distributed to Agents; 
Greetings from Pres. Ives 
The Aetna (Fire) group of Hartford, 
consisting of the Aetna, World Fire & 
Marine and the Century Indemnity, is 
distributing to its nation-wide agency 
organization the monthly magazine, 
“The Messenger.” This publication has 
heretofore appeared in smaller form and 
its circulation has been confined to home 
office employes and field men exclusive- 
ly. The first issue of the new “Messen- 
ger” contains personal greetings to agents 
from President Ralph B. Ives and Vice- 
President Thompson S. Sampson and 
letters of commendation from many lead- 
ing agents. The “Messenger” will feature 
sales suggestions and special articles 
upon underwriting, policy forms, claims, 
coverages and the like, and bids fair to 
become as popular as the house organs 
of other nationally known fire and cas- 

ualty companies. 

Physically, “The Messenger” is of let- 
terhead size, with sixteen pages, includ- 
ing the self-cover. It employs for the 
first time a new seal which was devel- 
oped solely for the magazine in order to 
combine the names of the three com- 
panies. The publication will be a prod- 
uct of the entire publicity department, 
with Miss Frieda Williams as associate 
editor. Miss Williams has been editorial 
director of the two magazines which the 
new “Messenger” succeeds. The compo- 
sition and printing will be done entirely 
in the companies’ own plant. 





GRAIN LOSS TRIAL BEGINS 


Trial was begun at Buffalo on Mon- 
day of this week of the suits of grain 
shippers who claim losses of more than 
half a million dollars as a result of fail- 
ure of steamship operators to deliver 
grain which they loaded at' upper lake 
ports in December, 1927. . Ice forming 
with unexpected rapidity locked in the 
steamers and caused heavy loss to many 
cargoes which were insured for safe de- 
livery at Buffalo. The grain owners and 
the steamship companies claim damages 
not only for actual loss of grain but for 
delay which resulted in the grain being 
held until the next spring. The deci- 
sion in the case in which a score of big 
companies are involved will indicate who 
is responsible in cases of this sort and 
which group of litigants is entitled to 
damages and also their extent. 





AGENT BANKRUPT 

Patrick E. Barrett, Jamestown, N. Y., 
real estate and insurance broker, filed a 
voluntary bankruptcy petition in the U. 
S. district court at Buffalo listing assets 
of $13,650 and liabilities of $59,819. His 
wife added liabilities of $27,748 with no 
assets. 


FIELD MEN’S CONFERENCE 





Corroon & Reynolds Representatives 
Held Business Sessions in New York 


City Last Week 


A meeting of field men of the Cor- 
roon & Reynolds’ companies was held at 
the New York office, No. 92 William 
street, last week. Morning and after- 
noon sessions were held each day, at 
which classes of business written and 
underwriting matters were generally dis- 
cussed. The meeting was presided over 
by E. S. Inglis, vice-president, and talks 
were given by General Agents Wilde, 
Thomsen, Kastner, Herring and Welk 
and General Adjuster Vail. 

There were about twenty-three field 
men present, including Resident General 
Agent P. A. Cosgrove from Hartford and 
Resident General Agent R. R. Chap- 
man from Chicago. On Wednesday 
evening a dinner was given by R. A. 
Corroon at the Montauk Club in Brook- 
lyn, at which those in attendance en- 
joyed a fine talk by Knute Rockne, foot- 
ball coach of Notre Dame University. 
On Thursday evening the men were en- 
tertained at a theatre party. 





SOUTHERN FIRE STOCK 

The Southern Fire of New York, re- 
cently formed as a running mate for the 
Southern Surety, is offering capital stock 
at $33 a share. Stockholders of the par- 
ent company will be given prior right 
to purchase the stock at the price men- 
tioned on or before April 19. They may 
buy stock of the fire company in the 
ratio of two shares for every five now 
held of the surety company. Business 
for the fire company will come largely 
from the 4,200 agents of the Southern 
Surety. The new company will have a 
capital of $1,000,000, and surplus of about 
$2,000,000. 





F. L. DANFORTH DEAD 

Frank L. Danforth, Buffalo general in- 
surance agency proprietor for nearly 
fifty years, died last week in his home 
in that city after a six months’ illness, 
at the age of sixty-seven years. He 
founded the Frank L. Danforth Co. in 
early manhood and continued as its head 
until ill health forced his retirement from 
business. He was a former president of 
the New York State Real Estate Asso- 
ciation and at one time president of the 
Buffalo Commercial Bank. The widow 
survives. 
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FIRE INSURANCE COMPANY 
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Using Color Work In 
Magazine Publicity 


STORY OF HARTFORD FIRE ADS 





Company’s Menacing Figure Personify- 
ing Fire Demon Is To Enhance Eye 
Attraction Value 





That grim, fierce looking figure, per- 
sonifying the fire demon, and called “The 
Hartford Hellion,’ which has appeared in 
so many Hartford Fire ads in the jour- 
nals of national circulation, is the sub- 
ject of an article in the current issue of 
the magazine of the Hartford Chamber of 
Commerce. The author of the article ts 
E. S. Anderson and the title is “Color in 
National Advertising.” The story of the 
Hartford’s national advertising campaign 
and the use of the Hellion figure is told 
as follows: 

Through extensive national advertis- 
ing since 1909, the stag trade-mark of 
the Hartford Fire Insurance Co. has 
become accepted universally as “A Seal 
of Certainty on Any Insurance Policy.” 
The untold millions of times that the 
printed page has conveyed this slogan 
to the minds of property owners in the 
United States undoubtedly has been one 
factor in making the Hartford the lead- 
ing insurer of fire risks in the country. 

The Hartford was the first fire in- 


“surance company to join the ranks of 


national advertisers in the Saturday Eve- 
ning Post. Its outstanding advertising 
has continued in that publication ever 
since. In addition, the Literary Digest, 
Quality Group, an extensive list of farm 
periodicals, and miscellaneous publica- 
tions have been used when conditions 
warranted or required it. 

But the Saturday Evening Post has 
furnished the backbone for the Hart- 
ford’s advertising. At the outset the 
‘circulation was “over a million,” the 
Hartford’s advertisement being in black 
and white, but as of March, 1928, the 
Post grew to the three million mark and 
today the Hartford’s message is released 
in that stupendous number of pages 
every four weeks, thirteen times a year 
—a full page in two colors. 


Story of the Hellion 


The Hartford Hellion is not only well 
nown in insurance circles and among 
property owners but the advertising em- 
bodying it, or him, has been the sub- 
ject of favorable comment, not alone 
by the advertising fraternity of this 
country, but also in Europe, notably 
England, France and Holland. 

_The story of the inception of the hel- 
lion design is of more than passing in- 
terest. During the war, every available 
square foot of display space was utilized 
for Liberty Loan posters. The country 
became “poster conscious,” completely 
so. In these posters, demons of war 
Were personified to a horrible degree. 
The Hartford’s advertising in the Sat- 
uday Evening Post took on a poster 
atmosphere, full pages in two colors— 
ted and black—in which fire was por- 
trayed as a monster destroying and de- 
vouring property. 

Ire was depicted, for instance, as a 
destroyer in the form of a red wolf, 
swift and crafty in his attack—a veri- 
table outlaw. 

In passing, it is interesting to know 
that the wolf design has been exten- 
‘ively used, through the Hartford’s 
courtesy, by both commercial and civic 
organizations bent on the prevention of 
Te. You have undoubtedly seen it in 
Federal timber reservations, in the form 
ta poster warning against fire, this 
being issued by the Bureau of Forestry. 
hen came the inception of the Hart- 
ford Hellion, Advertising Manager John 
V. Longnecker recognized the poster 
feceptive mental attitude of the public 
48 an unusual opportunity to personify 


fe as another terrible demon taking. 


toll of life and property. 
Thus the Hartford Hellion came into 


being, a grim, menacing figure personi- 
fying fire and revealing its many de- 
structive activities. The design slipped 
into the receptive, war-conscious mind 
of the nation and there it has remained 
—a reminder of the need of Hartford 
insurance wherever it strikes the eye, 
whether in magazine, poster or leaflet 
in two colors, or in newspaper or other 
medium in black and white. 


Purpose of Color 

The hellion design demonstrates two 
things very forcibly; first, with proper 
treatment the use of a second color may 
greatly enhance the eye-getting value 
of a design and, second, that color must 
not be used simply for the purpose of 
saying “our ad is in two colors.” Color 
must be used to achieve a definite re- 
sult—realism and dramatization. 

In the hellion design the second color 
is used very sparingly, to introduce these 
elements. Overdone, the objective would 
be defeated. As handléd, it has been 
attained so forcefully that the Hartford’s 
national advertising draws the reader’s 
eye compellingly, commands his atten- 
tion, and sustains the hold thus gained. 
Therein is the essence of the treatment 
of this design which has made it so 
often mentioned wherever the use of a 
second color in advertising has been 
discussed. 


NEW BEDFORD BOARD MEETS 

John W. Paul of the Paul & Dixon 
agency of New Bedford, Mass., was re- 
cently elected president of the New Bed- 
ford Board of Fire Underwriters. Other 
officers for 1929 are: vice-president, W. 
R. Chase of the Chase agency; secre- 
tary, H. M. Slade of the New England 
Insurance Exchange; treasurer, Milton 
E. Borden of Goddard, Case & Borden; 
chairman of the executive committee, 
Clifton Cornish of the Cornish Insurance 
agency. 





WESTWOOD LOCAL BOARD 

Local agents of Westwood, N. J., have 
organized the Westwood Insurance 
Agents’ Association with the following 
officers: president, John E. Haring; 
vice-president, Henry Hinck; secretary, 
J. Hurlbut Goodwin, and treasurer, John 
J. Voorhis. The association was formed 
principally for soliciting the municipal 
insurance of the borough, such as schools 
and other public property. 





GENERAL ADJUSTMENT CHANGE 

The General Adjustment Bureau an- 
nounces that E. C. Niver has been ap- 
pointed bureau manager at Elmira, N. Y., 
succeeding R. B. Gardner, who will be 
attached to the New England Depart- 


ment after April 15. Mr. Niver, for- 
merly an attorney at Syracuse, N. Y., 
has been a bureau adjuster at Utica and 
Syracuse offices since 1923 and has a 
wide acquaintance among insurance men 
in central New York state. 





R. J. WOOD FATALLY HURT 


Skidding on the Pittsburgh road near 
Milldale, the automobile occupied by Mr. 
and Mrs. Rufus J. Wood of Buffalo 
crashed into a roadside culvert, with the 
result that Mr. Wood, the driver, re- 
ceived fatal injuries and his wife was 
badly bruised. Mr. Wood, a Buffalo fire 
agency operator, was fifty years old. He 
had been engaged in insurance and real 
estate sales in that city for the past 
twenty-five years. 





700 MEMBERS IN PENNA. ASS’N 


The Pennsylvania Association of In- 
surance Agents now has a mempership 


‘of nearly 700 agents, the largest number 


in the history of the association. This 
rapid increase in membership is due in 
large part to the activity throughout the 
State in creating new local boards and 
having membership in these boards co- 
extensive with membership in the state 
and national associations. 











C. H. E. SUCCOP, President 


ASSETS 


Reinsurance Receivable 
Interest Accrued 
Cash on Deposit 








ete $ 143,000.00 


Premiums and Accounts Receivable 


R. A. CORROON, Chairman 
C. C. HENRY, Vice-President 


7 Globe Insurance Company of America 


(Incorporated 1862) 


Pittsburgh, Pa. 





STATEMENT AS OF DECEMBER 31, 1928 


Bee 1,843,611.66 Reserve for Losses........................ - 79,496.76 
Reserve for all other Liabilities...... 59,855.24 
144,692.21 ; 
Voluntary Reserve for Contingen- 
ween 3,125.99 Ei chicilascnacianenstcmeetiaaiaacs Se 
nesnenne 5,678.54 i iiiihcnscnaiien $512,000.00 
Haass 127,332.77 IE Sacco 


Surplus to Policyholders 


$2,258,430.77 





4 ‘. ar . m ~ 7 
National Convention of Insurance Commissioners Security Valuations Used. 


CORROON & REYNOLDS 


Incorporated 


Manager 


92 William Street, New York City 


LIABILITIES 
Reserve for Unearned Premiums... 674,198.56 


ere 832,878.21 


W. C. UNVERZAGT, Secretary 


1,344,878.21 


$2,258,430.77 
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cAuto “Underwriting No Secret ( 


Reliability of Agent, Name and Occupation of Assured, and Kind of 
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Gov't. Fund Scheme 
Criticized Abroad 


FAILURE OF OTHERS’ CITED 





British Deny That There Is Any Un- 
justified Discrimination on Shipping 
Board Vessels 





British insurers are denying, as Amer- 
ican marine underwriters do, that there 
is any unjustified discrimination against 
United States Shipping Board vessels or 
vessels of any class or flag in the world’s 
marine insurance market. In making 
this denial the British are replying to 
the charges made not long ago by E. J. 
McCormack, American shipowner, that 
American underwriters are charging too 
high rates on shipping board vessels, that 
Congress should investigate the whole 
marine insurance business and should es- 
tablish a marine insurance fund of the 
Shipping Board to supply hull and cargo 
rates lower than those obtainable in the 
open marine markets. 

An English newspaper in a leading edi- 
torial, answers McCormack’s charges in 
these words: 

“It is always difficult to instruct the 
uninformed in marine insurance mat- 
ters, and no doubt Mr. McCormack has 
a good case in his own eyes. He rails 
against the accumulated funds of under- 
writers, but forgets that on this accumu- 
lation rests the security of his own poli- 
cies. He accepts economies offered by 
the newly-created Shipping Board insur- 
ance scheme as justified, ignoring the 
fact that much time must elapse before 
this can be proved, and that the experts 
have prophesied financial disaster for an 
enterprise adopted as part and parcel of 
the Government’s attempt to dispose of 
superfluous tonnage. He admits, how- 
ever, the existence of the superfluity. 


_ Perhaps he is most correct when he re- 


fers to the unfortunate effect created in 
a shipper’s mind by the higher insur- 
ance rates charged on vessels of an in- 
ferior character; but what would he have 
underwriters do? 

No Unjustified Discrimination 
_“Marine insurance is now so interna- 
tional that competition is worldwide, and 
if American underwriters accept inferior 
tonnage at low rates they will be left 
with the whole risk on their hands, while 
their competitors will enjoy the advan- 
tage of writing good tonnage at normal 
tates. Let there be no misunderstand- 
Ing; there is no unjustified discrimina- 
tion against vessels of any class or flag 
in the world’s marine insurance market. 

‘As for mutualization, if this is the 
alternative to nationalization, nationali- 
zation it must be. There are in all coun- 
tries mutual associations by which ship- 
owners share certain liabilities, and in 
Some cases these cover risks usually in- 
Sured against in the open market. Were 
Mutual insurance the panacea Mr. Mc- 
Cormack thinks, it would have been 
adop:ed long ago; but experience has 
Proved that it is not. Nor is Govern- 
ment enterprise likely to prove any more 
efficacious a remedy for shipowners’ in- 
Suraice ills, for with a world market 
available, shipowners ar.d shippers would 
cover their worst risks with the Gov- 
etnment and give their best to the low- 
est bidder. Is this not what happened 
with our own War Risk Insurance 
Scheme ? 

“Finally, it may be said that Mr. Mc- 
Cormack has raised no point that has 
Not previously been raised, and that the 
€xistence of private underwriting con- 
cerns after hundreds of years is at least 
Prima facie evidence of their justifica- 
tion. Russia, with her nationalized in- 
Surance office, has to reinsure the bulk 
ot her ocean risks. Turkey, with her re- 
Msurance monopoly, finds it expedient to 
exclude marine business therefrom, while 
the co-existence of mutual associations 


with private insurers throughout the. 


World proved that both have their place 
in the economics of shipping. 








“Yerpsich ore 


Hapreneo Back_ 


ERPSICHORE, you 
know, was the mytho- 
logical Muse of Song 
and Dance. In her day 
she may have twirled D>» ' ‘X 
furiously the light fan- e: 
tastic, and been a night club host- 
ess to boot, but... if she could 
a | peek and listen in on what 
time has done to her song and 
dance followers . . . she’d be 
surprised! But then, if you get right 
down to the truth of it, ’most every- 
thing has changed . . . including 
methods employed in the effi- 
cient execution of Insurance. 
You have been forced, in self 
defense if for no other reason, 
to adapt yourself to the con- 
stantly changing modes and 
manners of NOW. More 
than likely you have kept 
abreast of the times in order 
to conduct your agency in 
the best manner, both for 
your satisfaction and profit. 


IND... 


















just as you 
keep your agency ship-shape and up to the 
moment, your Companies do likewise. The 
Home is ever apprehensive of this American 
Tempo, this constant change, and is fully 
aware of the necessity of keeping pace with 
the hour and the age as a prerequisite of 
success today ... in fact, keeping a Ap 
step ahead of the procession is one of (j/ 


its constant efforts. 
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U.S. Chamber Committee Urges 
Gov’t. Quit Marine Underwriting 


Report On Merchant Marine Also Asks Adoption of 
Laws to Tax Profits and Allow Multiple Line 
Writings; Support For Hague Rules 
Bill in Congress Sought 


The Transportation and Communica- 
tion Department Committee of the 
United States Chamber of Commerce 
has just issued its report on handicaps 
to American shipping in which it rec- 
ommends among other things that Con- 
gress should take steps to cause the 
Shipping Board to withdraw from the 
business of marine insurance underwrit- 
ing and that all states should adopt the 
model marine insurance law now in force 
in the District of Columbia and several 
states, providing for taxation of profits 
instead of premiums, and authorizing 
multiple lines and re-insurance in other 
States. 

The committee also believes that the 
principles of the bill in the last Con- 
gress incorporating the features of the 
much-discussed Hague Rules present a 
basis for satisfactory action on the part 
of this country and that the Chamber 
should actively support this legislation 
at the next regular session of Congress. 

At the annual meeting of the U. S. 
Chamber of Commerce in Washington 
the report of the Transportation and 
Communication Department Committee 
will be discussed at a round table con- 
ference on Government influence on 
transportation, to be held at noon on 
Tuesday, April 30, at the Willard Ho- 
tel. Fred W. Sargent, of Chicago, Ill, 
is chairman of the committee which has 
just published its study and recommen- 
dations in pamphlet form. The report 
does not confine itself to insurance mat- 
ters but goes into the whole subject of 
American shipping. 

Why Rate Inequalities Exist 

The section on marine insurance traces 
briefly the history of marine underwrit- 
ing in this country down to recent years 
and then takes up the matter of differ- 
ences in rates betwen Shipping Board 
vessels and others, saying: 

“Certain inequalities in rates in the 
markets to which American owners and 
cargo shippers principally resort are an 
important factor in the insurance situ- 
ation. This differential in rates applies 
not only to various classes of ships, but 
also to ships in the same classes, and 
occasionally to American and English 
ships of the same general type. There 
is considerable misunderstanding as to 
the reason for this and the basis upon 
which rates are made. The underwriters 
determine their rates by their records 
of management and of the ships. An 
old experienced ship operator with a 
good record will get a better rate than 
an owner who is new to the business. 
So also the merchant shipper, who, 
through proper care and handling of a 
shipment makes good salvage, gets a 
better rate than his less attentive neigh- 
bor who ships the same kinds of goods 
on the same ship. 

“The inequalities in rates are not due 
to any control or monopoly in the in- 
surance business. If an insurance broker 
or person seeking insurance is dissatis- 
fied with the rate that prevails in New 
York, he has the markets of the world 
to which to resort. In the world mar- 


ket he may possibly obtain his insurance 
at a lower rate, not because the rate in 
New York is not a fair one, but because 
of conditions extraneous to the risk in- 
volved. 
Rates Increased Abroad 
“As a consequence, the competition 


which American underwriters have had 
to meet in the underwriting markets 
of the world during the past seven or 
eight years has been at times very se- 
vere. Foreign companies, in underbid- 
ding their American competitors, have in 
many instances been quoting rates that 
have resulted in substantial losses in 
their company operations. Because of 
their excessive losses these companies 
have, however, recently advanced their 
rates, and concurrently with such advance 
a considerable amount of marine under- 
writing that was performed in England 
for American interests has been divert- 
ed to underwriters in the United States.” 

On the subject of taxation, the com- 
mittee states for acertain period seventy- 
one American marine writing companies 
paid more than a dollar in taxes for 
every dollar paid to stockholders in divi- 
dends. The committee holds the collec- 
tion of a tax on premiums, instead of 
profits, as indefensible and urges the 
adoption in more states of such legisla- 
tion as is now in effect in New York, 
Pennsylvania and New Jersey. 

Multiple Line Insurance 

_ “In England, and in Europe generally, 
insurance companies are permitted to 
underwrite all kinds of insurance. The 
advantages of the sound underwriting 
principle of taking on a variety of risks 
are obvious, and yet only two American 
States have statutes authorizing multi- 
ple insurance. British companies have 
for many years written various kinds 
of insurance with a record of solvency 
quite as good as that of American com- 
panies, notwithstanding all the restrictive 
laws by which the latter are governed. 
The District of Columbia Model Marine 
Insurance law provides adequate protec- 
tion for all classes of insurance in mul- 
tiple insurance companies. 

a Government Competition 

‘The Merchant Marine Act, 1920, au- 
thorized the United States Shipping 
Board to enter into the insurance busi- 
ness. The act provided that in case of 
the sale of a Shipping Board vessel un- 
der a plan of deferred payments, the 
purchaser shall insure the government’s 
interest as the Board may prescribe, but 
the Act also authorized the Shipping 
Board to create an insurance fund out 
of revenues from operations and sales. 





Frozen Meat Clause 
Is Amended in London 


STANDARDIZES OBLIGATIONS 





Part of Clause 14 Deleted to Remove 
Question of Liability; Conforms to 
Hague Rules 





It is announced by the Institute of 
London Underwriters that on April 1 
the Frozen Meat Clause, “UK-AI,” was 
amended by the deletion of the latter 
part of Clause 14, which reads: 

“., . but it is warranted that the 
obligation of the shipowner to pro- 
vide a seaworthy vessel fit to carry 
the cargo shall be fully preserved 
in such bills of lading or charter- 
party or contract of affreightment” ; 

and that a similar alteration is being 
made in the Continental “A” Clauses, 
and in all other U. K. and Continental 
clauses where a similar clause appears. 
The clause will, therefore, read in fu- 
ture: 

“The assured are not to be preju- 
diced by latent defect clause in the 
bills of lading, the presence of the 
negligence clause and/or charter- 
party and/or contract of affreight- 
ment.” 

The importance of this amendment 
lies not in the fact that it relieves the 
assured of any obligation with regard 
to the terms of bills of lading, charter- 
parties, or contracts of affreightment 
under which his goods are carried, but 








Under this authority the Shipping Board 
has maintained a marine insurance de- 
partment which has underwritten the 
government’s interest in risks on vessels 
sold. 

“The Merchant Marine Act, 1928, ex- 
tended the latter provisions of the 1920 
Act, by providing that the United States 
shall be held to have an interest to 
be insured in any vessel toward the con- 
struction, reconditioning, remodeling, 
improving or equipping of which a loan 
has been made, in any vessel upon which 
it holds a lien, or in any vessel which is 
obligated by contract with the owner 
to perform any service in behalf of the 
United States, to the extent of the gov- 
ernment’s interest therein. 

“Tf capital charges, overhead, taxes, 
rent, etc., are overlooked, the Shipping 
Board can obviously underwrite more 
cheaply than private insurance compa- 
nies, but this is a common argument in 
favor of government ownership and op- 
eration which falls before a complete 
accounting and understanding of the 
facts. Insurance can only be written 
by the government at low rates due to 
shifting of part of the cost to the tax- 
payer. Equal justification might be 
found for the government entering into 
any business field where, because of its 
freedom from obligation to pay taxes, 
interest on capital, insurance and rents, 
and because it has the Treasury of the 
United States as financial liquidator, it 
could produce and sell at prices impos- 
sible to private competitors.” 
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becausé the necessity for imposing this 
obligation on the assured has been re- 
moved by the existence of the New 
Zealand Sea Carriage of Goods Act, 
1922, and the Australian Sea Carriage 
of Goods Act, 1924. Moreover, the 
amendment of the clause removes a dif- 
ficulty which existed in connection with 
the preservation of a shipowner’s obli- 
gation to provide a seaworthy vessel 
in bills of lading, because the bills of 
lading usually granted to New Zealand 
shippers contain ‘a clause by which a 
loading certificate from Lloyd’s survey- 
or or other competent surveyor became 
in effect conclusive evidence of the sea- 
worthiness and cargo-worthiness of the 
vessel, 

A legal opinion obtained on the ques- 
tion of whether this bill of lading clause 
was in conflict with the latter portion 
of Clause No. 14 of the Frozen Meat 
Clause left little doubt that if the ship- 
owner was able to produce a_ loading 
certificate as specified in the bill of 
lading, the assured would not be able 
to claim from the shipowner for dam- 
age, nor would he recover under his 
policy of insurance. This was an un- 
satisfactory state of affairs, and the pas- 
sage of the New Zealand Sea Carriage 
of Goods Act afforded the opportunity 
of remedying this, because according to 
a legal opinion clauses in New Zealand 
bills of lading which reduce the ship- 
owner’s liability under common law to 
provide a seaworthy ship, while not ne- 
cessarily void, will be void unless the 
court before which a dispute is brought 
considers them to be just and reason- 
able. 

This amendment of the Frozen Meat 
Clause is, it would seem, a further de- 
velopment of the process of standard- 
izing the relations between carrier, car- 
go owner, and insurer, which is the ob- 
ject of the Hague. Rules, and as_ such 
development occurs it proves more fully 
the advantage which underwriters, as 
well as the other parties, gain from leg- 
islation based on those rules. 





ALBERT ULLMANN: MOVES 





To Take Fine Headquarters for His 
Companies on Two Floors of Block 
Hall Building 


Albert Ullmann, head of the marine 
departments of the North British & 
Mercantile, the Commonwealth of New 
York, the Pennsylvania Fire and _ the 
Mercantile of America, and marine agent 
for the National Union Fire of Pitts- 
burgh, and the New Zealand, is moving 
his headquarters from 13 South William 
street to 21 South William street in the 
Block Hall Building. He will there oc- 
cupy the two floors which will be va- 
cated shortly by the Transportation In- 
demnity, which in turn is moving into 
the, new addition of the Wm. H. McLee 
& Co. building. 

The Block Hall building is one of the 
finest in the marine insurance district. 
The club itself occupies the entire build- 
ing with the exception of those sections 
of the first and second floors which Mr. 
Ullmann will take over. These offices 
will give Mr. Ullmann and his associates 
additional space and will be more fitting 
headquarters for the fine agency he has 
built up over a period of years. Mr. 
Ullmann became marine underwriter for 
the North British fleet in 1922 after the 
American Equitable, which he had rep- 
resented through the Columbia Under- 
writing agency, since 1919, ceased marine 
business at the end of 1921. 

Mr. Ullmann is recognized as ai ex 
cellent underwriter and a cautious one. 
He has always emphasized quality of 
business accepted rather than placing 
stress upon quantity. In this way he has 
managed to make a good percentage ° 
profit upon his business in years when 
marine underwriting has been viewe 
with anything but favor. Mr. Ullmann 
has been in the business since 1893, hav- 
ing been associated at one time or ai- 
other in his long career with Jones 
Whitlock, F. Hermann & Co., S. G. Mc 
Comb & Co. and the Columbia Under- 
writing Agency. 
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Seven Appointments 
In Lloyds Casualty 


MAGGIN METROPOLITAN MGR. 








Will Start General Casualty and Surety 
Business by May 1 With Home 
Office at 75 Maiden Lane 





The expansion of the Lloyd’s Casualty 
into a full fledged casualty and surety 
company took on definite shape this 
week when. it was announced by Presi- 
dent William T. Woods that the follow- 
ing had joined the organization as de- 





Photo by Bachrach 
EDWARD W. BRIGGS 


partment heads: John A. Arnold in 
charge of compensation and_ liability; 
Edward W. Briggs, head of the fidelity 
and surety department; Charles S. War- 
ren as comptroller; A. D. Whiteman, in 
charge of claims; C. E. Mitchell, head 
of the agency department, and R. J. 
Woodhouse, manager of the engineering 
and inspection department. 

The appointment was also made this 
week of M. Daniel Maggin as vice- presi- 
dent of the company and manager of its 
metropolitan branch office. Mr. Maggin 
left a similar post with the New York 
Indemnity last week. 

Strengthens Directorate 

At the same time the Lloyd’s Casualty 
has added two men to its board of direc- 
tors, being H. Edward Bilkey, vice-presi- 
dent, Stuyvesant Insurance Co. and 
Rollin C. Bortle, president, Catham- 
Phenix Corp., and a director of the Han- 
over Fire. The board includes James 
Gibbs, president of the Excess who is 
also chairman of the executive commit- 
tee of the Lloyd’s Casualty; Otho E. 
Lane, president, Niagara Fire; S._ T. 

town, vice-president, Glens Falls and 
its inc lemnity mate; Rudolph O. Hau- 
bold, vice-president, North River Insur- 
ance Co., and a partner of Crum & 
Forster, Inc. 

_It will be remembered that the Lloyd’s 
Casualty was formerly Lloyd’s Plate 

(Continued on Page 43) 


John L. Mee Heads 
the Equitable C. & S. 


MACKALL AND SCOPE ARE V.-P.’S 





W. Eugene Roesch, Formerly of “Spec- 
tator,” Elected Secretary of Company; 
Had War Career As Aviator 


John L. Mee is the newly elected 
president of the Equitable Casualty & 
Surety, his promotion to this post hav- 
ing been approved at the annual board 
of directors’ meeting on Monday. . Mr. 
Mee succeeds Eugene T. Warner, who 








MEE 


JOHN L. 


resigned last week to organize a new 
casualty and surety carrier. 

Luther E. Mackall, fidelity and surety 
head of the organization, was clected 
a vice-president, and David Scope, head 
of the automobile claims department, was 
given a similar promotion. W. Eugene 
Roesch, who resigned as casualty and 
surety editor of the “Spectator” last 
week, was elected secretary of the com- 
pany. 

Mr. Mee has been with the Equitable 
Casualty & Surety since the first part 
of the year as executive vice-president. 
Under his guidance the company has 
launched out into new territory anc 
made important, new field appointments. 

3efore joining the company_Mr. Mee 
was vice-president and superintendent of 
agents of the National Surety and dur- 
ing the time he occupied this post the 
company’s field force grew from about 
5,000 to nearly 12,000 agents. He began 
his career in the business twenty-one 
years ago in a Sayre, Penna., local agen- 
cy, and since that time he has been a 
special agent, executive special and agen- 
cy superintendent. He served the Hart- 


ford Steam Boiler and the Royal In- 
demnity before joining the National 
Surety. 


Mackall’s Book Out This Week 
Vice-President Mackall has been in the 
business since 1905, his first connection 
being with the American Bonding as 
(Continued on Page 46) 
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To Keep Merit Rating 
With Modifications 


THREE DAYS “CONWAY CONFAB 





Rate War Curbed And Applicants For 
Insurance Are Not Going To Be 
Compelled To Sign Statements 





Some prominent casualty men from 
out of town unexpectedly slept in New 
York City on Wednesday night. Faced 
by what looks to be a $22,000,000 cut in 
automobile premium income precipitated 
by merit rating; at a stalemate in the 
operation planning of the new Associa- 
tion of Casualty & Surety Executives 
because nothing much constructive can 
now be done with that body or in the 
rehabilitation of the National Bureau un- 
til the companies straighten out the auto- 
mobile situation; ready to go to the mat 
and have their troubles ironed out with 
an iron hand, they were at the Insur- 
ance Department on Tuesday afternoon, 
all day Wednesday and on Thursday. 

The subject up for discussion was merit 
rating. The fear was a rate war between 
companies and a revolt by brokers out- 
raged in part because their clients have 
to sign statements about past experience. 

The Wednesday session started at 9 
o'clock and kept going until 6 o’clock. 
Progress was made. Merit rating will 
continue because an innovation of this 
kind cannot be publicly ballyhooed in the 
manner it has and then abruptly 
dropped. But it will be merit rating with 
some of the present objections left out. 
There is not going to be any arbitrary 
demand that the applicant for insurance 
shall sign documents. The companies 
will probably depend upon the broker 
-for the information and he can ask the 
questions. . Just how the companies will 
get this information was not decided 
when this paper went to press. 

Those who attended the meeting Wed- 
nesday said that penalties will continue 
to be exacted for giving companies mis- 
information about past performance of 
the insured. The warranties will be 
thrown out. 

What interested many at the meeting 
was the attitude of the Southern Surety, 
Zurich, Preferred Accident, Car & Gen- 
eral and the Chubb Co. (the U. S. Guar- 
antee). 

Three Out-of-Towners In Limelight 

Three out-of-town visitors, decidedly 
in the limelight because of the positions 
taken by their respective companies, 


were H. P. 
surance Co. 


Stellwagen, Indemnity In- 
of North America; R. J. 
Sullivan, Travelers, and Joseph Mat- 
thai, United States F. & G. 

Among others active during the formal 
and informal conferences of the week 
were A. Duncan Reid, Globe Indemnity; 
John S. Turn, Aetna Life & Affiliated 
Companies, and Acting Manager A. W. 
Whitney, National Bureau. Mr. Reid 
had just returned from a vacation in 
Florida to plunge into the thick of the 
discussion with hardly a breathing spell. 
Mr. Whitney had been in conference 
with Insurance Commissioner Sullivan of 
New Hampshire who clearly indicated 
that he was cold to the merit rating plan. 





MERGER BILL SIGNED 





Wales Measure Sponsored by Conway 
Now a Law; Provides for Consolida- 
tion of Casualty Corporations 
Governor Roosevelt this week signed 
the Wales consolidation bill, sponsored 
by Superintendent of Insurance Conway 
and adding a new section 80a to the 
New York insurance law for the merger 
or consolidation of two or more casualty 
companies. Heretofore there has been 
no provision in the insurance law of the 
state under which casualty corporations 

could merge or consolidate. 





NEW LOS ANGELES COMPANY 

The Sterling Life, Health & Accident 
has been formed in Los Angeles with 
B. E. Green as president and general 
manager and B. T. Campbell as secre- 
tary-treasurer. Messrs. Green and 
Campbell run a_ prominent general 
agency in the city. 





ELECT SMITH A DIRECTOR 

Former Governor Alfred E. Smit of 
New York state has joined the board of 
the Consolidated Indemnity of which 
John F. Gilchrist, his boyhood friend, is 
president. 





SING SING WARDEN TO TALK 

Lewis E. Lawes, warden of Sing Sing 
Prison, will be the speaker at the in- 
formal dinner of the Casualty & Surety 
Club next Thursday evening. 





BADGEROW RESIGNS 
Harve G. Badgerow, vice-president and 
director of the Continental Casualty, has 
resigned effective May 1. 
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Merit Rating Idea Is 
Scored by U.S. F. & G. 


MATTHAI’S SHARP OBJECTIONS 








Calls Plan Obvious Rate Cut Proposi- 
tion Violating Fundamental Principle 
of Insurance 





In the midst of the hue and excite- 
ment over the merit rating idea, the 
United States F. & G. came out this 
week with an outright and sharp dis- 
approval of the plan. The company, 
through Joseph F. Matthai, its vice- 
president in charge of automobile un- 
derwriting, went on record as opposed to 
the principle of allowing a preferential 
rate for insurance on those individual 
automobiles which have not been 
involved in an accident over a specified 
period. This has been the position taken 
ever since merit rating was originally 
proposed. Specific reasons for the U. S. 
F. & G’s opposition are given as fol- 
lows: 

1. It violates the fundamental princi- 
ple of insurance. 

2. It is unsound to assume that an 
automobile that has not been involved 
in an accident over a limited period is 
necessarily a better risk than one that 
has had an accident. 

3. It is unreasonable to assume that 
the average motorist will drive more 
carefully for the entire period involved 
merely for the sake of a comparatively 
small difference in his annual insurance 
premiums. 

4. It places a vast amount of un- 
necessary additional work and details 
on the producers; it is subject to innu- 
merable misunderstandings and is con- 
trary to the best interests of the pub- 
lic, the agents and the companies. 


Too Ambiguous 


Mr. Matthai points out that the plan 
is obviously a cut rate proposition and 
is so ambiguous that it has already been 
subject to many and varied interpreta- 
tions. He says further: 

“Under the plan now effective no cred- 
it can be allowed an assured on an au- 
tomobile which has been involved in an 
accident, regardless of fault for the ac- 
cident. If there is any merit whatso- 
ever to this principle, it is certainly be- 
yond reason to penalize an owner sim- 
ply because his car was involved in an 
accident for which he was not in any 
way at fault. 

“The plan provides that if an assured 
has only one car he must have owned 
and operated that car for at least two 
years in order to get the credit, but if 
he had more than one car at any time 
during the period he could get credit 
for all cars, in addition to the one, that 
were not involved in accidents, regard- 
less of how long the additional cars 
were owned. If it is necessary to have 
a two-year experience on one car to 
entitle the owner to a credit, it seems 
reasonable to assume that it would also 
be necessary to have a corresponding 
experience on all other cars in order to 
entitle the owner to a credit on them. 

“It would be possible to have a disas- 
trous experience on a risk consisting of 
more than one automobile and yet if any 
one of the automobiles in the risk had 
not been involved in an accident a credit 
would be allowed on renewal. 

“If it can be assumed that the plan 
is correct in principle, then it should 
apply to all types of automobiles and 
not just to private passenger cars.” 

His concluding thought was: “We 
wonder how many reputable agents will 
subject their assureds to a possible de- 
nial of liability on the part of the com- 
pany if it should be found that one or 
more of the declarations for which the 
credit was allowed were not true; and 
yet will they be satisfied to have the 
business go off their books to some other 
agent who may not be quite so care- 
ful as to coverage? 

“It is our opinion that the plan has 
already become most obnoxious to the 
producers and will shortly cause the 
companies so much trouble and be the 


BEHRENS ON TEASDALE 





Continental Casualty Head Points to 
Need for Man to Consult With 
Agents on Field Problems 
H. A. Behrens, president, Continental 
Casualty, in announcing the appointment 
of C. A. Teasdale as vice-president of the 
company last week to serve as a consult- 
ant on field service problems with the 
agency force, gave as follows the reasons 
which motivated his creation of this new 

post: 

“I have always felt that one of the 
most important duties of my position 
with the company is that of aiding our 
field representatives in their field service 
problems. With the increasing growth 
of the company, and more particularly 
since my election to the presidency I 
have found it increasingly difficult to 
give that important phase of our busi- 
ness the attention it deserves. 

“T feel that a properly constituted ex- 
ecutive staff should include one execu- 
tive officer having both the authority and 
the time to help the field solve its many 
difficult problems arising out of their 
duty and desire to serve their clients 
properly. It is for the purpose of tak- 
ing on this important home office duty, 
as well as assisting my office in all other 
executive matters, that I have recom- 
mended the election of Mr. Teasdale.” 

Mr. Teasdale has been president for 
many years of the California Agencies, 
Inc., of Los Angeles and San Francisco, 
which acts as general agent for the Con- 
tinental Casualty for California. He has 
been in intimate practical contact with 
all angles of agency problems and un- 
derstands the general principles of all 
classes of insurance. 





TWO FIELD APPOINTMENTS 





Equitable C. & S. Names John Scannell 
As Executive Special and W. D. Wilk- 
inson as North Carolina Manager 

John Scannell, formerly with the Na- 
tional Surety, has been appointed execu- 
tive special agent for the Equitable Cas- 
ualty & Surety and his territory will in- 
clude the entire state of Ohio with head- 
quarters at Columbus. Mr. Scannell was 
manager of the National’s branch of- 
fice at Columbus for five years before 
taking up his new post. 

At the same time the company makes 
known the appointment of W. D. Wilk- 
inson as its branch manager for North 
Carolina with headquarters at Char- 
lotte. Mr. Wilkinson has been in the 
local and general agency business of 
North Carolina for more than twenty 
years. His agency heretofore has been 
known as the Carolina Indemnity Co., 
formerly representing the Metropolitan 
Casualty. 

Mr. Wilkinson is president of the Con- 
tinental Trust Co. of Charlotte, president 
of the Insurance Federation of North 
Carolina and, for many years, has been 
active in state association affairs. 





NEW MISSOURI ENTERPRISE 

The Automobile Casualty Underwrit- 
ers, Inc., of Springfield, Mo., has been 
incorporated to operate, manage and su- 
pervise insurance agencies of all kinds, 
buy and sell stocks and bonds, real es- 
tate, etc. It will have 365 shares of 
$100 par value each. The incorporators 
and directors are: T. K. Faulkner. E. M. 
Bonham and H. T. Lincoln, all of Spring- 
field, and P. J. Fleming and P. J. Postle 
of St. Joseph, Mo. 





BIG FEBRUARY SURETY VOLUME 


The Great American Indemnity han- 
dled 1,263 separate surety risks during 
the month of February and had a loss 
ratio on this type of business for the 
month of only 19%. 





cause of so many misundertsandings be- 
tween the assureds, the agents and the 
companies that it will have to be either 
radically changed or discontinued en- 
tirely.” 


PRUDENTIAL C. & S. LINEUP 





E. C. Thompson President; W. M. Bald- 
win Gen’l. Manager; Arch Hotchkiss 
Agency Head; $250,000 Capital 

The newly formed Prudential Casualty 
& Surety of St. Louis, now writing cas- 
ualty lines including automobile and air- 
craft in Missouri, Indiana, Texas, Dis- 
trict of Columbia, Maryland and Missis- 
sippi, is headed by Earl C. Thompson, 
who was for four years the vice-presi- 
dent and general manager of the Indem- 
nity Co. of America. Mr. Thompson 
has had nearly a quarter of a century 
of experience in the insurance business 
and is well known in agency circles. He 
was one of the backers of Colonel Lind- 
bergh’s famous trans-Atlantic flight to 
Paris. 

William M. Baldwin, secretary and 
general manager of the company, has 
had fifteen years’ experience in the cas- 
ualty field. He served as vice-president 
and later as president of the Republic 
Casualty & Surety, now of Chicago, hav- 
ing severed his connection with that 
company a year ago when its home of- 
fices were moved from St. Louis to Chi- 


ago. 

Arch Hotchkiss, formerly superinten- 
dent of agencies for the Indemnity Co. 
of America, has joined the company in 
a similar capacity. The company is open- 
ing a branch office in Indianapolis, with 
Harry C. Baldwin in charge as state 
manager. 
other branch offices in important cities. 

The capital is $250,000 and the surplus 
$160,000 and steps will be taken at an 
early date to bring the capital up to 
$500,000 and the surplus to $1,000,000. 





MAKING COMPENSATION SURVEY 





J. B. Thompson, New Missouri Commis- 
sioner, to Ascertain Whether Pres- 
ent Rates Are Reasonable 

A survey of compensation insurance 
rates is now being conducted in Missouri 
by Joseph B. Thompson, newly appoint- 
ed insurance commissioner, to ascertain 
whether the present rates are reasonable. 
This survey will probably continue 
throughout the present year and numer- 
ous public hearings will be granted on 
applications for rate reductions already 
filed by various business groups in the 
state. 

Superintendent Thompson plans _ to 
revise the rates downward if the com- 
plete survey bears out surface indica- 


_tions that the companies are making too 


great a profit on their Missouri business. 





JOINS PUBLIC INDEMNITY 





H. S. Robinson to Handle Compensation 
and Liability Lines; Was With 
Pennsylvania Surety 

H. S. Robinson of Baltimore has 
joined the Public Indemnity in charge 
of compensation and liability underwrit- 
ing, as of April 1. He has had eighteen 
years’ experience in the casualty busi- 
ness, having been with the Fidelity & 
Deposit, the New Amsterdam Casualty, 
the Republic Casualty, and recently vice- 
president of the Pennsylvania Surety, 
which succeeded the Republic Casualty. 
He will make his headquarters at the 
home office in Newark. 


SIGNS GUEST PASSENGER BILL 


Governor Fred W. Green of Michigan 
has signed the Warner bill which will 
exempt motorists from liability for in- 
jury to guest passengers excepting in 
cases where the driver can be proved 
unusually culpable. This measure, con- 
sidered favorable to companies writing 
auto public liability, is expected to elimi- 
nate the innumerable suits launched by 
relatives or acquaintances against drivers 
known to be protected by liability in- 
surance. 





DES MOINES APPOINTMENT 

The New York Indemnity has ap- 
pointed John Jackley as its general 
agent for surety and casualty business 
at Des Moines, Iowa. 


Later it is planned to open . 


W. H. Bennett Calls For 
Views On Merit Rating 


HIS LETTER TO LOCAL BOARDS 





National Association Wants to Know 
How National Bureau Plan Is Fe- 
garded By the Field 





Walter E. Bennett, secretary-counsel, 
National Association of Insurance 
Agents, this week asked the presidents 
of local boards throughout the coun- 
try for an expression of their opinion 
on the merit rating plan as announced 
by the National Bureau of Casualty & 
Surety Underwriters. Mr. Bennett de- 
sires to know immediately how the new 
arrangement is being viewed by agents 
in the various cities and towns. His 
letter follows in part: 

“We are in receipt of letters, tele- 
grams and long distance phone messages 
from both agents and companies com- 
menting upon so-called merit rating plan 
for automobile insurance recently adopt- 
ed by the National Bureau of Casualty 
& Surety Underwriters. The plan of- 
fers a 10% reduction in rate to assureds 
who have had no accidents in the last 
two years, resulting in personal injury 
or damage to the property of another, 
unon the signing of an application set- 
ting forth certain warranties in con- 
nection with the insurance. 

“Merit rating, in principle, is not new 
and has only rapidly forged to the front 
in the last few ‘days because of some 
companies resigning from the Bureau in 
order to promulgate the plan, and then 
the Bureau forthwith receding from its 
position and authorizing all company 
members to make the reduction. 

“Undoubtedly, the details of the pres- 
ent plan of merit rating are open to 
obiection and will bring about confusion 
and dissatisfaction on the part of some 
assureds.” 

One of the local boards, the Luzerne 
County Insurance Exchange, of Wilkes- 
Barre, has already written to other coun- 
ty boards throughout Pennsylvania, voic- 
ing its objections to the warranty re- 
strictions contained in the merit rating 
plan and asking for their expressions 
of opinion. 





$7,000,000 CONTRACT BOND 


Executed By Maryland Casualty For 

Completion of Department of Com- 

merce Building, Washington; Pre- 

mium $237,422 

The Maryland Casualty executed a $7,- 
000,000 contract bond last week on be- 
half of the Consolidated Engineering Co. 
of Baltimore, which guarantees the com- 
pletion of a contract for $13,567,000, 
awarded recently to the engineering com- 
pany for the erection of the Depart- 
ment of Commerce building at Washing- 
ton. The premium for the bond amounts 
to $237,422. 

This bond, considered the largest of 
its kind ever written, was handled for 
the Maryland Casualty by William F. 
Lehnert, Jr., of Lehnert, Griffin & An- 
derson, Inc., bonding general agents in 
Baltimore for the company. 








REVAMPS TINY RATE BOOK 


The tiny rate book, introduced some 
years ago by the Standard Accident for 
the use of its agents in quoting automo- 
bile rates in any section of the country, 
has been revised and re-issued. : 

The book measures 2% inches 1m 
width by 4 inches in height and ‘s de- 
signed to be carried in the agent’s vest 
pocket for immediate reference 2 all 
times. It quotes automobile public ‘iabil- 
ity, property damage and collision rates 


-on private passenger cars and public lia- 


bility and property damage rates 0” 
commercial cars. 





ELECT NEW DIRECTOR 
Alfred H. Swayne, vice-president, Gen- 
eral Motors Corporation, has been clect- 
ed a director of the General Reinsur- 
ance and the General Alliance. 
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The Experience of a Dentist 
with Inadequate Insurance 


A PAGE from actual life —the story of a dentist, who has learned the real 
worth of the ‘‘competent insurance man.” 


A mishap ona week-end motor trip resulted in a seven-weeks absence from 
his practice. To be sure, an accident policy protected him, and after it was 
too late, he discovered that it gave a weekly income of twenty-five dollars. 


For seven long weeks there was no other income, while regular overhead 
continued — plus the extra expenses caused by the accident. Now his pro- 
tection is more in harmony with the requirements of a prominent profes- 
sional man, but the experience was costly. 


There is only one way to be sure — let the ‘competent insurance man” 
recommend the proper policies for your particular case in the first place. 
He will recognize, and provide for, all possible exigencies — beforehand. 


Write for our Booklet-—“‘ What Js It and What of It” 


This insurance primer gives briefly the whys and wherefores 
of modern insurance. Your request will place you under no 
obligation—nor will a representative call unless you so specify 


THE EMPLOYERS’ GROUP 


THE EMPLOYERS’ 
FIRE INSURANCE COMPANY 


AMERICAN EMPLOYERS’ 
INSURANCE COMPANY 





THE EMPLOYERS’ LIABILITY ASSURANCE CORPORATION, LTD. ¢ 


(@5HE above advertisement is a facsimile of that appearing in current issues of the Atlantic 

Monthly, Harper’s, Review of Reviews, Scribner’s, World’s Work, and the Golden Book—yes, 
Tue, Emptoryers’ Group believes in the American Agency system. We believe that such 
advertising will benefit the insurance business. We believe that it will benefit particularly the 
representatives of THE Emptoyers’ Group. 


We are proud of the growth of our agency force. We are proud of the large number of loyal agents 
who have been associated with us for many, many years. At the same time we are glad to say 
that some agency-connections are-still available for the competent insurance man. 
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G. J. Ferguson Wins 
Syracuse Managership 


FOR COMMERCIAL CASUALTY 


Has Been Field Supervisor for Company 
in New York and New England; 
Popular With Agents 


After seven years of efficient work as 
field supervisor of the Commercial Cas- 
ualty for New York state and New Eng- 
land territory, George J. Ferguson has 
won promotion to the managership of 
the company’s newly opened branch of- 
fice at Syracuse. He is well known and 
popular with the agents in this field. 

Prior to his service with the Commer- 
cial Mr. Ferguson was with the United 
States F. & G. He got his‘ start in the 
business as a placer for the Liverpool & 
London & Globe and at the time was 
considered the youngest placer on the 
street, being just out of school. Later he 
went with the Mutual Life and then the 
rravelers as a special agent. 

Mr. Ferguson has had an all-around 
training in the business and understands 
the problems of both special agents and 
agents due to his intimate contact with 


CAPITAL INCREASE PROPOSED 





New Amsterdam Casualty Program 
Calls For Vote On $4,500,000 Capital; 
50% Stock Dividend Contemplated 
A proposal to increase the capital 
stock of the New Amsterdam Casualty 
from $3,000,000 to $4,500,000 by the is- 
suance of 150,000 new shares of $10 par 
value will be acted upon next Thursday 
by stockholders of the company at a 
special meeting to be held in New York 

City. 

The directors of the company are rec- 
ommending this increase of capital in 
comtemplation of a stock dividend of 
50%, thereby transferring $1,500,000 from 
its surplus account to the capital ac- 
count; and of making the dividend rate 
$2 per share per annum, beginning with 
the August 1, 1929, dividend. It is pro- 
posed that the stock dividend will be 
payable on July 15 to stockholders of 
record as of June 15. 





FRANKLIN SURETY ADDITIONS 

The Franklin Surety has appointed 
this week John M. Laing to its burglary 
department and Joseph A. Jockel to its 
surety department. Mr. Laing has spent 
the past eight years with the National 
Surety. Similarly, Mr. Jockel has been 
with the same company for some years 
past as a special agent in Queens county. 


NAT’L BUREAU MEETING TODAY 





Reorganization Committee Headed by 
Great Am. Indem. Making Its Report; 
To Decide Organization’s Future 
An important conference of all com- 
panies belonging to the National Bu- 
reau of Casualty: & Surety Underwriters 
is being held today to decide the future 
of the Bureau. Foremost will be the re- 
port of the reorganization committee, 
composed of the Great American Indem- 
nity, chairman; Actna Casualty & 
Surety, Globe Indemnity, Maryland Cas- 

ulty and the Royal Indemnity. 

It has been forecasted that the plan 
of the reorganization committee will be 
to confine the National Bureau’s juris- 
diction to rate-making under a strong 
general managership, while the public 
relations and administrative work will 
fall under the jurisdiction of the Asso- 
ciation of Casualty & Surety Executives. 





BROKERS TO HEAR STELLWAGEN 
H. P. Stellwagen, assistant vice-presi- 
dent, Indemnity Insurance Co. of North 
America, will come to New York next 
Thursday to tell the members and 
friends of the General Brokers Associa- 
tion of Metropolitan District, Inc., some- 
thing about the present automobile rate 
situation. The affair is a dinner and 
mecting at Tosca’s restaurant on Fulton 
street. A big attendance is assured. 
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New York agency 
wanted to open for 
business on the 

Monday morning fol- 
lowing appointment. Telegraphic 
order for supplies — applications, 
stationery, advertising material, 
etc., all imprinted was received 
Saturday morning, one hour be- 
fore our quitting time. 


We put the problem up to our 
Supply Department: Can we 
equip this agency by Monday 
morning? The answer 
“We'll try!” 


was, 


At 1:30 that afternoon requisi- 
tions were completed. The en- 
tire force worked steadily all 
afternoon and evening, voluntar- 
ily sacrificing their half holiday 
plans. When finished it was too 
late to secure a wagon to haul 
the material to the railroad sta- 


tion. —Two employees had cars and these were both loaded FY 


Continental Casualty Company 
Continental Assurance Company 


Chicago, 


LITTLE STORIES FROM 
THE FILES OF A GREAT 
INSURANCE INSTITUTION 





Illinois 


orrice | 


to capacity. One broke. down: 
Its contents were unloaded and 
carried to the rail-road station a 
mile away, reaching there at 
10:45 P. M. The material was 
checked in and loaded into the 
the last car for New York. Our 
employees watched the material 
safely in the cars before going 
home. 


The supplies arrived and were 
delivered to the new agency on 
Monday morning in time for 
them to open for business. 


Such service, carried through 
every department of our organ- 
ization, means much to any 
agency. It is evidence of 
Home Office understand- 
ing and appreciation ofan 
f agent’s problems and of 
4 a willingness to COo- 
| operate with each and 
' every agent at all times, 
regardless of time, 
effort and money in- 
f= volved. 





Franklin Surety’s Bond 
Protects Stock Margins 


HAS TIMELY AND WIDE APPEAL 





Hundreds of Bequests Received for New 
Trade Protective Contract: New 
York Brokers Interested 





The Franklin Surety originate and 
put on the market last week a ney 
surety bond form called the traders pro- 
tective bond and within a week’s time 
had applications in for close to $2,000,00 
in business. The appeal of this new 
contract is that it guarantees cus. 
tomers of brokerage houses against loss 
of their margin or credit balances in the 
event of bankruptcy. It is especially 
timely at this time when money rates 
and market conditions are fluctuating 0 
rapidly. 

Under conditions heretofore prevailing, 
when a brokerage house has failed, cus- 
tomers having substantial collateral have 
sustained losses by reason of their being 
compelled to come in as general credit- 
ors in the majority of cases. Millions 
were thus lost in the Kardos & Burke 
and the Day & Eaton failures. Under 
the protection afforded by this bond, 
customers need no longer be concerned 
with the solvency or insolvency of the 
houses with which they trade, the bur- 
den being borne by the surety company. 

A new bank bond department has been 
set up in the home office of the Franklin 
Surety to handle this pusiness under the 
managership of Sidney R. Diamond, 
vice-president of the company. Mr. Dia- 
mond said this week that more than five 
hundred requests for information had 
been received from all parts of the 
United States following the announce- 
ment of the trade protective bond while 
a flood of letters and phone calls had 
come in from metropolitan brokers and 
out-of-town insurance men. 


Policy Features and Exclusions 

Under the provisions of the trade pro- 
tective bond policy the following exclu- 
sions are noted: The company shall not 
be liable for loss (1) with respect to 
moneys paid or securities deposited to 
the credit of the trading account after 
notice or knowledge by the assured of 
the insolvency of such brokerage house 
or their commission of an act of bank- 
ruptcy; (2) unless written notice of any 
default of said brokerage house in the 
payment of its just and conceded obli- 
gations is given to the home office of 
the company or to a duly authorized 
agent of the company within forty-cight 
hours after notice or knowledge of such 
default by the assured. (3) Unless books 
and accounts are regularly kept by the 
assured in such manner that the exact 
status of assured’s trading account ané 
amount of loss can be accurately deter- 
mined therefrom. 

It is further provided in the policy that 
no suit shall be brought until three 
months after notice of loss has beet 
furnished nor at all unless commence! 
within one year from the date po! 
which the brokerage house is adjudr 
cated a bankrupt. Under “changes” ! 
is stipulated that no condition, provision 
or limitation of the bond shall be waivel 
or altered except by written endorse 
ment, signed by the president, a vice 
president or secretary of the compaty 
and countersigned by a duly authorize! 
agent. 

The bond mav be cancelled at any 
time by cither of the parties upon wrt 
ten notice to the other party statin 
when thereafter cancellation shal! be ¢ 
fective and the date of cancellation shal 
he the end of the bond period. /! such 
cancellation is at the company’s reques! 
the earned premium shall be computed 
pro rata: if at the assured’s request th 
earned premium shall be computed # 
special short ‘rates. 

Tentatively the premium has_ bee" 
fixed at 1% of the amount of the mare 
or credit balance carried by the assure 
with his brokerage house. 
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Avo ind the Town With 
An A. & H. “Special” 


LIFE OFFICES MOST FERTILE 
Producers Prick Up Their Ears At Idea 


Of xtra Commissions; Like Help 
On Ad Campaigns 


By Richard H. Longmaid 


The author of this article ts a young 
man who has been a special agent for a 
large casualty company for the past few 
years and who is now giving half his 
time to the accident and health end of 
the business. Not only has he called on 
about 500 life insurance men in a remark- 
ably short time, but he has been able to 
render them real service in planning ad- 
vertising campaigns and helping them to 
sell prospects. 


To those who are interested in the 

subject of the production of health and 
accident insurance I address an invita- 
tion to accompany me on my travels 
around Greater New York among the 
‘life’ and “accident” men. 

Suppose we gather at the accident and 
health counter in the city department 
of a casualty company. I would sug- 
gest, by way of personal equipment, a 
pair of rubbers, a twenty-five cent rain- 
coat that rolls up and fits in the vest 
pocket, a folding umbrella, red-book 
guides to the five boroughs, a pocket- 
ful of nickels and, perhaps most im- 
portant of all, a parachute. I suggest 
the latter as a precaution against the 
possibility of being thrown from an up- 
per story window by some irate agent 
or broker who perchance might not be 
open to your convictions about the mer- 
its of a particular contract. 

Now we stuff our pockets full of rate 
charts, specimen policies, a manual and 
some advertising literature — and then 
let's be off! 


Impressionist Sketch of Agent’s Lair 


The most fertile ground, we find, will 
be among the life insurance agents and 
we shall not have to go far. to find 
them. Scarcely a building in lower Man- 
hattan could fail to boast of at least one 
agency tucked away somewhere under 
Its roof. 

Going into one of these offices on our 
list, we find an expansive room with a 
telephone operator just inside the door, 
along broad counter flanking her switch- 
board. Back of thé broad, long counter 
are rows of roll-top desks for the agents 
and back of these, along the walls, pri- 
vate ofices for managers and favored 
producers. In one corner of the room 
8 a cashier’s cage. 

We «sk the operator for a Mr. —— 





She ex sults an “in and out” chart. “No, 
a - is ‘out,’ but he will be in again 
ve.” 


f The odds, it is evident, are 
agains: the “ins.” 

Let's go next to another agency in 
a adjoining building and call on Mr. 
aoe Mr: , fortunately for us, is “in” 
and wil be glad to see us. We go into 
his private office, prop our umbrellas in 
some corner, perch our hats here, there 
and everywhere and settle back for the 
Intervicw, 

— is seated behind a roll-top 
i which is stacked innumerable 
Magazines, manuals, charts; and in which 
t crowded similar material plus an ava- 
anche of descriptive data and sample 
bolicies which the production men of a 

Core of companies have so enthusiasti- 
ally deposited during the weeks before. 
ae the desk is a metal filing cabi- 
we and nearby a table with a type- 
— upon it. This is an impressionistic 
Ketch of the agent’s lair. 
our Prospect turns to us now with the 
amark that no doubt we have come 
ooking for business” and that we are 
Song to tell him that our policies are 
hie Superior to anyone else’s.” We as- 
a Mr. —— that there are many good 
pate in many good companies and 
pa generally speaking, fifty dollars in 

Ne company buys fifty dollars worth of 





protection, while fifty dollars in another 
company buys fifty dollars there, but it 
is not to be overlooked that the poli- 
cy of one company will best serve the 
interests of one prospect while a simi- 
lar form in another company would best 
serve another prospect. 

With these open-minded statements 
thus advanced, we launch forth into an 
amiable comparison between the several 
forms of our company and some particu- 
lar forms of some other company or 
companies. The upshot of it all is that 
the life insurance agent confesses that 
the disability policy or the ac- 
cident contract are excellent forms and 
that he would be glad to receive speci- 
men policies and rate sheets and per- 
haps a hundred imprinted folders there- 
for. We acquiesce to this and stuffing 
back into our pockets our sample forms 
and cards, shake hands with our inter- 
viewer and depart. 


Way Paved For The Sale 


Our next move is to board a subway 
and proceed a few stations to midtown 
Manhattan, where we have arranged an 
appointment with an agent in an “up- 
town” branch. He is in, expecting us. 
In this instance we do not have to sell 
our company or our contracts since our 
interviewer has been “familiar with them 
for years,” but he has a Mr. —, a 
photographer by occupation, who wants 
a good “income” form and he would like 
to know how we classify and rate him 
at this time. 

We dig out of our pockets our manu- 
als, thumb over the rate pages applicable 
to a hundred policy forms, turn more 
lead out of our mechanical pencils and 
go to work computing the premium. Usu- 
ally the agent includes among his ques- 
tions the query as to commissions and 
you can be sure he pricks up his ears 
at the idea of an extra commission al- 
lowed at certain times under certain con- 
ditions. 

The next accident and health office to 
be called upon is a small brokerage con- 
cern where it appears we are not as 
welcome. The broker has had a valued 
client giving him “fire” and other lines 
of insurance, including accident and 
health, who has just reported a health 
claim following which his policy was can- 
celled and this client, feeling that he had 
been ill-used both by the company and 
his broker, has packed up his “fire” and 
other business and taken it off to some 
other office. All we could say was, “Of 
course, there are trying circumstances in 
the health and accident field as in all 
fields; policies. in most companies are 
understood to be cancellable; there are 
two sides to every story,” and similar 
statements of a comforting or less com- 
forting character. 

As a matter of fact, companies do not 
cancel the cancellable form after an ac- 
cident or illness if the subject of the 
insurance remains an insurable risk. The 
non-cancellable form of accident and 
health policy is excellent but in no 
sense replaces the cancellable form. Both 
have their place. The non-cancellable 
form requires physical examination, is 
confined to only a limited number of oc- 
cupations and is more expensive. How- 
ever, there are a class of agents and 
brokers who will advance only the “non- 
cancellable” policy. 


Types of A. & H. Producers 

It appears that these producers are 
divided into several camps. There are, 
as I have said, the “non-cancellable” 
fellows; then we have the “accidental 
meaners” who feel that the words “ac- 
cidental means” in the insuring clause 
are no obstacle; then there are the “ac- 
cidental injury” men who think that “ac- 
cidental means” is decidedly poor in the 
interests of their policyholders. Again, 
we have the disciples of accident insur- 
ance only who decry health coverage 
while others in the fraternity believe that 
while a client is paying for accident in- 
surance he might just as well get all- 
around protection for a bit more by in- 
eluding health insurance in the contract. 

To return to our travels, now that we 
have covered the midtown offices on our 








itinerary, let us return into the “down- 
town” district and call on that enthusi- 
astic agent on Broadway who plans an 
accident and health campaign. He is 
glad to see us. We adjust ourselves again 
for the twentieth interview. He shows 
us a list of prospects among the busi- 
ness and professional classes that he has 
prepared and asks our opinion as to the 
best way to “reach” them. We suggest 
letting him turn over to us a supply 
of his letterheads, upon which we could 
arrange an appropriate “ad.” Then we 
suggest further an equal number of ap- 
plications and return postal-cards, one 
of each to accompany each “ad.” ‘The 
agent falls in with our idea and wraps 
up. for us two hundred letterheads. Now, 
working out for him a sample postal- 
card idea and agreeing to have the letter- 
heads and applications for him “within 
the next few days,” we take leave. 

It is now 5:15 and too late to catch 
the first man we had called on, whom 
we found “out,” and since any others on 
our list are signing their mail or rub- 
bing up their derbies preparatory to rush 
for the 5:30 train, it would be well to 
return to the metropolitan department of 
our company, deposit our paraphernalia, 
thumb over the applications we have pro- 
duced and start home—with the confi- 
dence, of course, that tomorrow we shall 
produce twice the applications that we 
did on the day before. 





ON TRADE INDEMNITY BOARD 





Sir Joseph Burn’s New Activity; Cuth- 
bert Heath Credit Co. Taking Good 
Risks Up To £400,000 

Sir Joseph Burn, general manager of 
the Prudential Assurance of England, is 
the latest British insurance executive to 
become associated with the Trade In- 
demnity Co., the Cuthbert Heath organ- 
ization which is handling credit insur- 
ance there. Sir Joseph is now a mem- 
ber of the board of the company,. along 
with representives of several other lead- 
ing general insurance companies. 

At the annual meeting of the Trade 
Indemnity Mr. Heath said that eighteen 
companies in Great Britain, besides a 
number of private underwriters, were 
now working with it, and that it had 
gradually enlarged the market for credit 
insurance to such an extent that it could 
now take as much as £400,000 on a first- 
class risk. The company has also been 
able to secure the active co-operation 
of financial institutions in most of the 
leading countries, thus greatly facilitating 
the transaction of international business. 





JOB TO LIQUIDATE RECIPROCAL 


Some idea of how much figuring must 
be done during the liquidation of an in- 
surance company in receivership was re- 
vealed when Oscar L. Hayes, an auditor, 
made a report in Superior Court in Indi- 
anapolis in connection with the Federal 
Automobile receivership now pending in 
court. According to Hayes, the company 
was one of the “largest reciprocal insur- 
ance associations in the country,” and it 
was necessary to employ fifteen junior 
and senior accountants with technical 
knowledge of insurance to handle the job. 
He also told the judge the work consti- 
tuted one of the largest accounting jobs 
performed in Indiana during recent 
years. Twenty thousand audit work 
sheets have been used in analyzing the 
insurance contracts and the expense of 
operations. Four hundred rolls of adding 
machine tape were used. The receiver- 
ship was filed in February of last year. 





WANT WITNESS TO ACCIDENT 

Dr. Thomas A. Kimberlin, an Indianap- 
olis dentist, is suing the Zurich General 
Accident for $37,500 on a claim based 
on injuries to his hand, the use of which 
he has lost. He claims that while hunt- 
ing alone last fall he accidentally shot 
himself. The company wants an eye- 
witness to the accident. 


NEW STOCK ISSUE APPROVED 





International Reinsurance Will Issue 
50,000 of 100,000 Authorized Shares 
Now; Officers Re-Elected 
At the annual meeting April 9 of the 
shareholders of the International Rein- 
surance Corporation, Los Angeles, the 
recommendation of the board of direc- 
tors to double the corporation’s capital 
stock by the issuance of an additional 
100,000 shares, was unanimously ap- 
proved. All of the present directors were 

re-elected. 

The board met immediately following 
the shareholders’ ineeting and re-elected 
the following officers: Carl M. Hansen, 
president; O. Rey Rule, J. Philip Bird 
and Eugene A. Widmann, vice-presi- 
dents; J. V. H. Challis, secretary-treas- 
urer, and M. H. Jackson, assistant sec- 
retary. 

The board of directors voted to imme- 
diately issue 50,000 of the 100,000 shares 
authorized. No public offering will be 
made. Shareholders of record on April 
30th will be given right to subscribe for 
one share of new stock for each two 
shares now held, at $40 a share. This 
will add $500,000 to capital and $1,500,000 
to surplus and reserves, placing the com- 
pany in a strong position to care for its 
increased business. The remaining 50,- 
000 shares will be retained for the pres- 
ent in the treasury until such time as 
business development requires issuance. 

President Hansen reported that for the 
first nine months of operation. net pre- 
miums written by the corporation were 
in excess of $2,000,000 and that expense 
and loss ratios were quite satisfactory. 
He considers the outlook for the future 
to be promising. 





NEW POST FOR H. W. CURTISS 





Joins Consolidated Indemnity as Bur- 
glary Development Man for Downtown 
N. Y.; Resigns Nat’l. Surety Position 

H. W. Curtiss, formerly with the Na- 
tional Surety, has joined the Consoli- 
dated Indemnity to handle its burglary 
development department for the metro- 
politan district. Pending the opening of 
the downtown brokers’ service depart- 
ment, Mr. Curtiss will be located: at the 
home office of the company, 475 Fifth 
avenue, New York. 

Mr. Curtiss has been with the Nation- 
al Surety in its burglary department for 
the past three and a half years. 





SETTLE MURDER CLAIM 

Settlement has been made between the 
Continental Casualty and Mrs. Adele E. 
Bogden, widow of State Senator Albert 
E. Bogden, of Denver, Col. Senator Bog- 
don was murdered and his wife claimed 
that the death came under accidental 
death. But Bogden was murdered when 
found in a room with another man’s 
wife. The company disputed the acci- 
dent end of the policy but paid the life 
insurance. The final settlement was not 
made public. 





CANADIAN APPOINTMENT 

O. L. Duncombe has joined the Cana- 
dian division of the Yorkshire and Lon- 
don and Provincial as casualty superin- 
tendent for the Province. He was con- 
nected for nine years with the casualty 
department of the Norwich Union In- 
surance Society, both at its head office 
and in the field. He is well known in 
Canada, having traveled extensively 
through Ontario and Quebec. 





MOVES TO NEW MCGEE ADDITION 


The Transportation Indemnity, one of 
the McGee companies, moved this week 
from its temporary quarters in the Block 
Hall building, New York, to the newly 
completed addition of the William H. 
McGee building on South William street, 
New York. 


GERMANS TO VISIT U. S. 


It is reported that a group of twenty 
or thirty German insurance experts will 
visit this country, going to the impor- 
tant cities east of and including Chicago. 
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N. J. Accident Offers 
Stock Purchase Plan 


ITS APPEAL TO PROSPECTS 





Company Will Start Business When 
6,000 Policies Are Sold; Will Write 
Preferred Male Risks 





The New Jersey Accident, the forma- 
tion of which was announced exclusive- 
ly in The Eastern Underwriter last No- 
vember, has as its salient feature a plan 
of stock purchase which is open to all 
who purchase a $5,000 accident policy 
from the company. Under this plan the 
applicant may buy one unit of stock at 
$120, consisting of ten shares of the New 
Jersey Accident Co., and ten shares of 
the New Jersey General Agency Co. 
When 6,000 policies are sold under this 
plan, realizing $270,000 in premiums on 
which no commissions will be paid, the 
company will be ready for active busi- 
ness. The New Jersey General Agency 
Co. is an organization to handle the in- 
terests of the new accident company. 

The company will specialize on pre- 
ferred male risks under a “perfect pro- 
tection plan” and will include in its pol- 
icy internal, external and accidental poi- 
soning. It will insure applicants from 
ages twenty-one to seventy-five. No pol- 
icy will be issued for less than $5,000. 
Benefits include $50 weekly as long as 
totally disabled or until the $5,000 is con- 
sumed; $5,000 in case of death by acci- 
dental means; $5,000 in case of loss of 
both hands, both legs, one hand and one 
leg, or loss of both eyes; $2,500 in case 
of loss of one leg or arm or hand and 
$1,500 in case of loss of one eye. 

Name Reserved in 1927 

The company applied to the Insurance 
Department of New Jersey for the res- 
ervation of the name, New Jersey Acci- 
dent Co., the latter part of 1927 but 
activities of the organization did not 
start until the latter part of 1928 when 
a prospectus was issued announcing the 
formation of the company and giving the 
names of those who were interested in 
the new outfit. 

Board of Directors 

The directors who have been elected so far 
are as follows: Leroy J. Ellis, president of the 
New Jersey General Agency Co., and associated 
with the Norfolk & Western Railroad for thirty- 
five years; John J. Cone, former commissioner 
of Public Works, Jersey City, president of R. 
W. Hunt & Co., international engineers, direc- 
tor of Campbell, Peterson & Co., and N. J. 
Bond & Shareholding Corp., and chairman of 
the board of the Empire State Finance Co., of 
New York City; Leslie L. Vivian, member of 
the N. Y. Stock Exchange, associated with the 
firm of Bauer, Pogue, Pond & Vivian, and di- 
of First National Bank of Plainfield, 
Laban W. Dennis, treasurer, George 
Brown & Co., Newark, member of advisory 
board, City Trust Co., branch, the Fidelity 
Union Trust Co., of Newark, and director of 
the Eleventh Ward B. & L. Association, Newark 
and secretary of the Newark Athletic Club. 

Also Morris R. Sherrerd, consulting engineer, 
Department of Public Works, Newark and con- 
sulting engineer for the North Jersey District 
Water Supply Commission; Edson A. Woodhull, 
director, American Patents Development Co.; 
American Shareholders Finance Co., and the 
Central Home Trust Co., of Elizabeth; Barron 
W. Schoder, vice-president, treasurer and di- 
rector of Stewart, Warren & Co., secretary and 
director of the Euclid Printing & Binding Co., 
Woodbridge B. & L. Association and the Leb- 
anon National Bank of New York City; Ed- 
ward H. Yerg, director, Peoples National Bank 
of Belleville, First National Bank of Nutley 
and president of the Yerg Printing & Manu- 
facturing Co.; W. H. Gould, actuary and audi- 
tor, Fred James & Co., fire insurance company 
managers of New York; Oscar Covello, contrac- 
tor, and president of the Greenville Heights B. 
& L. Association, vice-president, Magnetic B. 
& L. Association, Colonial B. & L. Co., and 
director of the Claremont Bank of New Jersey. 

Also A. C. Windsor, contractor, and vice- 
president and director of the Liberty Trust Co., 
of Newark; T. Howell Johnson, treasurer and 
executive manager of the N. J. State Firemen’s 
Association, vice-president, Fabric Hose Co., of 
New York, secretary, Eastern Association of 


rector 
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Fire Chiefs and member of the board of officers 
of the New Jersey State Fire Chiefs’ Associa- 
tion; Lester MacBain, New York 
City; Charles E. Ryan of Linden & Griffith, 
Newark; Crofford C. Haynes, real estate and 
insurance, and secretary and director, West New 
York Trust Co., and director of the New York 
City B. & L. Association and of the Hudson 
Finance Co. of West New York, and W. F. 
Moore, realtor, and president of Michel & 
Moore Co., Realty Securities Corp., and of the 
Tube-Zone B. & L. Co., and treasurer of the 
M. & G. Construction Co. 


insurance, 





COMPENSATION FIGURES DIFFER 





Missouri Volume in This Line for 1927 
Was $5,691,441 According to Dep'’t.; 
$3,376,330 on Commission’s Records 
According to the annual report of the 

Missouri insurance department covering 


1927 activities, companies writing com-° 


pensation insurance in the state that 
year, including mutuals and reciprocals, 
received in premiums from Missouri em- 
ployers $5,691,441, while the report of 
the Missouri Workmen’s Compensation 
Commission for the same year shows the 
total compensation paid under the act 
was $3,376,330 or about 50% of the pre- 
miums collected. However, final adjust- 
ment of many claims arising in 1927 and 
chargeable against premiums of that 
year had not been made when the re- 
port of the Compensation Commission 
was issued. 

The unfairness of comparing the two 
sets of figures and drawing definite and 
final conclusions therefrom was pointed 
out by the Compensation Commission in 
the following footnote at the end of its 
tabulation. “Too much reliance should 
not be placed on these figures because 
there are probably many unreported 
items. Open cases are not included nor 
the amounts paid for accidents not under 
the act.” Complete figures would serve 
to make the total compensation paid con- 
siderably higher than the $3,376,330 listed 
by the commission. 


S. M. LaMont’s AGH. Sales Galk 


The Metropolitan Life has started the 
publication of a four page accident and 
health division in the company’s selling 
publication, “Tower Talks.” The March 
number starts off with a selling editorial 
by S. M. La Mont, head of the accident 
and health division. It follows: 


Do you want to add to your earnings 
by selling Accident and Health? 

Do you want to have the applications 
you bring in accepted by the company so 
you can collect your commissions ? 

Do you want to bring in the kind of 
applications the company wants, the kind 
that will result in policies placed and help 
to make the great record the company ex- 
pects to make this year? 

If you answer these simple questions 
with a simple “yes,” then read and heed 
what follows: 

Some Dont’s 


Don’t canvass for Accident and Health 
among mechanics, artisans, mill and fac- 
tory hands, teamsters, carpenters, masons, 
machinists, farmers, railroad employes, 
laborers, or the industrial workers gen- 
erally who work with tools, implements 
or machinery. Your instructions are clear 
that such risks are not eligible and if you 
send in such applications they will be de- 
clined. It will waste your time, and you 
have no time to waste. You will not earn 
commissions, and you want to earn com- 
missions. 


Do your canvassing among people en- 
gaged in Acceptable Occupations—store- 
keepers, merchants, clerks, salesmen, book- 
keepers and other office workers, doctors, 
dentists, lawyers, druggists, undertakers, 
bank employes—a list of more than a 
thousand occupations covering twenty- 
seven pages of your rate book. 

Some of these occupations are followed 
by only a few persons on your Industrial 
debit, others by scores and some by hun- 
dreds; it depends a good deal upon the 
character and location of that debit. But 
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FRANKLIN SURETY COMPANY 
ORIGINATES NEW FORM OF BOND 


Guaranteeing customers of Stock Exchange 
Houses against loss of their margin or credit 
balances in the event of bankruptcy. 


This is an innovation in the world of surety- 
ship and finance and is backed by the 
FRANKLIN SURETY COMPANY and a 
group of reinsuring companies with total assets 


in excess of $10,000,000.00. 


BROKERS — get busy and tell your clients 
about this new form of protection to investors 


For further information call 


BANK BOND DIVISION 
BEEKMAN 8151 


FRANKLIN SURETY COMPANY 


123 William Street 














you are not chained to that debit, and jj 
you want to find business of a particular 
kind, you should go where that kind oj 
business is to be found in quantity as well 
as in quality. 


Where to Find Prospects 

They are in the business centers, in the 
stores, offices, banks, hotels, restaurants— 
a single office building or large mercantile 
establishment may house hundreds ox even 
thousands. You will find them there dur- 
ing business hours, easier to reach, more 
get-at-able, than workmen whom generally 
you are not permitted to approach during 
working hours. This canvass will not 
add to your night work—it will de. 
crease it. 

So, on Main street, you find ciigible 
prospects in great numbers. They are in- 
telligent people. They most readily un- 
derstand and appreciate the essentia! pro- 
tection and exceptional values of Metro- 
politan policies. They know you speak 
the truth when you tell them our policies 
are lower-priced than similar ones offered 
by other companies. And because of their 
non-hazardous occupations, good living 
conditions and general character, you are 
able to offer them much more insurance 
for much less premium than could be 
offered to other classes. In ‘short, you 
make the most attractive possible proposi- 
tion to these people because they are the 
best possible risks for this kind of insur- 
ance—and they like to hear you tell them 
so. That’s why they are the best and 
easiest prospects. 

And that is not all. Because they are 
gathered together in groups, every pros- 
pect puts you in touch with another, and 
every sale opens the way to sell another. 
And they have more money, so many of 
them will buy larger policies, or buy 
Health as well as Accident—and thus you 
increase your commissions. 

And that is not all. They are ready 
buyers of Ordinary, and they buy larger 
amounts. Here is the place to sell Ordi- 
nary of $5,000 and up—and do we need 
to add that your commission on $5,000 is 
five times as much as on $1,000, and that 
the more Ordinary you sell in the day- 
time the less you need to work in the 
night-time ? 

The Main street canvass pays. 





VICTORIA COMPULSORY BILL 


A bill to amend the motor cars att, 
now before the legislative assembly of 
Victoria, Australia, contains a_ clause 
making it compulsory for every motor 
car owner to effect insurance against 
third party liability, but the provisions 
are simple and not open to the same ob- 
jections as the New Zealand Act. The 
insurance companies are free to use 
their own judgment in the selection of 
risks. The local insurance concerns aft 
asking to have the bill include severe 
penalties for reckless driving to keep 
the accidents from increasing if the bill 
is passed. 





CO-OPERATIVE COMPANY _ 
Speaking before the Buffalo chapter 0 
the Scrap Iron and Steel Institute, Ben 
jamin Schwartz, its director, said more 
than 600 dealers in old material have 1 
dicated they would join the new co-oper 
ative insurance company now being 
formed by this organization to under 
write workmen’s compensation for mem 
bers. Mr. Schwartz estimated the scrap 
iron men are paying $3,000,000 annually 
for this protection at this time and that 
a considerable sum would be saved 
through operation of the new concern. 





E. D. STEVENS OPENS AGENCY 

Edmund D. Stevens announces his 
withdrawal from the firm of Teach 
Stevens at Buffalo, and has opened 3 
general insurance and bonding business 
in the Andrews building in that city. Mr. 
Teach will operate under his own name 
and has been granted a general agen¢ 
for the Massachusetts Bonding & Inst 
ance Co. 
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Lloyds Casualty Appointments 


(Continued from Page 37) 


Glass, one of the oldest institutions of 
its kind in the country, having been or- 
ganized in 1875 as an association of the 
Lloyd's type for the underwriting of 
plate glass insurance. In 1882 it re- 
organized as a stock company and since 
that date, therefore, has had no connec- 
tion either in form or fact with Lloyd’s 
organizations, though the name “Lloyd’s” 
was retained after the date of incorpora- 
tion because of the valuable good will 





CHARLES S. WARREN 


which the company had built up. In 
November, 1928, new financial interests 
became connected with the company and 
besides adding considerable capital and 
surplus to its already ample equipment, 
began to build up an organization to 
handle the writing of all the casualty, 
surety and fidelity lines, and changed the 
name to Lloyd’s Casualty Company. 

This move was approved by the many 
agents who have represented Lloyd’s 
Plate Glass for years. In order that the 
company might carry its high standards 
of service into all the various casualty 
and surety departments, a careful search 
was started for department heads of the 
proper calibre, the result of which search 
is disclosed by the aforementioned ap- 
pointments. 

The Lloyd’s Casualty has acquired the 
entire twelfth floor of the Perrin build- 
ing at 75 Maiden Lane where the new 
officers with their staff of assistants are 
rapidiy bringing to completion the ar- 
Tangements for the commencement of 
actual underwriting, expected by May 1. 
On or about May 20 the present home 
office force, which has been handling its 
plate glass business, will be moved from 
its present home at 1 Liberty street to 
be consolidated with the new organiza- 
tion at 75 Maiden Lane. 

Careers of New Department Heads 
_ Mr. Arnold, head of compensation and 
liability lines, joined the National Bureau 
of Casualty & Surety Underwriters as 
an inspector following his graduation 
from the Sheffield Scientific School of 
Yale University. His field covered the 
States of Maine, New Jersey, Ohio, Ken- 
tucky, Michigan and Wisconsin. Leav- 
ing the bureau he was employed from 
1917 to 1919 with the Michigan Mutual 
Liability as an inspector, which posi- 
tion he left early in 1919 to become sta- 
tistician for the Rating & Inspection Bu- 
Teau. In 1920 he became secretary-treas- 
urer for the Associated Companies with 
headquarters at Hartford and on Janu- 
ary 1, 1927, was appointed general man- 
ager of this organization, which office 


he held until he made his present affili-. 


ation with Lloyd’s Casualty. 
t. Briggs has been with the Com- 


mercial Casualty since November, 1926, 
as production man for fidelity and surety 
lines. He assumes his post with the 
Lloyd’s Casualty with a background of 
twenty years of service in the business, 
interrupted only by the world war, dur- 
ing which he served as major in the 
army construction division. He has acted 
as special agent, state manager, claim 
adjustor, home office underwriter and 
home office executive, and during his 
career in the business has been connect- 
ed as a surety executive with the Royal 
Indemnity, Globe Indemnity and New 
England Casualty. 

Mr. Warren started his career with 
Price Waterhouse & Co., following which 
he joined the American Banknote Co. as 
comptroller. During the administration 
of President Taft he was engaged by 
the United States Government as chief 
accountant of the Commission of Econ- 
omy and Efficiency. After the comple- 
tion of this work Mr. Warren went with 
the Fidelity & Casualty as chief statis- 
tician.. He resigned this post to accept 
the position of chief statistician of the 
Ocean Accident where he served for 
eleven years prior to making his present 
connection with Lloyd’s Casualty. 


Whiteman, Mitchell and Woodhouse 

Mr. Whiteman, head of the claims 
department, has spent most of his career 
with the New Amsterdam Casualty 
where he had a long and varied expe- 
rience in handling casualty claims. Prior 
to entering the business he was with the 
Irving National Bank and with the Pin- 
kerton Detective Agency. He joined the 
New Amsterdam Casualty in 1904 and 
has been with this company up until 
this time. 

Mr. Mitchell was previously superin- 
tendent of agents for the surety depart- 
ment of the Continental Casualty. Previ- 
ous to that he was agency superintendent 
of the Standard Accident in charge of 
its agency operations in thirty states. 
He came into the business as a local 
agent in Asheville, N. C. his native town. 
Served overseas with the 114th field ar- 
tillery, 30th division, and upon his return 
connected with the Fidelity & Deposit 
as special agent. 

Mr. Woodhouse has had a varied and 
colorful career as an engineer since his 
graduation from the Wesley School of 
Engineering, prominent British scien- 
tific school. From 1901 to 1913 he fol- 
lowed the engineering profession in va- 
rious parts of the world and was succes- 
sively a shop engineer, marine engineer 
and an engineer in the oil fields. 

His first connection with insurance 
came in 1913 when he became_engineer 
and instructor for the Compensation In- 
spection Rating Board of New York. Be- 
tween 1915 and 1917 he occupied the 
same position with the Rating Board of 
New Jersey. From 1917 to 1923 he was 
chief engineer for the Manufacturers 
Liability of New Jersey and from 1923 
to date he has been chief industrial en- 
gineer for the United States F. & G, in 
Baltimore. A recognized specialist in 
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LAW MAY EXTEND POLICY 





Kentucky Court of Appeals Rules that 

Compensation Provisions May Be 

Considered Written in by Statute 

The right of the law to write provi- 
sions into compensation policies was 
brought in this week to decide the suit 
of the City of Henderson, Ky., against 
the Royal Indemnity. An opinion of the 
Court of Appeals of Kentucky stated 
that under the state statutes requiring a 
compensation policy to provide complete 
coverage for a particular classification 
designated under the classification man- 
ual, the compensation policy covering the 
city’s employes and its gas works con- 
taining a rider limiting the coverage to 
employes in connection with the gas 
works, showed an agreement to indem- 
nify against injury or death to any em- 
ploye engaged in the operation of gas 
works, and, if the contract itself did not 
so provide, the law would write such a 
provision into the contract for the par- 
ties. 

An employe had been injured deliver- 
ing coal to the city gas works. The 
Royal Indemnity and the Aetna Life, 
which also had a compensation policy 
covering employes in connection with the 
gas works, protested payment on the 
ground that the injury was not actually 
in connection with the gas works. 

The opinion was handed down by 
Judge M. M. Logan, and a simelar opin- 
ion was given the same day against the 
Aetna Life. 








safety engineering and inspection as it 
applies to the insurance, Mr. Wood- 
house’s knowledge of the business is not 
limited to this special field alone, inas- 
much as he has developed considerable 
ability in the underwriting and agency 
sides of company operations. He has 
been a member of the American Society 
of Mechanical Engineers for the past 
twelve years. 
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INDEMNIFIERS FOR FORTY-FIVE YEARS 


H. & A. CONFERENCE PLANS 

Golf, entertainment and a general get- 
together will be the features of the first 
day of the forthcoming annual meeting 
of the Health & Accident Underwriters 
Conference from June 4 to 6, at the 
Edgewater Beach Hotel, Chicago. The 
executive committee will meet the eve- 
ning of the same day. The morning and 
afternoon of the second day will be de- 
voted to business sessions with the an- 
nual dinner in the evening. Similarly, 
on the third day business sessions will 
occupy the time of the delegates. An 
attractive program is being prepared, de- 
tails of which will be announced shortly. 





MUNSIE JOINS MAYFLOWER 

General Manager F. E. B. Scott, of 
the Mayflower F. & C. of Newark, has 
announced the appointment of John C. 
Munsie as superintendent of the under- 
writing department of the company, ef- 
fective April 1. Mr. Munsie has been 
associated with the home office under- 
writing departments of the New England 
Casualty, London Guarantee & Accident, 
Aetna Life and Ocean Accident and was 
at one time manager of Conkling, Price 
& Webb’s office in Chicago and W. F. 
Swann & Co. in Philadelphia. He was 
also assistant to the vice-president of 
the Commonwealth Casualty. 


INDEPENDENCE SUES BANK 


The Independence. Indemnity has filed 
suit in the district court, Denver, asking 
judgment for approximately $35,000 from 
the Guardian Trust Co. of Denver, the 
suit based upon the charge that the bank 
accepted checks from an agent, the ac- 
ceptations being without authorization. 








ASSET NOTE 


In the current issue of the Hartford 
Chamber of Commerce magazine, “Hart- 
ford,” the statement is made that the 
assets of the Hartford insurance com- 
panies are nearly two billions. 
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Paper On Compensation 
In British Coal Mines 


UNEMPLOYMENT | IS DISCUSSED 
Whether or Not Pits Are Closed Must 
Be Considered in Judging Accident 
Data; Many Nystagmus Cases 








A paper read before one of the Brit- 
ish insurance institutes classifying and 
discussing the duration of workmen’s 
compensation claims in the mining in- 
dustry is attracting attention there be- 
cause the actuarial aspects of the lia- 
bility of the British employer towards 
his employes in respect of industrial ac- 
cidents and diseases have not been pre- 
sented heretofore to any considerable 
extent. The writer of the paper is a 
distinguished consulting actuary, R. G. 
Maudling, F.I.A. The industry he in- 
vestigated was the Colliery Owners’ Mu- 
tual Indemnity Fund. In short, coal 
mine employes’ statistics. 

In Great Britain there are about 10,- 
000 employers who are members of mu- 
tual indemnity associations. The amount 
of compensation paid by them in 1926 
and 1927 in seven groups of industries 
was over $16,500,000, or 52.6% of the 
total for those industries. In the mining 
industry the proportion of compensation 
paid through mutual associations was 
70.7% in 1927. The amount paid was 
nearly $11,000,000. 


When Pits Are Closed 


Probably the most interesting section 
of the report from the human interest 
standpoint is the effect of unemploy- 
ment on accidents. All Americans who 
follow British affairs know the extent 
of unemployment in Great Britain. The 
report, in part, follows: 

“The total compensation paid in 1926, 
when the pits were closed for approxi- 
mately thirty weeks, decreased by more 
than £500,000 as compared with the pre- 
vious year, but the charge upon the 
industry rose from 56s 7d to 70s 3d per 
head when expressed in terms of the 
number of persons employed, or from 
3.1d to 5.0d per ton when expressed in 
terms of coal raised. Insofar as they 
refer to the cost per head, the figures 
in the home office returns are based 
upon the average numbers employed 
throughout the year as supplied by em- 
ployers. In period of steady employ- 
ment a reasonably close estimate of the 
average number employed throughout 
the year can be obtained without diffi- 
culty, but special methods must be 
adopted when conditions are abnormal. 
The increase in the cost per head in 
1926 is unduly small in comparison with 
the increase in the cost per ton, and it 
would appear from the appendices to the 
Annual Report of the Secretary for 
Mines for 1926 that the effective aver- 
age number employed was at least 20% 
smaller than the average number re- 
turned to the home office. 

“In 1926 the average cost of non-fatal 
accident and disease cases was from 40 
to 45% greater than in any other year 
quoted, accident cases being chiefly re- 
sponsible for the increase. A very large 
proportion of accident cases last less 
than four weeks, and when a stoppage 
of work ensues the number of new cases 
decreases in proportion to the length of 
the stoppage, whilst the number of long 
duration cases is not materially affected, 
the result being a very considerable in- 
crease in the average cost. 

“The increase in the average cost of 
disease cases is not so pronounced since 
the scheduled diseases normally give rise 
to a larger proportion of prolonged 
cases. The av erage cost per case must 
be expected to rise considerably when- 
ever the pits are closed for any ap- 
preciable period, but a further factor 
should be taken into account in consid- 
ering the recent figures. The workmen’s 
compensation (War Addition) amend- 
ment act 1919 increased by 75%, in cases 
of total incapacity only, the amount of 
compensation payable under the then ex- 
isting compensation acts, and although 
it has since been repealed its provisions 


continue to operate in respect of total 
incapacity which first arose prior to Jan- 
uary, 1924. With the addition of 75% 
the maximum rate of compensation ex- 
ceeded the present maximum of 30s per 
week, and taking into account the rates 
of wages prevailing in the mining indus- 
try since 1923 it is clear that in the ag- 
gregate the amount by which the actual 
payments in pre-1924 cases of total in- 
capacity have exceeded those to which 
the claimants would have been entitled 
upon the basis of the 1923 Act must be 
considerable. 
Affect on 1926 Figures 

“The number of such cases will, of 
course, decline gradually, but in the 
meantime their inclusion will continue to 
inflate the average cost per case aS com- 
pared with the actual cost under the 1923 
Act. The figures for 1926 are particu- 
larly affected since the total number of 
accident cases was 60% only of the num- 
ber for 1925, and a _ correspondingly 
heavier weight is automatically attached 
to the additional payments for that year 
in obtaining the average cost. Payments 
under War Additions Acts are not given 
separately in the official returns, but in 
one coal field in respect of which the 
information is available the effect of the 
reduction in the total number of acci- 
dent and disease cases was to increase 
the average amount paid in 1926 as com- 
pared with 1925 by £1. In this particu- 
lar area, however, lump sum settlements 
are, as a matter of policy, made only 
very rarely, and as the proportion of 
continuing cases of long duration is con- 
sequently higher than in the industry 
as a whole, the elimination of these ex- 
cess payments would not affect the av- 
erage cost for all areas to the same 
extent. 

“Quite apart from the complications 
introduced by alterations in the basis 
of computing compensation or wages, the 
average cost per case is an obviously 
unsatisfactory means of comparison; the 
natural growth in the number of perma- 
nent cases, although it may be arrested 
temporarily, must inevitably lead to a 
gradual increase in the average cost, 
while in a year in which there is any se- 
rious interruption of work not only is the 
average cost of all cases affected by the 
reduction in the total number of cases, 
but the average cost of new cases is 
influenced, leaving aside the question of 
any increase in their average duration, 
by the period of the year in which the 
interruption takes place. * * * 

Wages in Relation to Output 

“The average wage in 1919 was more 
than double that received in 1914, but 
the average output was about 20% less, 
and the discrepancy which the War Ad- 
dition Act of 1917 was intended to re- 
move had in fact become more marked. 
There was a further increase in wages 
and a further, but slight, reduction in 
output in 1920, but as the War Addition 
Amendment Act of 1919, which increased 
the maximum payment during total in- 
capacity to 35s per week, commenced to 
operate as from January 1, 1920, the 
maximum payment in such circumstances 
was brought up to a level which was 
within a reasonable distance of the 
standard of half-wages. 

“During both 1919 and 1920 a high 
level of wages prevailed in combination 
with the low rate of production, and it 
will be noted that accidents were con- 
siderably less frequent notwithstanding 
the increased rate of compensation nay- 
able in the latter vear. The accident 
rate increased slightly in 1921 when there 
was a national coal stoppage lasting 
for thirteen weeks, but in 1922 a rela- 
tively large output, coupled with a se- 
vere reduction of wages, was accompa- 
nied by a marked increase in the acci- 
dent rate, an increase which was further 
accentuated in 1923. It seems but rea- 
sonable to conclude that the heavy ac- 
cident rates of 1922 and 1923 were not 
unconnected with the fact that in pe- 
riods of total incapacity the total amount 
of compensation pavable (including the 
War Addition of 75%) provided an al- 
most complete indemnity for the loss 
of wages. 

“The workmen’s compensation act of 


1923 commenced to operate as from Jan- 
uary 1, 1924, and for the period which 
has since elapsed the accident rate has 
varied only within small limits; the slight 
increase in 1926 was, it will be noted, 
followed by a substantial decrease in 
1927, with the result that the average 
accident rate for the two years, 1926 
and 1927, was materially lower than the 
average rate for the two preceding years. 


The output per person employed in 1927 


was high as compared with that of the 
hours of work, but the trend of the ac- 
cident rate for this year was not unfa- 
vorable. Too much significance cannot, 
however, be assigned to this latter: fea- 
ture in view of the changes which may 
possibly have taken place in the age- 
distribution of the workers as a result 
of the reduction in the total number em- 
ployed on the one hand, and in the gen- 
eral character of the collieries as a re- 
sult of the elimination of the less pro- 
ductive pits on the other hand. 


Disease Cases 


“Although disease cases represent a 
small proportion only of the total num- 
ber of compensation claims they are in- 
dividually much more costly, and the 
practically continuous increase in the 
disease rate is therefore’ important. There 
was a slight fall in 1924 when the War 
Addition Acts ceased to apply, but the 
upward trend was resumed in 1925. The 
marked increase in the rate for 1926 
should be considered in conjunction with 
the sharp fall in the succeeding year and 
with observations upon the subject of 
Miners’ Nystagnus. As regards certain 
scheduled diseases the susceptibility to 
attack seems to grow as the age and the 
length of service increases, and_ this 
point would obviously have to be taken 
into account in determining the rates 
to be employed. * *'* 


Miners’ Nystagmus 


“\Miners’ nystagmus accounts for about 
nine-tenths of the total number of con- 
tinuing disease cases for all industries 
and, in a normal year, for some 40% of 
the total number of new disease cases, 
and special attention is devoted to it in 
the home office returns from which, in 
the circumstances, some further extracts 
may perhaps be permitted. The total 
number of nystagmus cases outstanding 
at the end of each year increased con- 
tinuously during 1919 to 1926, despite a 
falling off in the number of new cases 
in 1921 and 1926, during which years the 
pits were closed for certain periods. The 
figures for 1927 show, however, a reduc- 
tion of about 300 in the number of con- 
tinuing cases and a slight i increase in the 
number of new cases.’ 





BRITISH EXTEND CREDIT COVER 





New Form “B” to Correspond to Ger- 
man Form; Will Pay Loss Before 
It Fully Occurs 


Extending the export credit insurance 
to 1931, the British Government has de- 
cided to extend the facilities heretofore 
offered to exporters. 

The one form so far used will here- 
after be known as “Contract A.” It is 
an insurance against actual ascertained 
loss to the exporter. The new form cre- 
ated, called “Contract B,” is to facilitate 
the discounting of drafts and of debts in 
open account with banks. It is to pro- 
tect the banker (or bearer of the doc- 
uments), and is about the same as the 
German Plan “B” under the German 
Government export credit insurance 
scheme and created to give British ex- 
porters the chance to compete on an 
equal basis with the Germans. 

The principle of covering only 75% of 
invoice and/or ascertained loss, which is 
underlying contract “A,” has been main- 
tained for contract “B.’ The new con- 
tract provides that the legal bearer of 
the draft or legal creditor of the debt 
shall. be indemnified within the short- 
est possible time after the draft is pro- 
tested or after the open debt becomes 
overdue, i. e., in most cases before an 
actual loss has occurred and/or its 
amount been ascertained. Each single 


risk has to be submitted by the seller 


or the creditor (banker), supported by 
information bureau or similar reports to 
the Credit Insurance Department. The 
duration of the credits may be such 3s js 
usual and customary in the line o/ in- 
dustry or commerce concerned. 





AERO CO’S IN CANADA 
The Aero Insurance Co. and the \ero 
Indemnity have been licensed to write 
aviation insurance in Canada. R. W, 
Hart of Toronto has been appointed 
Canadian chief agent of both compenies, 





TRENDS IN PHILANTHROPY 
The National Bureau of Economic Re- 
search, Inc., of New York, has gotten 
out a book, “Trends in Philanthropy,” 
by Willford I. King. 





According to the report of the state 
treasurer of Colorado, the state during 
the quarter ending February 28, 1929, 
paid out for compensation insurance the 
sum of $136,776.46. 








abet oY OF THE OWNERSHIP, MAN. 

AGEMENT, CIRCULATION, ETC., RE. 

QUIRED BY THE ACT OF CONGRESS OF 
AUGUST 24, 1912, 


Of The Eastern Underwriter published weekly 
at New York, N. Y., for April 1, 1929. 

State of New York 
County of New York § 85 


Before me, a Notary Public in and for the 
> a and county aforesaid, personally appeared 
W. L. Hadley, who, having been i“ sworn 
according to lie. deposes and says that he is 
the business manager of The Eastern Under. 
writer and that the following is, to the best of 
his knowledge and belief, a true statement of 
the ownership, management (and if a daily pa 
per, the circulation), etc., of the aforesaid pub- 
lication for the date shown in the above cap 
tion, Pg ige by the Act of August 24, 1912, 
embodied in section 411, Postal Laws and Regu- 
lations, printed on the reverse of this form, 
to wit: 


1. That the names and addresses of the 
publisher, editor, managing editor, and business 
managers are: 


Publisher, The Eastern a ee ad Company, 
110 Fulton Street, New York, N. Y 


Editor, Clarence Axman, 25 East 86th Street. 
ew York, 


Managing Editor, Jerome Philp, 
Court, Brooklyn, N. Y. 


Business Manager, W. L. ‘pies 1111 Put 
nam Avenue, Plainfield, N. 

2. That the owner is: (If ownel hy a corpo- 
ration, its name and address must be stated 
and also immediately thereunder the names and 
addresses of stockholders owning or holding one 
per cent. or more of total amount of stock. 
If not owned by a corporation, the names and 
addresses of the individual owners must be 
given. If owned by a firm, company, or other 
unincorporated concern, its name and address, 
as well as those of each individual member, 
must be given.) 


The Eastern Underwriter Company, 110 Fulton 
Street, New York, N. Y. 


ete name, 25 East 86th Street, New 
ork, N. Y. 


W. L. Hadley, 1111 Putnam Avenue, Plain- 
field, N. J. 

3. That the known bondholders, mortgagees, 
and other security holders owning or holding ! 
per cent. or more of total amount of bonds, 
mortgages, or ‘other securities are: Nome. 


4. That the two paragraphs next above, giv. 
ing the names of the owners, stockholders, and 
security holders, if any, contain not only the 
list of stockholders and security holders as they 
appear upon the books of the company but 
also, in cases where the stockholder or security 
holder appears upon the books of the company 
as trustee or in any other fiduciary relation, 
the name of the person or corporation for 
whom such trustee is acting, is give” ; also 


19 Grace 


that the said two paragraphs contain st: tom 
embracing affiant’s full knowledge and belie 
as to the circumstances and conditions under 


which stockholders and security holde’s wh? 
do not appear upon the books of the c mpary 


as trustees, hold stock and securities in a ¢ 
- pacity other than that of a bona fide ownet: 
and this affiant has no reason to belie ¢ that 
any person, association, or corporation has any 
interest direct or indirect in the saic stock, 
ae or other securities than as so si ‘ed by 
im, 
5. That the average number of copies fos 
issue of this publication sold or dis‘ ‘bute! 


through the mails or otherwise, to p*‘ stib- 
seribers during the six months precec °¢ the 
date shown above is. (This informatio» 
quired from daily publications only.) 
The Eastern Underwriter Comp2ny, 
W. L. Hadley, Business 1 :naget 
Sworn to and subscribed before me this 25th 
day of March, 1929. 
(Seal) Sally Mercus. 
Notary Public, ‘Kings Co. No. 813. | 
Certificate filed in N. Y. Co. No. 1953. 
Commission expires March 30, 1929. 
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Compulsory Auto Law 
For New Zealand 


BECOMES EFFECTIVE JUNE 1 





Premiums Must Be Paid to Registrar 
of Vehicles; Carriers Have No Chance 
to Investigate Owner or Car 





Under a bill recently passed by the 
Parliament of New Zealand, automobile 
liability premiums are to be paid to 
the deputy-registrar of automobiles and 
insurance is to be put in force by him 
immediately. 

The bill provides the following sys- 
tem for compulsory liability. insurance of 
automobiles: 

Every owner of a motor vehicle shall 
insure against his liability on account of 
death or bodily injury to any person 
caused by the use of such vehicle. Upon 
making application for a license, the 
owner shall pay his premium to the 
deputy-registrar and nominate the in- 
surance company with which the con- 
tract is to be made. On payment of 
the premium to the registrar, the com- 
pany shall be deemed to have contracted 
to indemnify the owner. 

The lability of the insurance com- 
pany shall be limited to £2,000 for any 
one passenger, and to £20,000 for all 
claims by passengers, these amounts to 
include costs in connection with the 
claims. The company’s liability to per- 
sons other than passengers shall be un- 
limited as to amount, the owner’s family 
being excluded. The contract of insur- 
ance shall follow any change of owner- 
ship, but the insurance company must 
be advised within seven days of sale by 
the seller. All premiums received by 
the deputy-registrars are to be paid into 
a post office account, and from the 
ainount of each premium there shall be 
deducted a prescribed amount of ex- 
penses, the balance being paid to the 
insurance company named by the owner. 

May Cancel Driver’s License 


An objection by insurance companies, 
that they would not be able to discrimi- 
nate in their “acceptances” of applica- 
tions, has been overcome to some ex- 
tent by a provision that the insurance 
company, which has entered into an in- 
demnity contract, may apply to a magis- 
trate for an order cancelling the driver’s 
license. ; 

The premiums proposed to be charged 
are: private cars, including cars used 
by the medical profession and religious 
bodies, £1; commercial vehicles, £1/10/-, 
such vehicles, if used occasionally for 
the conveyance of passengers, £3; taxis, 
service cars and autobusses with licensed 
capacity up to six seats, £7/10/-; for each 
additional seat up to eleven seats, 
£1/10/-; up to twenty-five seats, £1; ex- 
ceeding twenty-five seats, 10s each; mo- 
torcycles, 15s. 

This new law will go into force in 
June, 1929, and New Zealand underwrit- 
crs expect the premiums to be insuffi- 
cient. From an insurance point of view, 
the main objection is to the manner in 
which the policies are being put into 
force: the premium will be paid to the 
registrar and the insurance then _ be- 
comes effective immediately with no re- 
gard for the motorist’s record or the 
age or condition of the car. 





SWISS AIR PASSENGER COVER 

A Swiss aviation company, the Ad 
Astra Aero of Zurich, has taken a col- 
lective accident policy in a Swiss acci- 
dent insurance company to provide com- 
pulsory insurance for all passengers, the 
cost of the insurance being included in 
the price of the ticket. The benefits are 


these: 25,000 Swiss francs in case of 
death, 50,000 Swiss francs in case of 
invalidity and 25 francs a day. Persons 


that do not earn their living will not 
receive the daily benefits, but their medi- 
cal expenses, etc., will be paid, up to the 
limit for daily benefits. 





A bill to prohibit selling “stock with 
policy” propositions has been introduced 
in the Texas legislature. 


MUTUAL SELF-INSURANCE BILL 

A bill, which, if enacted in New York 
state would do away with the necessity 
of paying insurance premiums on bonds 
of public officers, was introduced in the 
senate a short time ago by B. Roger 
Wales, chairman, senate insurance com- 
mittee. It provides for the adoption of 
a plan of mutual self-insurance by the 
board of supervisors of a county, sub- 
ject to the approval of the superintendent 
of insurance. The Albany gossip is that 
this measure has but little chance of 
passage. 


Equitable C. & S. 


(Continued from Page 37) 

an attorney. He then went with the 
Globe Indemnity, first as counsel and 
later as manager of its fidelity and sure- 
ty department. After four years with 
this company Mr. Mackall connected 
with the National Surety. He occupied 
the important posts of vice-president and 
chairman of the company’s board of 
underwriters. 

Mr. Mackall is the author of the wide- 
ly read “Principles of Surety Under- 
writing,” a revised edition of which is 
off the press this week. 

The promotion of Mr. Scope to be a 
vice-president is in recognition of- his 
success as head of the Equitable’s auto- 
mobile claim department. He started 
his insurance career with the handling of 
motor vehicle claims in the New York 
metropolitan district. Specializing in this 
work, he joined the Equitable Casualty 
& Surety about two years ago and is 
now recognized as an efficient claims 
executive. 

Mr. Roesch, the newly elected secre- 
tary, was connected with the “Spectator” 
for more than five years as its casu- 
alty and surety editor, and prior to that 
time he was transportation engineer of 
the New York Edison Co., and — 
manager of its automobile bureau. Edu- 

cated at Holy Cross College, he joined 
the English Royal Flying Corps in 1917 
as an officer-pilot and was decorated by 
the British Government for bravery on 
the battlefronts of Europe. While on 
the staff of the “Spectator” he contrib- 
uted many human interest stories on 
aviation and its insurance tie-up which 
gained for him a reputation as an au- 
thoritative writer. His most notable in- 
terview was with former Governor Al- 
fred E. Smith. 
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companies have certain advantages over 
Illinois organized campanies. 

“T have been told that Chicago alone 
pays at least $60,000,000 insurance tribute 
to the city of Hartford. We should make 
it possible for the people of Illinois, 
when they seek to make loans, to be able 
to arrange them from Illinois companies 
instead of having to go to New York or 
other places in the east to borrow their 
own money. 

“Strong insurance companies can be 
built up in Illinois if we rewrite our in- 
surance laws. The serious problem is to 
give absolute protection to policyholders 
and stockholders. I feel that the insur- 
ance laws should offer equal, if not more, 
protection to that given by the laws af- 
fecting banks and banking. 

Wants Sound Companies 

“There is no more important subject 
affecting the people of Illinois than that 
of insurance. There is hardly a home 
in the state that does not have at least 
one insurance policy. We should see to 
it that the companies writing them are 
able to operate without unfair restric- 
tions, and under competent state super- 
vision and regulation so that the fullest 
protection may be given the insured and 
investors. 

“Receiverships are unfortunate under 
the very best administrations and create 
a most serious situation for policy hold- 
ers and stockholders who too many times 
in their old age have been disillusioned 
and discovered too late they have lost 
all the protection they have paid for over 
a period of years. 
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BOSTON T. J. FALVEY, President 
Capital Policyholders Surplus Assets 
$4,000,000 $8,900,376.30 $17,503,865.43 


Write For Territory 


BUSINESS-BUILDERS 


Fidelity and Surety Bonds, 
Compensation, Automobile, Accident, Health, 
Burglary and Plate Glass INSURANCE 


APPRECIATE THE CO-OPERATION OF THE 
Massachusetts Bonding and Insurance Company 


DEVELOPING 
Liability Workme.’s 











ALEXANDER GREENE & CO., Inc. 


Established 1909 
AUTOMOBILE AND CASUALTY UNDERWRITERS 


83 MAIDEN LANE 


New York 
Beekman 1070 


CHAMBER OF COMMERCE BLDG. 


Newark, N. J. 
Market 1116 





Manager Metropolitan Auto Dep’t. 
Inland Marine Agent 
FIREMAN’S FUND INSURANCE COMPANY 
HOME FIRE & MARINE INSURANCE COMPANY 


General 


UNION INDEMNITY COMPANY 





Agent—All Lines 
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